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Paul B. Sommers Is 
New President Of 
American Of Newark 


¢, Weston Bailey Resigns to Be- 
come Chairman of the Board; 
President 17 Years 


WITH COMPANY SINCE 1876 
Sommers Takes Wide Interest in 


Fire Organizations in Addition 
to Company Duties 











C. Weston Bailey, veteran president of 
the fre companies in the American of 
Newark group, yesterday dropped from 
his shoulders the responsibilit'es of chief 
executive and was elected chairman of 
the board of directors. Paul B. Sommers, 
vice-president of the American for the 
last twelve years, was elected president 
at the directors’ meeting yesterday. 
These changes fulfill predictions made a 
few weeks ago in the insurance and daily 
press. Mr. Bailey, widely beloved 
throughout the’ fire insurance field and 
an executive who has contributed much 
to the welfare and development of the 
is close to 74 years of age. 
expressed the 


business, 
About a year ago he 
thought that a younger man should take 
over the duties of the presidency but he 
was prevailed upon to continue to serve 
until the 1935 annual meeting of the di- 
rectors. 

In addition to becoming chairman of 
the board of the American, Mr. Bailey 
will hold the same position with the Co- 
lumbia Fire of Dayton, Ohio, and the 
Dixie Fire of Greensboro, N. C. The 
latter company holds its annual meeting 
in March. Mr. Sommers will be presi- 
dent of these two companies and H. P. 
Jackson continues as president of the 
Bankers Indemnity. 


Career of New President 


, President Sommers was born on July 
3, 1885, at Franklin, Ohio, and was grad- 
uated from Lake Forest University at 
lake Forest, Ill, in 1908. In the same 
year he joined the Scottish Union & Na- 
tional, with which company he remained 
ora decade, in the capacity of fieldman, 
resigning in ‘1918. He then went into the 
local agency business in Cleveland for 
more than two years, and in April, 1920, 
Went with the American as superintend- 
ent of agents. His intelligence, aggres- 
Siveness and understanding of fire insur- 
aice problems won him recognition, and 
in February, 1923, he was elevated to the 
viee- -presidency of the company. Eighteen 
months later he became a director. 

Mr. Sommers is chairman of the exec- 
tive committee of the National Board 
of Fire Underwriters; a member of the 
‘xecutive committee and of the rates and 
tating methods committee of the East- 
‘tt Underwriters Association; a direc- 
‘or, and member of the executive com- 
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“A Few Small Coins’ 


A real salesman made this sale. 
have lost it. 


A lesser would 


A department store demonstrator. The Agent had interested her 
in an Annuity, but she said, “See me on my next trip; I’m leaving at 
midnight, and must leave the store now.” 


Agent, though having oniy a few small coins in his pocket, sug- 
gested dinner for further discussion. Invitation accepted. He then 
suggested that first they walk to his office and talk a few minutes. 
That resulted, after an hour and a half, in an application for $3,000 
Endowment Income,—check for first premium to be sent within a 


few days. 
Only a few silver pieces! So he urged an immediate visit to the 
Examiner. A cab! Then “followed the most important sales talk of 


my career, and the lady stopped at her hotel, and cashed a check for 
the first premium.” 


Dining room at 9:15 P. M. Gratefully, “It was certainly very nice 
of you to take me to dinner.” “A pleasure,” said the Agent, his 
napkin hiding his smile, a portion of his commission having paid the 
check! 

Tenacity, courage, resourcefulness are qualities of the 
master-salesman. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 




















How Metropolitan 
Views Project Of 
Economic Security 


Company in Accord With Objec- 
tives of Proposed Government 
Legislation 
DISCUSSION BY LINCOLN 


Essential That Proposals Be Scund 
in Character and Admin- 
istration 
of the 
Koosevelt far-reaching economic security 
legislation project which has come from 


The first extended discussion 


executive life insurance circles was made 
Saturday night in the Hotel Astor at 
the annual banquet of managers of the 
Metropolitan Life from all parts of the 
United States and Canada. The discus- 
sion was the speech of Leroy A. Lincoln, 
vice-president. 

Almost at the beginning of his talk 
M;. Lincoln said that in such a discus- 
sion as he was making one is not bound 
that the specific 
made in such a report as the economic 
security project are the best which could 
be devised. “For my 


to assume proposals 


part,” he said, “I 
do not wish to characterize such propo- 
as the best or the worst for 
their avowed purpose. I do want to say 
—and I am privileged to speak for the 
Metropolitan Life when I say it—that 
we endorse an intelligent pursuit of the 
question and we view with friendly eyes 
some nation-wide provision for old-age 
retirement and for the support of the 
working to some practical extent, 
against the shocks of unemployment.” 


sals either 


man, 


Not Passing Judgment on Effect of Pro- 
posed Legislation on Whole 
Economic Structure 


In further discussing the Metropoli- 
tan’s point of view Mr. Lincoln said: 


“As we proceed with our consideration 
of this proposed legislation, it will ap- 
pear that, from our own point of view 
as an insurance company, we find our- 
selves in accord with its purposes and 
with the principles of the proposals un- 
der which various types of social secur- 
ity are to be developed. I say that we 
find ourselves in accord from the point 
of view of a life insurance company, for 
the reason that I do not wish to be 
understood as_ passing judgment at this 
time on the effect of the proposed legis- 
lation on the whole economic structure 
of the country. The legislation calls for 
tremendous appropriations from the pub- 
lic treasury, which can be met only by 
corresponding general taxation. It calls 
for heavy specific taxation for the sup- 
port of the old-age pension plan and of 
the unemployment compensation plan. 
There will necessarily be collateral tax- 
ation in the states which will add to this 


Continued on Page 19) 
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Outstanding 
Events As Seen By 





Recent Economic and Finance 


cker 


Tells Managers of Evidences of Business Recovery; Thinks Conditions Favorable 


For More U. S. 


President Frederick H. Ecker of the 
\etropolitan Life and Leroy A. Lincoln, 
vice-president, were the speakers at the 
company’s annual banquet here attended 
by its field managers. The dinner was 
at the Hotel Astor. . 

Mr. Ecker reviewed the economic and 
fnancial aspects of the year, finding that, 
as relating to the life insurance business, 
distinct. progress had been made. Mr. 
Ecker thought conditions are now alto- 
gether favorable for the Government to 
undertake more long term financing. He 
thought accumulation of large sums in 
idle funds is unhealthy, an evidence of 
economic maladjustment. Mr. Lincoln 
discussed the Roosevelt economic secur- 
ity bills in Washington (Wagner-Lewis). 
He said that the Metropolitan endorsed 
the general objectives of the economic 
security act. Mr. Lincoln’s talk will be 
found elsewhere. 

The Gold Reserve Act 

Mr. Ecker began his talk with refer- 
ence to the gold situation beginning with 
the Gold Reserve act of January 30, 1934, 
which narrowed the limits of devaluation 
previously permissible, and which re- 
quired that the President could not re- 
value the dollar at more than 60% of 
its former gold weight; and, also, re- 
afirmed the legal tender quality of all 
coins and currency and legalized a Sta- 
bilization Fund. On the next day, Janu- 
ary 31, the President declared the dollar 
devalued to 59.06% of its former gold 
weight. That action raised gold from 
its value of $20.67 to $35 per fine ounce, 
or the total value of our monetary gold 
reserve from about $4,000,000,000 to $7,- 
(00,000,000. (There has since been added 
another $1,000,000,000 chiefly through im- 
port.) There had been no actual change 
in the gold content of the dollar since 
January 18, 1837, a period of almost 100 
years, during which have occurred many 
depressions of more or less severity. 
Even in the greenback days during anid 
after the Civil War, no statutory change 
was made in the gold content of our 
dollar. A concomitant of this recent de- 
valuation was the statutory abrogation 
of all clauses calling for payment in gold 
of all private and public obligations. On 
April 27 the Stabilization Fund of $2,000,- 
0,000 was actually set up with resources 
taken out of the $2,800,000,000 of so-called 
“profit” from devaluation. The fund has 
the power to buy and sell foreign ex- 
change gold, silver, and United States 
Government bonds. Its operations are 
not published. Likewise, on April 27 was 
signed an amendment to the Home Own- 
ts’ Loan Corporation Act, providing a 
-S. Treasury guaranty of the principle 
%H.O.L.C. bonds. (A similar Treasury 
guaranty of principle had already been 
made on Federal Farm Mortgage Corpo- 
ration bonds by a previous Act of Janu- 
ary 31, 1934.) The operations of these 


Corporations unquestionably reduced fore- 

tlosures on homes and farms materially. 

Other Legislation to Free Flow of Capital 
to Business Purposes 

A third development, said Mr. Ecker, 

Was the liberalization of the Securities 


Through Banks 





FREDERICK H. ECKER 


Act on June 6 by amendment, in certain 
particulars, designed to help free the flow 
of capital to business enterprises; also 
the passage of the Securities Exchange 
Act on the same date to legislate certain 
reforms in security trading. On June 
19 was passed a Silver Purchase Act 
under which, among other things, silver 
was nationalized on August 9. On June 
27 there was enacted the National Hous- 
ing Act authorizing insurance of mort- 
gages and of loans for modernization 
and repair, as well as certain other pro- 
visions, one of which increased the lend- 
ing powers of the Home Owners’ Loan 
Corporation from $2,200,000,000 to $3,200,- 
000,000. Since the so-called insurance 
does not provide complete coverage, it 
might better be termed partial guaranty 
with some limitations. 

In the early part of 1935, there were 
various proposals (none of them yet en- 
acted) for still further increasing 
H.O.L.C. operations. Also of outstanding 
importance, as bearing on the present sit- 
uation, are the Supreme Court’s hearings 
of early January of this year on the con- 
stitutionality of certain currency actions 
of the Government, including especially 
the gold clause abrogation, which had 
been enacted into law on June 5, 1933, 
and reaffirmed in the Gold Reserve Act 
of January 30, 1934; also the recent bill 
greatly liberalizing the present legal limit 
of expansion in the U. S. Treasury debt; 
also the very recent proposal for $4,000,- 
000,000 worth of relief, public works, etc., 
and proposals for old age security and 
unemployment insurance. 

Turn for Better in 1932 

That progress has been made toward 
business recovery cannot be gainsaid. 
The improvement is no doubt. attribut- 
able both to the operation of natural eco- 
nomic forces and to certain steps taken 
by the Federal Administration. That the 


two have brought about a very definite 
improvement, both in fact and in the 
state of mind of the nation, cannot be 
questioned. 

It is recognized that, in general, the 
economic situation first began to turn for 
the better in the summer of 1932. 

Our economist reports that general in- 
dustrial activity had, by the middle of 
1932, been reduced to less than half its 
volume at the boom peaks. But, at the 
end of 1934, industry was operating at a 
rate nearly one and a half times the mid- 
1932 rate, or only one-third below the 
boom level of 1929. In fact, the Decem- 
ber, 1934, rate was only 15% less than for 
the years 1923-25, according to the Fed- 
eral Reserve Board’s composite of com- 
bined manufacture and mining. 

Reports show that the total number of 
workers on employers’ payrolls, though 
it did not show much further improve- 
ment between the early and the late 
months of 1934, remained close to 80% of 
its 1929 average, and had grown larger 
by one-fourth in the month of December 
than in its low month of March, 1933. In- 
come from all wages and salaries in 1934, 
totaling about $35 000.000.0900, was 15% 
larger than in 1933. or two-thirds of the 
1929 total and nearly one-third larger ii 
December, 1934, than at its low point in 
March, 1933. Wage rate increases in fac- 
tories continued in 1934. Average hourly 
earnings of employed factory labor are 
about one-third higher now than at the 
low point of the depression. 

Farmers’ income of all kinds in 1934 
has risen above 1933 by an even wider 
margin than the rise in total wages and 
salaries; that was aided by Government 
bounties for production curtailment and 
by the added effect of drought upon 
prices of farm products. 

_ Corporation net earnings for a report- 
ing group of large industrials averaged 
better by about one-half in the first nine 
months of 1934 than in the same period 
of 1933, but the railroads and the utili- 
ties netted less in the later year. 

15% Increase in National Income 

The total national income seems to 
have been about 15% larger in 1934 than 
in 1933. Department store sales showed 
nearly as much improvement. Business 
failures in 1934 were reduced to the low- 
est levels in fourteen years. Bank diffi- 
culties have been pretty well ironed out. 
Over 16,000 of the 18000 banks in op- 
eration before the bank holiday have 
been restored to full and unrestricted op- 
eration. Excess reserves of member 
banks of the Federal Reserve System 
have increased to more than $2,000,000,- 
000. This would permit member banks 
to increase their present outstanding 
loans by about $20,000,000,000, thereby 
nearly doubling them, even without re- 
course to rediscounting at the Federal 
Reserve Banks. This demonstrates that 
there is plenty of credit available for use. 
Money rates have dropped to extremely 
low levels. Money is, in fact, a “drug 
on the market.” This is a phenomenon 
existing in practically all business de- 
pressions of the past. It is a natural 


Long Term Financing; Hopes for Less Government Financing 


result of extreme caution outweighing 
the disposition to venture into new enter- 
prises. Conserving and husbanding re- 
sources are the order of the day. Cor- 
porate managements prefer to pay off 
obligations rather than borrow money fot 
expansion, and interest rates are kept 
down through the competition of in- 
vestors to acquire the highest grade se- 
curities. In 1934, for example, there 
were issued only about $500,000,000 of 
new corporate securities, as compared 
with a little over $5,000,000,000 in 1926, 
and a peak in 1929 of about $10,000,000, - 
000. As a consequence, in the period of 
the last twelve months interest rates on 
the type of securities available for the 
investment of life insurance funds have, 
on the average, diminished by approxi- 
mately 1%. Short term investments of 
the highest character yield practically 
nothing. The U. S. Treasury can today 
sell its six months paper on a basis to 
yield in the neighborhood of one-tenth 
of 1%. This means that, in this class of 
security, the annual interest on $100,000 
is only $100. ‘Short term paper recently 
taken by the banks resulted in a profit 
of ten cents on each $1,000 invested. It 
is in keeping with the Government pol- 
icy to keep interest rates down 

Growth of U. S. Treasury Interest 

Bearing Debt 

“An important factor in the situation 
to be considered is the growth of the 
United States Treasury’s interest bear- 
ing debt, which now totals $28,000,000,000 
and exceeds by $1,600,000,000 the previous 
high month of August 31, 1919,” said Mr. 
Ecker. “And these figures exclude 
Treasury guaranteed debt—not only that 
guaranteed as to interest alone, but also 
that guaranteed as to principal as well 
as interest. The latter fully guaranteed 
debt now totals $6,000,000,000, of which 
about one-half, however, is held by the 
Treasury itself. In this connection it 
should be added that two of the organ- 
izations, whose obligations are thus guar- 
anteed as to both principal and interest, 
are the Home Owners’ Loan Corporation 
and the Federal Farm Mortgage Corpo- 
ration. You recall that the main pur- 
pose of both organizations has been to 
refinance mortgages formerly held by 
private creditors. The Federal Farm 
Mortgage Corporation and its affiliates 
have refinanced mortgages to the extent 
of $1,500,000,000, all but $200,000,000 of 
which were acquired during 1934. The 
H.O.L.C. has now financed mortgages to 
the extent of $2,200,000,000, all but $100, 
C00,000 of which occurred in 193. 

The National Debt 

“In order to provide for relief meas- 
ures and to stimulate recovery, the Fed- 
eral Government has found it necessary 
to continue to operate at a deficit which 
is estimated to be in the neighborhood 
of four and three-quarter billions of dol 
lars for the year ending June 30, 1935, 
and forecasting a deficit of some four 
and a half billions of dollars for the year 
to end June 30, 1936. In this connection 


(Continued on Page 7) 
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Metropolitan’s 1934 High-Lights 


Company Invested $176,030,962 in U. S. Govern- 
ment Bonds; Increased Canadian Investments $9,- 
294,320; More Industrial Insurance Taken on Fam- 
ily Heads; What Field Force Averaged in Earnings 


In his talk to the managers’ field con- 
vention last week President Frederick H. 
Ecker said that the Metropolitan made 
bond and stock investments in the United 
States during 1934 as follows: 


U. S. Government bonds.......... $176,030,962 
State, county and mun. bonds..... 41,621,040 
i i i on cc ee gae.een 33,934,637 


Light and power bonds........... 33,828,246 
ee OE BO, WOR n as cr cans ccscces 2,303,901 
VS a ae ee 85,645 
Miscellaneous bonds ............. 27,038,012 
Miscellaneous stocks .............. 282,524 
Ranks, trust and ins. co. stocks... 19,272 
Canada: 

Government bonds .............. 16,536,933 

Provincial and municipal bonds. . 6,037,527 

Miscellaneous bonds ............ 483,945 


Canadian Investments 
The total investments in bonds by the 
Metropolitan Life in Canada at the end 
of 1934 were as follows: 
Governments—$53,981,330 
Provinces and Municipalities— 
$115,686,464 
Steam Railroads—$13,573,000 
Public Utilities—$11,762,000 
Miscellaneous Bonds—$11,000,000 
The increase in these holdings over 
December 31, 1933, were $9,294,320. 


Real Estate Yields 

The real estate holdings of the Met- 
ropolitan Life at the end of the year 
were as follows: 

Buildings for company’s use, $39,839,- 
484, or 1% of the company’s ledger as- 
sets; foreclosures, $211,900,396, which 
constitutes 5.325% of the ledger assets: 


property held subject to redemption, 


$34,675,976, which is 871% of the ledger 
assets. 

The Metropolitan Life’s farm mort- 
gages at the end of the year 1934 were 
$111,139,512. The interest received by the 
Metropolitan Life on farm mortgages 
was at the average rate of 5.253%. 

Mortgages of the Metropolitan Life 
covering other properties were at an 
average running rate of 5.468%. 

On the subject of foreclosures Mr. 
Ecker said there was nothing in the sit- 
uation to give him any serious concern. 
In the light of the company’s past ex- 
perience foreclosures do not constitute 
a source of loss. The Metropolitan has 
an efficient organization to manage any 
property which may be foreclosed, to re- 
habilitate it, and to get the best results. 

Mr. Ecker told of the company’s co- 
operation with property owners and its 
consideration for borrowers. When it is 
necessary to acquire title the company 
does so where it can have a sound 
investment. Rehabilitation frequently 
makes good income paying properties. 
Some of the properties which have been 
taken over pay as much as 6% or 7%. 

Real estate foreclosures in life insur- 
ance have nowhere approached in this 
depression some of the old figures, such 
as foreclosures in the late ’80’s and ’90’s. 
At that time the total foreclosures by 
life insurance companies represented 12% 
of their assets and the percentage today 
of foreclosures of the companies’ com- 
bined figures is under 6%. 

In discussing the company’s yields 
from its investments the average at the 


end of 1934 was 4.27% in the bond divi- 
and 4.23% on stocks. 
Growing Popularity of Monthly Premium 

The company increased its surplus $1,- 
808,000, which makes the surplus now 
$244,931,000. 

In discussing monthly premium busi- 
ness Mr. Ecker said that there is very 
little difference in costs when premiums 
are paid monthly. An interesting feature 
has been that quite a number of persons 
carrying as much as $75,000 or $100,000 
are paying premiums monthly. One rea- 
son for this is that these policyholders 
are budgeting their income disbursements 
and find the monthly premium method of 
paying more convenient. 

Mr. Ecker analyzed the significance to 
the total of all life insurance writings 


last year which the Metropolitan’s gain . 


in force of $686,000,000 made. Excluding 
writings of the Metropolitan Life the 
outstanding insurance of all companies 
combined appeared to show some de- 
crease. Including the Metropolitan’s fig- 
ures there was a zain in outstanding in- 
surance by the companies as a whole. 

In discussing some industrial insurance 
figures from the statistical division Mr. 
Ecker said that there has been a reduc- 
tion in the number of children and young 
adults being insured and an increase in 
policyholders at age 45 or over. This 
pleased Mr. Ecker. He said that the 
agents are insuring heads of families 
more and more before they do the wom- 
en and children. “The heads of the fam- 
ilies should have your attention first,” he 
said to the field men. 

In the Ordinary division, size of poli- 
cies is increasing; more policies of $5,000 
and above are being written. 

The Group Division 

In Group insurance, life premium re- 
ceipts rose last year to a point higher 
than at any time in the history of the 
division, and now amount to more than 
$30,000,000 a year. Of all insurance in 
force in the Metropolitan Life 15% is 
now Group insurance. If the Group di- 
vision were a separate insurance com- 


pany it would be the tenth largest in ¢ 
country as far as insurance in force i 
concerned. It would be the sixteenth in 
point of assets. The Group accident and 
health section issued 162 policies last year 
and now there are 1,750 firms Carryin 


such contracts with the company for, BE 


total weekly benefit of more than 


000,000, which is about $750,000 an 1 


than for the year 1933. The Group a. 
cident and health, with commercial x. 
cident and health, makes the Metropojj. 
tan the largest accident and health com. 
pany in the country. There are now 102 
firms carrying Group annuity contracts 
and there are 5,560 persons drawing 
monthly annuities for a total of $391,0 
per month. Of the total number of 
Group contracts placed last year 60% 
went to the credit of agency men, 

In discussing mortality Mr. Ecker said 
that last year the death rate was the 
lowest on record in the Industrial de. 
partment, an improvement of 1% over 
the year before. 

The Atlantic Coast division was the 
territorial leader in 1934. 

Winner of the veterans’ trophy is Sam. 
uel Peterfreund, Essex (N. J.) district, 





GETS RATIOS ON GROUP LIFE 





86% of Big Firms Belonging to National 
Credit Association Have Coverage, 
Magazine Finds 


Credit & Financial Management mag- 
azine, which has conducted a survey of 
the insurance coverage of members of 
the National Association of Credit Men, 
finds that of its member firms with more 
than fifty employes 86% have group life 
insurance, 64% have business or partner- 
ship coverage, 25% have group accident 
and health or disability, 18% have a sal- 
ary deduction or allotment plan, while 
only 6% so far have group pensions or 
retirement annuities. 








HOME OFFICE 





PITTSFIELD, MASS. 


ANNOUNCING 


THE NEW GROUP ANNUITY PLAN 


THE BERKSHIRE LIFE INSURANCE COMPANY IS PREPARED TO UNDERWRITE EFFECTIVE AND 
RELIABLE ANNUITY PLANS THROUGH THE MEDIUM OF PARTICIPATING GROUP CONTRACTS, ON 
STANDARD PLANS, ASSUMING THE TRUSTEESHIP AND ADMINISTRATIVE CARES OF A COMPLETE 
RETIREMENT PROGRAM AT A COST THAT IS SUBSTANTIALLY LOWER THAN IS POSSIBLE UNDER 
INDIVIDUAL RETIREMENT ANNUITY POLICIES. 


INDIVIDUAL CONCERNS ARE TURNING MORE AND MORE TO LIFE INSURANCE COMPANIES TO 
TAKE CARE OF THEIR PENSIONS PLANS. 


COST ESTIMATES WILL BE FURNISHED AT ANY TIME. 


“ASK ANY BERKSHIRE AGENT” 
BERKSHIRE LIFE INSURANCE COMPANY 


Incorporated 1851 


FRED. H. RHODES 
President 
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Section 55-a Change Would 
Add Dividends, Disability 


A pill to bring dividends and disability 
benefits from insurance policies under 
the protection against creditors that is 
afforded by Section 99-a of the New York 
Insurance Law was introduced in the 
Assembly at Albany this week by Charles 
H. Breitbart of Bre oklyn. The act would 
take effect immediately. . 

Another Albany bill would strike out 
the provision that affidavit of officer or 
agent of a company that notice of im- 
pending policy forfeiture has been mailed 
chall be presumptive evidence that such 
notice was given. 


Supervisors Have Crowd 


To Hear John M. Fraser 


The Life Supervisors Association of 
New York had one of its largest lun- 
cheon meetings on Tuesday when John 
M. Fraser, president of the Life Under- 
writers Association of New York, ad- 
dressed the group. After reminiscing 
about his own days as a supervisor Mr. 
Fraser pointed out that the days of lean 
production seem to be past for the mo- 
ment at least and those who have kept 
their heads above water during the de- 
pression days are now getting their re- 
wards. He pointed to the extraordinary 
production in the New York metropoli- 
ian district during December and read 
the paid-for figures of January for a 
number of the larger agencies. 





WILBUR B. SPRAGUE DEAD 





Rochester General Agent For New Eng- 
land Mutual Until Two Years Ago; 
Once Head of Utica Schools 
Wilbur B. Sprague, general agent for 
the New England Mutual Life at Roch- 
ester for fourteen years and who retired 
two years ago, died last week. He was 
a school teacher for some years before 
he entered insurance. 3orn in Essex 
County, N. Y., and graduated from Al- 
bany Normal School and Harvard Uni- 
versity, he was a teacher in Troy, N. Y., 
then Newton, Mass., and became super- 
intendent of schools at Durham, N. H. 
Eventually he was called to Utica to head 

the school system there. 

After nine years as Utica school su- 
perintendent he resigned to take the post 
of general agent for the New England 
at Worcester, Mass. About sixteen years 
ago he was transferred to Rochester. III 
health compelled him to retire two years 
ago. 





L. E. BALDWIN MOVES 





But Changes Make Old “5-5-5” Slogan 
Apply to New 150 Broadway 
Quarters as Well 

Lathrop E. Baldwin, general agent for 
the New England Mutual Life in New 
York, has moved his offices from 5 Maid- 
em Lane to 150 Broadway. But he has 
not thrown away his old “5 Maiden Lane- 
ith Floor-5 seconds from Broadway” slo- 
gan. Instead, he has rewritten it to read 
‘l-5-0 Broadway-5 seconds from Liberty 
Street—5 local elevators in service.” 

The new office has double the space of 
the old. The agency’s new paid life bus- 
ness (exclusive of annuities) last year 
was double that of the year before. 





CONN. GENERAL CHANGES 
The Connecticut General has recently 
made four new appointments in general 
agencies. J. Stanley Dey becomes as- 
‘stant manager in the Garrabrant agen- 
‘, Newark; George F. Foster is assist- 
ait manager in the Barlow agency, 
>pringfield, Mass.; Hugh Kemp has been 
Promoted in the Smith agency, Philadel- 
thia; W. Kenyon Glor has been made 


_— in the Coffman agency, Cleve- 
and, 





F.A. WALLIS FOR GOVERNOR 

Frederick A. Wallis of Paris, Ky., for- 
ner New York general agent, has been 
oficially announced as candidate for gov- 
‘mor of Kentucky. 
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“HE Northwestern Mutual salesman 
advances into 1935 well equipped to 
serve his growing clientele. The 

new Sales Builder, shown above, is his per- 
sonal plan and operating guide for the year. 
Through it he first organizes himself, and 
then makes planned, individualized appli- 
cation of the complete, coordinated, sales 
promotion tools developed exclusively for 
his use. 


These tried and tested aids, plus national 
magazine advertising, supplement his per- 
sonal sales effort, and help direct each days’ 
activity into the most persistent and pro- 
ductive channels. 


Thus the Northwestern Mutual salesman 
expands his circle of usefulness, spurred 
by the momentum of a year which brought 
an increase of 24.7 per cent in new business 
while soaring to a 48.0 per cent advance in 
December. 


The 
Northwestern 
Mutual 


LIFE INSURANCE COMPANY 


ay Wa : 





More than 600,000 Americans are banded together in the 
Northwestern Mutual for the financial security of themselves 
and their families. Its assets, as reported to state insurance 
departments, now total a billion dollars—a great estate adminis- 
tered for mutual welfare and protection. 








Guardian to Enter 
National Advertising 


TEST COPY IN SUNDAY TIMES 





Announce Plan at Managers Meeting: 
Select Six National Mediums; 
To Start in March 





The national advertising campaign of 
the Guardian Life was announced to 
managers of that company during the 
annual conference held at the Hollywood 
Beach Hotel, Hollywood, Fla., from jan- 
uary 21 to 24. The company has becn 
running test ads in the magazine section 
of the New York Sunday Times, all of 
which stress peace of mind at low cost. 
Selection of the best copy will be made 
soon and the first ads will appear in 
magazines some time in March. 

The Guardian has selected to carry its 
advertising this year six national maga- 
zines—The Saturday Evening Post, Col- 
liers, Time, Parents’ Magazine, the west 
coast edition of The American Weekly 
and the New York Times Magazine. 
These six magazines have a total cir- 
culation of 7,445,177. 

Each advertisement will carry a cou- 
pon bearing the three words in white on 
a black background, “Show Me How—” 
and then “I can start doing the things 
discussed in your advertisement. I want 
casy-to-pay-for Peace of Mind.” Space 
is provided for the birth date, name and 
address of the prospect. The coupon 
promises no literature but will be fol- 
lowed up by a personal call of a Guard- 
ian agent. 

The advertising campaign was present- 
ed as a seventy-fifth anniversary birth- 
day surprise. At the conference James 
A. McLain, vice-president of the com- 
pany, presented James Zabin of the 
Hanff-Metzger agency, New York City, 
who presented the plan in detaii. All 
copy will be tested and the agencies will 
receive proofs of the ad in advance of 
its appearance with sample form letters 
to send to prospects previous to the ap- 
pearance of the ad and at the time it is 
on the newsstand. 

The three ads wh‘ch have been tested 
to date all break down the amount of 
premium into small figures such as “a 
few nickels a day.” “as little as a quarter 
a day” or “a dollar a week.” 





PHILADELPHIA SALES CONGRESS 





Harry Phillips, Jr., Vash Young and Car- 
roll C. Day on Program of First 
Annual Mid-Winter Meeting 
The Philadelphia Association of Life 
Underwriters will hold its first annual 
mid-winter luncheon and sales confer- 
ence on Monday, February 18, at the 
Bellevue-Stratford, starting with the 
luncheon and running through the after- 
noon. The three headliners on the pro- 
gram are Harry Phillips, Jr., of the Penn 
Mutual, Ralph G. Engelsman agency in 
New York and a million dollar producer ; 
Vash Young, agent for the Equitable So- 
ciety and author of best-selling books, 
and Carroll C. Day, Pacific Mutual Life 
general agent at Oklahoma City, whose 
talk, “A Philosophy For Living,” has re- 

ceived wide attention. 

FRASER AGENCY JANUARY UP 
The J. M. Fraser agency, Connecticut 
Mutual, New York, had a splendid month 
in January and closed the books with 
$2,705,928 paid-for business compared 
with $980,488 in January a year ago. The 
agency submitted 335 applications com- 
pared with 165 in January, 1934. Sub- 
mitted business in the past month was 
well over $2,000,000 more than in the 
same month of 1934. 


L. I. HELD MADE SEC.-TREAS. 

Lewis I. Held of the Northwestern 
Mutua! Life in Richmond and formerly 
with the Recht & Kutcher agency in New 
York has been appointed  secretary- 
treasurer of the Virginia Association of 
Life Underwriters, organized a_ few 
weeks ago. He is a son of Irving Held, 
long a leading producer of the North- 
western Mutual Life in Richmond. 
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He Answered A 


By Jerome Philp 


HENRY W. GEORGE 


Old books, old wine, old Nankin blue, 
Old things, in short, to which belong 
The charm, the grace, that Time makes 
strong ; 

All these I prize, but, entre nous, 
Old Friends are best 

There’s a small, thinning group at the 
Metropolitan Life home office known as 
“the 32 Park Place boys.” 
only about half a dozen but both Presi- 
Frederick H. Ecker 
Vice-President W. 
Mention of the old down- 


They number 


dent and Second 


Henry George are 


among them 


town home of the company brings to 
most present day Metropolitan people 
only visions of an old print. Standing 


in the cathedral-like main corridor of the 
newest building of the Metropolitan 
home office group at Madison Square 
the span of events since 32 Park Place 
—when the few employes came to the 


office in stages and worked under gas 
jets—seems too great for one business 
life. 


On Wednesday Mr. George dispatched 
the last piece of company business on 
his desk, closing a phenomenal career 
that started by his answering a newspa- 
per want ad forty-six years ago and dur- 
ing that time investment funds passed 
over his desk running into hundreds of 
millions. The youth who went to work 
for “that little five cent company that 
insures servant girls” at a salary of $832 
a year became the financial officer of the 
largest financial institution in the world. 


Got Metropolitan Job by Answering 
Blind Ad 


The series of coincidences that made 
this rise possible started in the little 
Hudson Valley town of Hudson, N. Y., 
where Mr. George’s family lived. He 
was fourteen years old when a boy friend 
told him that he was leaving his job 
as office boy for a local insurance agency. 
This news seemed to young George like 








ee 


“Help Wanted” Ad— 


Then Henry W. George Dickered With The Metropolitan 
For A Salary of $832 A Year; But He Became Its Financial 
Officer Investing Millions of Policyholders Funds; Now He js 
Retiring After 46 Years 


an open gate to the great world of busi- 
ness beyond; so he applied for the posi- 
tion and got it—salary $2 per week. He 
learned a great deal about the insurance 
agency business in three years, doing 
general clerical work, and then the great 
city attracted him and he gave up his 
local job to try his fortunes in a broader 
field. Through an advertisement in a lo- 
cal paper he got a position with the 
United States branch in New York of the 
Sun Fire Office of London under J. J. 
Guile, then U. S. manager. A reader of 
the insurance page of the Journal of 
Commerce, young Mr. George — now 
launched on an insurance career in New 
York City—saw a blind ad for an insur- 
ance clerk that interested him. He an- 
swered it and was asked to call at the 
Metropolitan Life office then located at 
32 Park Place. An interview with the 
head of the cashier’s division included 
some business-like dickering as to salary 
but Mr. George’s experience and quali- 
fications prevailed. He got the job at 
$16 a week. His first work was drawing 
checks. He has been either drawing 
them or signing them for the Metropoli- 


tan for forty-six years some running into 
astonishingly great sums. 
His Close Association With Mr. Ecker 

President Ecker was already a rising 
young man in the company and soon had 
plenty of opportunity to learn about the 
abilities of the man who was to come 
along under him as assistant treasurer, 
treasurer and finally second vice-presi- 
dent and financial officer. 

The lines at the: top of this story were 
quoted by Mr. George on a sentimental 
occasion when his fellow officers were 
gathered to celebrate one of his anni- 
versaries with the company. The roots 
of sentiment must be deep in an institu- 
tion for one who has devoted nearly half 
a century in its service and had a part in 
its growth from a company with but $8,- 
000,000 of assets to more than $4,000,000,- 
000. In so large an organization there 
must be a degree of lip service about 
“Mother Metropolitan” but with Mr. 
George the sentiment is genuine. On 
this occasion Mr. George was in that 
embarrassing spot where he had to listen 
to laudatory speeches at the end of which 
he knew he was expected to make one 
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about those which had gone before an 
about himself. 


Mr. George has always been thought 
of in the Metropolitan official family as 
the most modest and retiring of men 
But on this occasion he sprung a gyr. 
prise on his associates which revealed 
under the shell of his reserve, the humor. 
ous side that had always been known 
to his intimates. When the speakers had 
all finished throwing bouquets Mr 
George got up without the slightest shoy 
of embarrassment, surveyed the group 
of his fellow officers, and said that on 
such occasions it was the custom for 
the recipient of the honors of the eve- 
ning after listening to laudatory com- 
ments on his ability and character: to 
deprecate all that had been said, to dis- 
claim any merit of his own and that if 
he had accomplished anything it was only 
because opportunity came his way and 
that anyone else could have done equally 
well if not better than he. Going along 
for some time on this whimsical strain 
Mr. George said: “Up to 8 o'clock to- 
night, or thereabouts, I might have been 
expected to voice this sentiment but | 
have seen a great light. Now and hence- 
forth, so far as I am concerned, that 
humility of spirit is relegated to the back- 
ground. The treasurer of the Metro- 
politan has no business to be humble. 
I propose a departure from the recog- 
nized custom tonight. I admit that every- 
thing that has been said of me is true 
and much that has not been said. The 
company has had a marvelous growth 
since my connection with it. The figures 
speak for themselves. ‘That little five 
cent company that insures servant girls, 
the scorn of its competitors in the old 
days, has grown. I make no claims but 
I point with pride to the record and I 
defy anyone to disprove its accuracy. 
The facts are indisputable. You may 
draw your own conclusions.” 


Personal Charm 


The humor and whimsy of that speech 
and the brilliance with which Mr. George 
acquitted himself on one of the most 
difficult occasions that any trained speak- 
er can be confronted with is still recalled 
by Metropolitan officers. On the few 
occasions that Mr. George has been 
called upon to address the field force at 
company conventions his remarks have 
always been characterized by a certain 
grace that reflected a quality of personal 
charm necessarily hidden from the larger 
audience of the field force because 0 
the exacting and confining nature of his 
duties over the years. With no liking 
for the spotlight he has always acquitted 
himself well when it was turned on him. 
His reserve on contact is the first chat 
acteristic a visitor notices. He volun 
teers neither opinions nor information 
but his appraisals of men and situations 
when they are given are keen, concis¢ 
and direct. He has become an authority 
on bonds of every description and those 
in a position to know say that he com 
bines with a rare background and & 
perience invaluable personal attributes 
2nd aptitudes for an unruffled and ut 
swayable analysis of securities. 

The human side of Mr. George can be 


(Continued on Page 19) 
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Some Important Wheaties Femme 


Company to Inaugurate New Bureau of Health Exercise Education; Advertising 
Campaign Will Attack Accident Evils; Early Morning Radio Broadcasts 


At the Metropolitan Life’s managers 
convention "% in New York City last 
week Leroy A. Lincoln, vice-president of 
the company, made some important an- 

, nouncements. 

Probably the one which will have the 
interest of the largest number of people 
js that the early morning health exer- 
cises, Which for ten years have been one 
of the greatest of radio broadcasts [and 
which are under the direction of Arthur 


E. Bagley] from the Metropolitan 
Tower in the home office building, are 
to be discontinued in April. The com- 


pany is now organizing and on May 1 
will put into effect in its welfare division 
a new bureau, which will probably be 
known as the Metropolitan Life’s Bureau 
of Health Exercise Education; and which 
will be under the supervision of Dr. Don- 
ald B. Armstrong, third vice-president. 
Mr. Bagley will be director of the Bu- 
reau. The public will be informed of 
the new bureau in advertisements which 
are to be run in May magazines. 


Safety Protection Campaign 


Another announcement by Mr. Lincoln 
was that the company is to undertake an 
entirely new advertising campaign. Its 
text will be the advocacy of safety pro- 
tection against fatal accidents. While 
the tremendous death toll of accidents 
in which the automobile figures will have 
the biggest play, based in part on the 
fact that the death toll is now above 
35,000 a year and is going up, other types 
of accidents will have advertising atten- 
tion. The number of deaths by accidents 
is creeping up pretty close to the 100,000 
a year figure. 

The safety ad campaign will be run 
in two weekly magazines. One of them 
is The American Weekly which is part 
of the Sunday edition of the New York 
American and other Hearst papers. Sev- 
enteen papers in all incorporate the 
American Weekly, the combined circula- 
tion running around, 5,700,000. The other 
periodical to be used is This Week, 
which is soon to make its appearance, 
and which will have a circulation of at 
least 4,000,000 as it is to be part of Sun- 
day papers. The New York Herald 


Tribune and more than twenty other 
newspapers are to incorporate This 
Week in their Sunday editions. The 


Metropolitan’s safety ads will begin ap- 
pearing regularly the first Sunday in 
March. 

The third announcement was that the 
company has opened an archives room 
on the first floor of the building at No. 1 
Madison Avenue which is located next 
to the entrance of the Madison Avenue 
side of the building. A story about the 
archives room is printed elsewhere in 
this paper. 


Early Morning Broadcasts Started Ten 
Years Ago 


Since March 31, 1925, the Metropolitan 
Life has been broadcasting early every 
weekday morning over a large Eastern 
net work physical setting up exercises 
for what has been called the world’s 
largest gym class. The late vice-presi- 
dent of the company, Robert Lynn Cox, 
conceived the idea of the Metropolitan 
broadcast and planned the organization 
which carried it out. Since his death the 
supervision has been under the direction 
of Vice-President Lincoln. 

The response from the radio exercise 
fans resulted in their writing from 1,500,- 


000 to 2,000,000 letters to the company 
since that time. 
has been between 500 and 600 letters. 
The broadcast lasts for sixty minutes, 
from 6:45 to 7:45 o’clock in the morn- 
ing, and Broadcaster Arthur E. Bagley 
keeps up a running fire conversation, 
talking as much as 7,500 words each 
morning as he jnstructs the tens of thou- 
sands of men, women and children whose 
exercises he is directing by radio. In all 
that time, Mr. Lincoln said, Mr. Bagley 
has not been late at the studio except 
for annual vacations and a single illness. 
Among those who take part in the class 
is Mrs. Bagley who exercises in her New 
York apartment for fifteen minutes, the 
length of time he prescribed for his pu- 
pils. 
3efore going into radio work Mr. 

Bagley was a Y.M.C.A. physical direc- 
tor for twenty-three years and before 
that was a newspaper reporter for four 
years. At the piano during these re- 
citals is William Mahoney, who is in 
the bookkeeping department of the Met- 
ropolitan and who in his spare time di- 
rects amateur theatrical productions. 

While the Metropolitan program has 
been broadcast over seven stations by 
the N.B.C. network it has really reached 
by a much wider audience through short 
wave circuits from these stations. 


Big Field for New Bureau 


An interesting angle on the contem- 
plated Health Educational Bureau of the 
Metropolitan Life is that there is no 
national movement in health education 
going on at the present time and the 
development of such a national service 
in that field will be a great conservation 
feature which is sure to be welcomed 
by the public. That there is a definite 
place for such a bureau on a broad scale 


The average daily mail’ 





To Be Discontinued; Opens Archives Museum 


ARTHUR E. BAGLEY 


has been evidenced by the increasing in- 
terest the public has shown in writing 
for information wherever it has been 
available with respect to matters which 
have to do with its health and its long- 
evity. The Metropolitan itself, through 
its Welfare Division, has circulated mil- 
lions of documents with respect to dis- 
ease and health conservation. Daily 
papers have also shown the trend by 
the large number of papers which carry 
syndicate features on health written by 
doctors. 

During the course of his announce- 
ment about the new bureau Mr. Lincoln 


commented on the fact that while the 
series of broadcasts for the past ten 
years reached a very wide audience, it 
was really a limited audience because it 
only covered one part of the country— 
the East. 

“We are going into the matter of 
health exercises in a broader way than 
through our health exercise of the past 
decade. This new bureau will be estab- 
lished and developed for the sake of 
reaching all of our policyholders, both 
in the United States and Canada.” 

Mr. Lincoln said that the contract with 
the broadcasting company terminates on 
April 20. The new bureau will start 
operation on May 1. 


Bagley Will Be Available to Managers 
for Talks 


Continuing, Mr. Lincoln said: “At 
the start the bureau will be centered at 


the Home Office and material in the 
way of literature will be available 
through the Home Office. Arthur E. 


Bagley, as director, will be available to 
the managers in addressing local or- 
ganizations such as Rotary Clubs 
Chambers of Commerce lunches, anc 
similar gatherings. Presumably, many 
of these meetings will be given some 
sort of a radio broadcast service in the 
different localities.” 

In discussing the new safety advertis- 
ing campaign Mr. Lincoln gave some 
interesting figures relative to the grow- 


’ 
1 
1 


ing accident toll. In 1933 there were 
90,000 deaths from accidents; there were 
300,000 permanent disabilities, and the 


number of persons who were temporarily 
disabled reached the amazing total of 
8,300,000. It has been estimated that the 
economic cost of these casualties, count- 
ing loss of wages and time, medical ser- 
(Continued on Page 8) 





Outstanding Events As Seen By Ecker 


(Continued from Page 3) 


it should be observed that the President 
differentiates between the balancing of 
the ordinary budget of the Government 
and the unbalanced condition concurrent 
with the expenditures for public relief. 
The year 1936 would make the sixth con- 
secutive year in which the Federal Gov- 
ernment will have operated on an un- 
balanced budget, the total deficit for the 
period amounting to the sum of $20,000,- 
000,000. The deficits have been funded 
by the sale of Government obligations. 
The direct Government debt—that is, ex- 
clusive of Government guaranteed obli- 
gations—now totals $28,000,000,000 and it 
is estimated will reach $34,500,000,000 by 
June, 1936. It may be assumed that at 
the same time the debt of the states 
and political subdivisions thereof, which 
is now estimated at eighteen to twenty 
billions of dollars, will continue to in- 
crease. 

“While the country may be capable of 
supporting a debt of this magnitude there 
must be a limit, and experience has in- 
variably shown that the nearer a- gov- 
ernment approaches such limit the more 
momentum is gathered for carrying the 
public debt beyond a safe limit. 

“Of the $28,000,000,000. debt now out- 
standing the Federal Reserve banks hold 


nearly 9%, the other banks 46%, life in- 
surance companies over 5%, and other 
investors about 40% 

“Of the $12,000,000,000 increase in the 
Treasury’s debt since 1930 the banking 
system has absorbed about 80%. Of this 
the Federal Reserve banks have taken 
over 15% and the other banks about 65%. 
Life insurance companies have taken 
nearly 10% and miscellaneous investors 
about 10%. 


Thinks Should Be Check on Government 
Financing Through Banks 


“Notwithstanding the liquid position of 
the banks and their large resources 
available for expanding credit, there is 
grave question as to the soundness of a 
policy looking to the further continuance 
of the large part of Government financ- 
ing through banks. It would appear that 
conditions are now altogether favorable 
for the Government to undertake more 
long term financing. The excess funds 
of the banks constitute a temptation to 
increase earnings by increasing their in- 
vestment portfolios, which the banks un- 
doubtedly are desirous of avoiding be- 
cause of the many instances in the past 
where, under similar circumstances, banks 
have found it necessary, in order to se- 


cure funds to meet legitimate demands 
of the banking business, to take losses 
which were greater than would have re- 
sulted from maintaining their liquidity 
even in the face of currently diminishing 
commercial demands. The accumulation 
of large sums in idle funds is unhealthy 
and is an evidence of economic malad- 
justment in another direction, similar to 
that maladjustment which was experi- 
enced, for instance, with respect to the 
over-production of foodstuffs at the very 
time when many people were actually 
going hungry. 

“President Roosevelt has manifested, 
in his public utterances, a desire that 
there be a resumption of activity in in- 
dustry, supported by corresponding ac- 
tivity in finance, as the best means to 
relieve the Government in fields where 
it does not belong and as the source of 
future taxation necessary to support the 
obligations which the Government has 
undertaken and is undertaking. The at- 
titude of the President and of responsi- 
ble individuals associated in the Gov- 
ernment’s efforts to accomplish recovery 
gives every indication that they are alive 
to the situation, and gives every reason 
to expect that their efforts are to be 
directed along sound lines to the end 
that employment, as dependent on in- 
dustry, shall soon approach its pre-de- 
pression level. Existing conditions in- 
dicate definite progress, and to all ef- 
forts in this direction we should lend our 
heartiest support.” 
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Metropolitan Opens Archives Room; 
History of Company Linked by Records 


Early Documents Include Literature, Photographs, Adver- 
tising and Original Policies and 


Applications 


The Metropolitan Life has made more 
than its share of insurance history. The 
insurance world is pretty familiar with 
its innovations and achievements during 
the later decades of its existence, but not 
so much is known of the initial period 
—the start, the struggles and the per- 
sonalities of the regimes of the first two 
presidents. For instance, at one period 
the company’s resources were so low that 
ninety days sometimes elapsed before a 
claim was paid. That was before the 
days when it embarked upon Industrial 
insurance. 

The company some time ago decided 
to gather together original documents 
which linked up with significant develop- 
ments in the history of the company and 
to place them on exhibition in an ar- 
chives room. Research for these old 
documents was intensively made, and a 
surprisingly large number were found. 


Location of the Room 


The occasion for the opening of the 
archives room was the managers’ field 
convention of last week, and hundreds of 
the managers visited the large room, fas- 
cinated by the documents, some of which, 
with the passing years, loom into great 
significance. The room is easily found 
as it is directly on the left (going in) 
of the main entrance of the home office 
entrance doors at No. 1 Madison Avenue. 

The beginning of the Metropolitan was 
the National Union Life & Limb Insur- 
ance Co., Inc., by special act of the New 
York Legislature in 1863, “for the pur- 
pose of making insurance upon the life 
and limbs and health of the soldiers, 
sailors and marines in the Army and 
Navy of the United States of America.” 
In 1864 the charter of the company was 
amended to permit it to extend its in- 
surance powers to all other persons. A 
year later under the reorganization the 
name of the company was changed to 
the Nationa! Life & Travelers Insurance 
Co. The National Life & Travelers was 
divided into the National Life Insurance 
Co., which moved to 212 Broadway, con- 
tinuing the life business, and the Na- 
tional Travelers Insurance Co., which re- 
mained at 243 Broadway, was organized 
by Dr. James R. Dow of Brooklyn to 
take over the casualty business of the 
old company. The National Travelers 
became the Metropolitan Life in 1868. 


Policy No. 1 on Life of President Dow 


The first ad of the old National Union 
Life & Limb was printed in the United 
States Insurance Gazette in 1864. Policy 
No. 1 in the National Travelers was is- 
sued on President James R. Dow. It is 
one of the early policies being exhibited 
in the archives room at the Metropolitan. 
One policy on exhibition in the archives 
room was issued in 1867 and voids the 
policy if the insured should enter upon 
an aerial voyage. When the National 
Travelers became the Metropolitan in 
1868 the casualty business was reinsured 
by the Travelers. 

Underneath the picture of President 
Dow is his career. After joining the gold 
rush to California, and practising medi- 
cine in Hawaii, he returned to the United 
States, located in Brooklyn and became 
interested in insurance first as a medical 
examiner. He died in Aiken, S. C., in 
1871. 

John R. Hegeman Became Secretary 

in 1870 

_ In 1868 the company could write life 
insurance in amounts up to only $10,000. 
In the archives room is a list of 300 
policyholders who in 1868 had Metro- 
politan policies of either $5,000 or $10,- 
000. The first policy issued in the com- 
pany under the name of the Metropoli- 
tan Life was dated March 25, 1868. 


In 1870 John R. Hegeman became sec- 


retary. In the archives is the letter of 
President Dow informing him of his ap- 
pointment. He was energetic and the 
company began to establish branch of- 
fices. Announcements of the first branch 
at Chicago and another at Lyons City, 
Iowa, appear in one of the show cases. 
In 1871 the company announced its de- 
cision to conduct future business upon 
an all-cash basis. That circular is dated 
March 1. 
Joseph F. Knapp’s Courage and 
Confidence 


One bay in the archives room is de- 
voted to Joseph F. Knapp, second presi- 
dent of the Metropolitan. A former 
lithographer, he became a director in the 
old National Travelers. During the early 
days he jeopardized his large personal 
fortune to save the company. He led the 
company into Industrial insurance after 
examining methods of the Prudential of 
London and got experienced men from 
England to help him found the Industrial 
department. He established the com- 
pany’s magazine, The Metropolitan, now 
in its 64th year. At his home many 
Presidents and generals were entertained. 
He planned the removal of the company 
from the early Park Place quarters to 
Madison Square. He died in 1891. 

In the Knapp section is the first issue 
of The Metropolitan, which came out in 
October, 1871. In an announcement about 
the new magazine signed by President 
Knapp he stated that this illustrated 
monthly paper would help wideawake 
agents in pushing a successful business, 
and wound up by saying, “Do not have 
a single copy wasted. Fraternally yours, 
Joseph F. Knapp, President.” 

First Agents Were Clergymen 


In 1871 the Metropolitan started seek- 
ing agents. A green pamphlet in the 
Knapp case in the Archives room offered 
clergymen commission in the form of in- 
surance on their own lives. The first 
agents were clergymen. 

Another interesting document in the 
Knapp section is a contract called All 
Wives’ Policy issued to a wife who in- 
sured the life of her husband and which 
gave certain expenditures free from 
claims of creditors under special acts of 
the Legislature. Some early literature 
had to do with prompt payment of claims. 

First Mortgage Loan for $4,000 

The first mortgage loan is on exhibi- 
tion and was made in 1867 and paid in 
full in 1909. The original amount was 
$4,000; the interest rate was 7%. An- 
other piece of early literature was that 
of a general agent in Pottsville, Pa., who 
got out his own canvassing material and 
has his own picture on the back. 

One of the documents on the wall is a 
rider attached to a life policy in 1872 
which permitted the insured to run a 
small buzz-saw occasionally. 

Several of the interesting documents 
have to do with the Hildise Bund—“Help 
Thyself”’—a New York organization to 
join which one had to be acceptable for 
life insurance by the Metropolitan, and 
which gave sickness benefits. 

The Turning Point 

A turning point in the Metropolitan 
Life was in 1879. That was when it 
started on its way to becoming a giant. 
It had issued 12,242 policies; paid out 
nearly $200,000 in death claims. Finally, 
in 1879, the number of policies issued 
numbered only 510. The company was 
$615,000 in the hole. The tide turned 
when the company started an Industrial 
department. Just before the Industrial 
department was established and the com- 
pany started going the other way, as 
much as ninety days would elapse before 
the payment of a claim. The first policy 
in the Industrial department was on the 


life of President Knapp, dated November 
17, 1879. During the next month the first 
industrial claim was paid. The second 
policy issued by the Industrial depart- 
ment was on the life of John R. Hege- 
man. The premium on Mr. Hegeman’s 
policy was 40c a week; the amount, $550. 
Part of the application on Mr. Knapp 
is on exhibition. 

Not all of the men who came from 
England were successful. One of them 
wrote a disgruntled letter in 1883 to the 
Commercial World of London and start- 
ed a controversy. One of his comrades 
liked the United States and his new job 
and said so. While this incident was 
happening President Knapp entered the 
fray, wrote a letter to the Commercial 
World shedding light on the reasons for 
the former agent’s discontent. The rea- 
sons were good and sufficient. A copy 
of the letter is in the archives. 


Build at Madison Avenue 


On the wall are also some letters and 
documents relating to the purchase of the 
Madison Avenue sites for the building. 
The Metropolitan building was built on 
the site of the resident of & wealthy law- 
yer named Barlow. Nearby was the Madi- 
son Square Presbyterian Church, the 
pastor of which was Dr. Charles H. Park- 
hurst. In 1906 the church was torn down 
for the erection of the Metropolitan 
Tower. 

In the ’80’s the advertising took ad- 
vantage of the brightly lithographed 
cards used in the picture card period. 
Much of the material was embellished 
by these brilliantly colored lithographs. 


Dynamic Haley Fiske Becomes 
Vice-President 

In 1891 John R. Hegeman was elected 
president of the Metropolitan and Haley 
Fiske vice-president. Mr. Hegeman had 
been a bank clerk, attracted attention of 
the Manhattan Life, was made secretary 
of that company, and four years later be- 
came secretary of the Metropolitan. Mr. 
Hegeman had an unusual gift for team 
work and his alliance, first with his sen- 
ior, President Knapp, and then his junior, 
Haley Fiske, made it possible for him to 
develop a personality which contributed 
immeasurably to the success of the com- 
pany. Ordinary business started going 
ahead under Mr. Hegeman. In his ad- 
ministration the visiting nurse service 
was introduced and many other leader- 
ships. 

The early public health documents in 
the archives are among the interesting 
ones. As far back as 1892 one was is- 
sued about cholera. Details of a week 
in 1894 during Mr. Hegeman’s fiftieth 
birthday, the goal of which was to do 
$9,000,000 a week, the greatest Metropoli- 
tan production campaign achievement to 
that date, occupies one case in the 
archives. 

In 1894 a pamphlet was sent out an- 
nouncing an offer of a three days’ trip to 
New York to all Industrial fieldmen. The 
entire field force got tremendously keyed 
up over the campaign, which included a 
trip to West Point. In 1894 the Metro- 
politan wrote more than $300,000,000 of 
new insurance, the largest amount at the 
time ever written by any company in a 
single year. 

The Haley Fiske administration was 
from 1919-1929. Frederick H. Ecker was 
his chief lieutenant. Mr. Fiske had been 
a lawyer. Under his regime the welfare 
division had many brilliant performances. 
Among the interesting documents exhib- 
ited in the Fiske cases are those having 
to do with the baby-saving venture of 
Thetford Mines, the Framingham tuber- 
culosis experiment, the housing experi- 
ment, and various researches of different 
kinds. Group insurance began to loom 
large. One of the interesting documents 
is a copy of the General Motors policy, 
regarded as the largest group contract. 
Also exhibited are the Harvard advertis- 
ing awards and the magazine advertising 
of health topics. . 

F. H. Ecker 


The Ecker administration began in 
1929. Growth and developments under 
Mr. Ecker are familiar to all the readers 
of this paper. Among other documents 
is shown a copy of the famous speech 
made by Mr. Ecker in Washington about 


the trend of life insurance investments 
which was delivered September 26, 1929) 
before the National Association of Life 
Underwriters, and no speech in the bys. 
ness has been more widely commented 
upon. He made a strong appeal for fixed 
term securities. 

In a show case in the archives room jg 
a small leather ‘box which was used in 
the old National Travelers, and was large 
enough to contain all the assets (securi- 
ties) of that company. 


Safety Campaign 
(Continued from Page 7) 


vice, hospital bills, funeral expenses, cte 
for 1933 was at least $2,933,000,000.' The 
number of automobile fatalities in 1934 
was 35,000. 


To Awaken and Crystalize Sentiment 


Mr. Lincoln called attention to the 
large number of accidents in the home 
and various other types of accidents, 
He read some interesting figures in com- 
paring the American toll with that in 
European countries where the difference 
carries a tremendous significance. The 
European figures are surprisingly low 
compared to the American figures. Al] 
students of American accidents comment 
upon the carelessness and _ thoughtless- 
ness of Americans on this subject, and 
there is no doubt that the time is ripe 
for a great national publicity campaign, 

The Metropolitan Life Insurance Co.’s 
advertising campaign will tackle the ac- 
cident problems effectively and eloquent- 
ly, but these ads will not be gruesome. 
The awakened public sentiment will per- 


mit Metropolitan Life managers and 
others to carry on the _ propaganda 
against accidents through their local 


clubs and other organizations so that the 
fight that is to be undertaken against 
accidents will be organized and will be 
of tremendous assistance in various com- 
munities and of help to those who have 
been attacking the accident evil. 

Mr. Lincoln also discussed the new 
safety film of the Metropolitan Life, 
“Once Upon A Time,” which has already 
been seen by nearly 4,000,000 people and 
has been exhibited in many cities. Every- 
where it has had the co-operation of the 
police departments and other public of- 
ficials. 





FOOTBALL COACH N. Y. SPEAKER 
General 


Waddell, Agent and Former 
Carnegie Tech Mentor and Forest 
Morton to Address Association 
Robert N. Waddell, former football 
coach of the Carnegie Tech team and 
now general agent for the Connecticut 
Mutua! Life in Pittsburgh, will be the 
guest speaker at the February meeting 
of the Life Underwriters Association of 
New York City. Mr. Waddell will share 
the spotlight on the program with Forest 
L. Morton, head of the agency service 
bureau, New York Life, and a recognized 
authority on tax problems in relation to 
life insurance. The meeting will be held 
at the Pennsylvania Hotel on Tuesday, 

February 19. 

Mr. Morton will discuss present tax 
regulations in regard to federal estate 
tax and gift tax and will probably give 
some valuable tips to the agent on how 
to use this knowledge as an approach in 
selling the larger cases. J. M. Fraser, 
president of the association, says that in 
securing Mr. Morton as a speaker the 
association is offering an opportunity to 
its members to learn about matters vital- 
ly important to them. Mr. Morton, to- 
gether with Julian S. Myrick, has spent 
much time in Washington discussing the 
life insurance angles of taxation with 
authorities in the Treasury Department. 

Mr. Waddell will speak on the sub- 
ject “Hitting the Line.” 





SPEAKS AT BALTIMORE C. L. U. 

Robert G. Richards, agency secretary, 
Atlantic Life, spoke this week before the 
Baltimore chapter of Chartered Life Un- 
derwriters outlining a program of pub- 
licity. for the organization and also for 
the individual agent. 
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farm Loans Better, 
Says M. J. Cleary 


NORTHWESTERN MUT. REPORT 





18,384,000 in Assets; New Insurance 
+ "tm 1934 Was $233,520,000; In- 
crease of 22.3% 





A description by M. J. Cleary of how 
farm loan conditions have improved dur- 
ing the past year was a high spot of his 
annual report as president of the North- 
western Mutual Life on Wednesday of 
this week. The report shows total ad- 
mitted assets of $1,018,384,000, an increase 
of more than $20,000,000 during the year. 
New insurance for the year 1934, exclud- 
ing annuities, amounted to $233,520,000, 
an increase of 22.3% over 1933. Includ- 
ing annuities, the total new business 
shows an increase of 24.6%. Disburse- 
ments to policyholders and beneficiaries 
were $135,508,000. 

Total bond investments at the end of 
the year were $369,571,000, an increase of 
more than $82.000,000, of which increase 
over $61,000,000 is in U. S. Government 
obligations, direct or fully guaranteed, 
bringing the total investment of this type 
to over $105,000,000. Investment in mort- 
gages on real estate is $321,938,000. 

The dividends paid to policyholders in 
1934 amounted to $31,560,000, approxi- 
mately 27% of the participating premiums 
collected. For 1935 the sum of $34,600,- 
(00 has been allotted for this purpose, 
an increase of over $3,000,000. 

Farms in Better Financial Shape 

President Cleary said: “The experience 
of the past five years has brought out 
one important fact which no policyholder 
in this or any other strong company 
should ever lose sight of, namely, that 
the foundations of conservatively man- 
aged life insurance are sfronger than the 
forces which have beaten upon them and 
that the losses incurred are a surpris- 
ingly small percentage of the safety fac- 
tors built into the structures of the great 
life insurance companies. 

“One of the notable developments of 
the past year was the material improve- 
ment of conditions on farms. Approxi- 
mately $37,961,000 of our farm mortgage 
loans were paid off or refinanced during 
the year. 

“On Northwestern farm loans re- 
fnanced during 1934 the company re- 
ceived, in cash or Federal Farm Mort- 
gage Corporation bonds fully guaranteed 
by the U. S. Government, the sum of 
$32,132,000. This amount covered the 
principal of said mortgages, taxes and 
other delinquencies, which totalled $30,- 
787,000 and $1,345,000 of the due and ac- 
crued interest. A discount of principal 
or interest was granted in a relatively 
small percentage of the cases. Such dis- 
counts amounted to only 1.46% of the 
total amount of the Company’s claims 
under these mortgages. 

“There was a pronounced upward trend 
in the number of farms sold during the 
year, and during the last quarter the 
sales approved exceeded the acquisitions. 
The Finance Committee approved 549 
ales during the year. These properties 
had an asset value of $3,941,000, and’ thev 
were sold for $4,313,000, or 9.5% more 
than the asset value.” 





GREAT-WEST CASHIER HONORED 


Donald F. Macdonald, with the Great- 
West Life for forty years and now cash- 
ltr at the head office in Winnipeg, was 
honored at a special meeting of the 
Great-West Men’s Club at which Gen- 
tral Manager C. C. Ferguson paid trib- 
ite to Macdonald’s long record of ser- 
vice, which began when the company was 
only three years old. Eustace Brock is 
bresident of the Men’s Club and was 
thairman of the meeting, which includ- 
ed a dinner and two plays, also presen- 
lation of Insurance Institute diplomas. 





HOME OF PHILA. INCREASE 
The Home Life of Philadelphia had 
a increase of insurance in force amount- 
Ng to $2,422,381 during 1934, or a 2.45% 
gain. 
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WILLING HANDS 


and a 


STRONG ROPE 


e e e an age-old combination of 
strength...symbolic of the co- 
operation existing between the 


for selling — and holding — clients. 


RECHT & KUTCHER 


EMPIRE STATE BUILDING 
Y 


General Agents for 


The NORTHWESTERN MUTUAL 


LIFE INSURANCE COMPANY 


"a billion dollar estate,” 


More than half a million Americans are banded together in the 
Northwestern Mutual for the financial security of themselves and 
their families. Its assets, as reported to state insurance depart- 
ments, now total a billion dollars—a great estate administered for 
mutual welfare and protection. 











3 Pacific Mutual 
Veterans Retire 

EXECUTIVES’ SERVICE RECORDS 

Vice-President Rich J. Mier Fifty-three 


Years with Company; Jenkins and 


Morgan Close Behind 





Several important officers of the Pa- 
cific Mutual Life are included in the 
number retiring from active service un- 
der the company’s retirement plan. They 
are Vice-President Rich J. Mier; Comp- 
troller Alfred W. Morgan, and W. A. 
Jenkins, junior vice-president and assis- 
tant treasurer. 

Mr. Mier last June completed fifty- 
three years of service with the company 
He holds first place in length of service 
with the Pacific Mutual, which is only 
thirteen years older than his term of 
service. When the accident department 
was organized in 1885 he was assigned 
to that department. 

Mr. Morgan began his career with the 
Ministerial Life of Los Angeles in 1896. 
That company was merged into the Con- 
servative Life which in turn was con- 
solidated with the Pacific Mutual. Mr. 
Jenkins has been forty-eight years with 
the company, since 1886, and is second to 
Mr. Mier in length of service. 


Mutual Life of New York 
Had Gains in 92nd Year 


The annual statement of the Mutual 
Life, New York, issued on the ninety- 
second anniversary of the writing of the 
first policy in the company, shows an 
increase in assets of $40,653,926 or from 
$1,119,855,726 at the close of 1933 to $1,- 
160,509,652 for the year ending December 
31, 1934. Mutual Life policyholders and 
their beneficiaries received $155,338,880 in 
1934 and the company has set aside from 
its gains in operations a total of $28,308,- 
382 for dividends in 1935. 

The Mutual Life’s balance sheet for 
the year ending December 31, 1934, shows 
that it had on that date $52,479,810 in 
cash, and $104,688,968 in U. S. Govern- 
ment bonds. The book value of its mort- 
gage loans was $258,047,393 and of its 
railroad, public utility and industrial 
bonds $413,862,802. It maintained a gen- 
eral contingency fund of $59,605,705 at 
the close of 1934. 

During 1934 its outstanding policy 
loans decreased $13,651,975 and its in- 
surance forfeited and surrendered de- 
creased $157,704,907 from 1933, indicating 
a decided improvement. 

During its ninety-two years of exist- 
ence the company has paid to or accumu- 
lated for policyholders and their bene- 
ficiaries more than four and a half bil- 
lion dollars, or $566,684,009 more than it 
received from them. 





BENDINER’S NEWARK TALK 
“Can Insured Be His Own Beneficiary?” 
One Question Answered; Views 
On Annuity Selling 
Irving Bendiner, producer for the New 
York Life in Philadelphia and lecturer 
at the Wharton School of Commerce, 
does not believe that retirement annui- 
ties should have payment start too late 
in life. “I wish we life insurance men 
would stop painting annuity pictures of 
an old whitebearded man smoking his 
pipe while rocking in front of a fire- 
place,” he told the Northern New Jersey 
Association lecture course in Newark last 
week. “Can’t we picture men retiring 
at fifty-five or sixty when they still have 
stamina and vigor to enjoy life to the 
fullest?” His lecture topic was “How 
and to Whom Shall My Life Insurance 
Be Payable ?” a-digest of which has pre- 
viously been printed. Perhaps the most 
complicated question he asked himself 
was “Can a man make his life insur- 
ance payable to himself?” If the intent 
is to take advantage of the clause which 
makes life insurance proceeds free from 
creditors’ claims the man may just as 
well not try it, for the laws would not 
protect proceeds under such circum- 

stances. 
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Home Life, 75 Years Old, 
69 Years at One Address 


The Home Life of New York, which 
this year celebrates its seventy-fifth an- 
niversary, has had its home office at 
No. 256 Broadway for sixty-nine years, 
being at that site for all but six years 
of its existence. The company was or- 
ganized in Brooklyn, one of the incor- 
porators being the mayor of that city, 
then independent. Its first policy was 
written on May 1 of 1860. 

The company moved to Manhattan in 
1866 when it leased space on the walk-up 
first floor of a five-story structure on 
Broadway facing City Hall. A flight of 
steps led from the sidewalk up to a 
stoop and then to the Home Life quar- 
ters, an arrangement then familiar. The 
company liked the building well enough 
to buy it in 1868. 

By 1893 the old structure was no longer 
satisfactory and it was torn down to 
make way for one of New York’s first 
skyscrapers, built with steel framework 
and rising seventeen stories above City 
Hall Park. So well has it been kept up 
that few who enter it suspect it of being 
a forty-two-year-old structure. The 
Home Life now completely occupies 
twelve of its floors. 

The February issue of the Home Life 


Agency Magazine is devoted to the 
seventy-fifth anniversary and _ prints 
many old pictures showing the home 
office buildings at various dates. Many 


historical contributions are given by the 
officers and others of the home office 
and field. The Home Life Magazine, 
which goes to policyholders, contains 
much of the same material. Both pub- 
lications are strikingly done. 


Mrs. L. Joseph Only Woman 
In Home Life Pres.’s Club 


Mrs. Lillian L. Joseph of the Joseph 
agency, Home Life, New York City, and 
wife of the general agent, was the only 
woman in the Home Life field organiza- 
tion to qualify for the President’s Club 
of that organization during the club year 
just ended. Mrs. Joseph has been in the 
business only a little more than two 
years and has twice qualified for the 
production club. 

Having had experience in selling in 
other businesses, Mrs. Joseph took the 
iife insurance selling course at New York 
University. Among her instructors were 
Ralph G. Engelsman and James Elton 
3ragg, both prominent educators and 
successful general agents in New York 
City. Following the course she entered 
her husband’s agency and started to build 
up a clientele. Most of her business 
comes from recommendations of old 
policyholders and, although her average 
policy. is not large, her production is 
consistent and the number of lives wrii- 
ten has been sufficient to keep her 
among the company’s leading producers. 


FEBRUARY IS WEPPLER MONTH 

Charles Weppler, assistant general 
agent in the P. Raymond Garrison agen- 
cy of the Prudential, New York City, 
is celebrating his twenty-fifth anniver- 
sary in the insurance business. In honor 
of the occasion and in tribute to his 








assistant Mr. Garrison has designated 
February as Weppler Month in _ his 
agency. 


OCCIDENTAL APPOINTMENTS 


The Occidental Life has appointed 
Robert E. Watson and W. H. Wraith as 
general agents in San Francisco and has 
also appointed M. M. Waddle branch 
manager at Reno, Nev. Dan Robison is 
the new general agent for Long Beach, 
Cal., and J. L. McClellan has been ap- 
pointed general agent at Billings, Mont. 


MICHIGAN BRANCH OFFICE 
A Michigan branch office for the La- 
fayette Life of Lafayette, Ind., has been 
established at Flint, Mich., in charge of 
Carl T. Holmes and Earle W. Jones, 





state managers. 

















O. B. KNIGHT 


O. B. Knight of the Winnipeg city 
office, Great-West Life, was that com- 
pany’s leading producer for 1934 and 
has become president of the Hundred 
Thousand Club for 1935. A. H. Thorn- 
dycraft of Winnipeg is new vice-presi- 
dent. S. J. Cohn of Detroit secured 
the office of aggregate leader and A. 
Finberg of St. Paul handicap leader. 
Provincial and state vice-presidents are: 
F. F. Smith, British Columbia; F. 
Kerr, Saskatchewan; F. C. Bray, Mani- 
toba; C. Rotenberg, Ontario; C. A. 


S. J. COHN 


Jacques, Quebec; J. H. Price, Maritimes; 
Marxer & Nelson, Michigan, and O. N. 
Naylor, Illinois. 

Rules of qualification and office hold- 
ing in the Hundred Thousand Club have 
recently been changed. Membership will 
in the future be based on graded cred- 
its and debits, credits being given for 
new business with fully paid premiums 
and reinstated business, with a bonus 
for good second year conservation. Deb- 
its will be charged for policy lapses and 
high second year terminations. 





WOMAN HAS OLDEST POLICY 


The oldest Northwestern Mutual Life 
policy on which premiums are still being 
paid is owned by a woman, Mrs. Wilhel- 
mine F. Wilke, a Milwaukee widow. The 
policy was taken out seventy years ago 
when she was eighteen. Next year the 
cash value will be $634 greater than the 
premiums paid. Northwestern Mutual 
officials were particularly interested in 
this policy as the company a year ago re- 
sumed writing women after having aban- 
doned that field some time ago. 





ESTABLISHES LIFE AGENCY 


The Reitan-Lerdahl Co., large fire and 
automobile casualty agency of Madison, 
Wis., has established a life department 
under the management of Kenneth W. 
Grafton to represent the Mutual Trust 
Life as general agents for Southern 
Wisconsin. 





WILLIAM PEGLOW RECORD 


The Chicago manager for the Western 
& Southern, William Peglow, has a re- 
markable industrial record. His 1934 col- 
lections average 101%, arrears 23%, In- 
dustrial increase per man per week 28.6%, 
Ordinary increase per man per month 
$785, Industrial persistency 88.2%, Ordi- 
nary persistency 96.6%. 


A. F. HALL HOST TO FORBES 

More than 200 leading business men of 
Fort Wayne, Ind., were guests of Arthur 
F. Hall, president, Lincoln National Life, 
at a special dinner given in honor of B. 
C. Forbes, nationally known economist, 
speaker and editor of Forbes Magazine. 
Mr. Forbes’ address, “What Lies Ahead,” 
touched on the present and future eco- 
nomic conditions of the country. 








NORTH AMERICAN APPOINTMENT 

The North American Life has appoint- 
ed Walter W. Murray manager of the 
Nova Scotia branch with offices at Hali- 
fax, succeeding R. S. Oland, who due to 
pressure of other business is no longer 
able to give full time to insurance. G. 
A. Little remains city manager for Hali- 
fax. Mr. Murray comes from Sher- 
brooke and his place will be filled by 
Wendell H. Armitage. 


“LEGAL” DEATH INVALID 





Fraternal Association Within Rights 
Where By-Laws Refuse Payment 
for Disappearance 

A provision in the constitution of a 
fraternal benefit insurance corporation 
that no length of time of absence or 
disappearance on the part of a member 
without “proof of actual death” shall en- 
title his beneficiary to recovery on the 
member’s benefit certificate is not in- 
valid, and is not contrary to public policy 
as repugnant to law or as unreasonable, 
though setting aside the rule of evidence 
as to presumption of death from absence 
for seven years, the Municipal Court of 
the City of New York, Borough of 
Queens, has ruled in Mollie Shapiro v. 
Independent Order Brith Abraham of 
the U. S. A. 

Morris Shapiro, a member of the fra- 
ternal since 1900, disappeared in 1926. 
In 1928, while Shapiro’s dues were still 
being paid and he was a member in good 
standing, the constitution and by-laws 
were changed in regard to disappearance. 
When Shapiro was declared legally dead 
in July, 1934, Mrs. Shapiro asked for the 
$500 face of the policy, but was refused. 
_ The court has upheld the refusal, say- 
ing that where the members of the cor- 
poration have agreed to comply with the 
constitution, as it now exists or as it 
hereafter may be amended, an amend- 
ment requiring proof of actual death, 
adopted after a member has disappeared, 
is binding upon his beneficiary. 


LAPORTE ASS’N ELECTS BOARD 


The life underwriters in Laporte Coun- 
ty, Ind., at a recent meeting formed the 
Laporte County Life Underwriters’ As- 
sociation and elected a board of diree- 
tors composed of three Michigan City 
and three Laporte men. They are E. J. 
Gibbons, W. H. Smutzer and P. J. Kelly 
of Michigan City and C. L. Rhode, J. T. 
Voelker and Chris Nyberg of Laporte. 





FIDELITY’S 1934 PAID-FOR 
The Fidelity Mutual Life had a paid- 
for business of $26,600,000 in 1934, giving 
it a total of $362,000,000 at the end of 
the year. 


Bought Policy at 2 A. M.; 
Died a Few Weeks Late; 





The Connecticut Mutual tells of a te. 
cent death claim on a New Jersey Prom. 


inent manufacturer. The man Signed an 
application at 2 o’clock one morning afte, 
an all evening session with a member of 
the C. J. Zimmerman agency of the com. 
pany in Newark. In addition to applying 
for $50,000 coverage the man paid the 
premium in advance, acting upon the ad. 
vice of the agent. 

Three days later the man showed signs 
of nervous strain, brought on by bysi. 
ness worries, and was sent to the neuro- 
logical ward of a New York hospital, An 
early recovery was expected, but unfor- 
tunately a blood clot developed and the 
patient died within a week. ; 

He had recently passed a rigid physi- 
cal examination and despite the fact that 
the man was dead before the policy had 
been issued, the Connecticut Mutual 
promptly paid the $50,000 to his wife. 





JEFFERSON STANDARD REPORT 





Two New Directors Elected; 28% In. 
crease in Insurance Sold in 1934, 
Julian Price Reports 
Two new directors of the Jefferson 
Standard Life were named at the annual 
meeting this week. They are Richard C 
Kelly, Greensboro attorney, and George 
Burnell, Montclair, N. J. Julius ¢ 
Smith, general counsel for the company 
and a member of the board, was put on 
the executive committee as was Mr. 

Kelly. 

President Julian Price reported a 28% 
increase in the sale of new insurance 
in 1934 as compared with 1933. The to- 
tal amount of insurance sold was $46,- 
666,600. “This splendid volume of new 
business, with a greatly improved re- 
newal record, gave us an increase in in- 
surance in force, the total amount in 
force now being $314,834,797.” 

Assets of the company increased more 
than $2,365,000 in 1934, during which year 
the mortality rate was only 54% of the 
expected. Interest earned on the total 
invested assets in 1934 was 5.5%. Actual 
interest collections on mortgage loans 
in 1934 averaged 6%, while actual interest 
paid in 1934 on funds held in trust 
was 5%. 





BUSINESS MEN’S CO. GAINS 





Insurance in Force Passes $100,000,000; 
Sanders Leading Producer; Place 
Group Insurance on Agents 
The Business Men’s Assurance Co., 
Kansas City, closed the year 1934 with 
increases all along the line and total 
insurance in force went over the $10,- 
000,000 mark for the first time in that 
company with the gain for the year 
totaling $5,648,317. Total new paid for 
business, including revivals and increases, 

was $26,589,711. 

R. E. Sanders of San Diego, Cal., for 
the fourth consecutive year, was leading 
producer of the company and accord- 
ingly is president of the Grant Club. 


R. J. Costigan, manager of the Mis- 
souri branch, is vice-president. , 
On January 1 the company put into 


effect a Group insurance plan covering 
the lives of its own salesmen who have 
been with the company one year and 
have qualified according to their own 
personal production. Without any cost 
to them 155 salesmen have received 
Group insurance under this plan totaling 


$160,000. 


JOHN E. GIBBS AGENCY GAINS 

The John E. Gibbs agency, Penn Mu- 
tual, with headquarters in Newark, N. J. 
in January completed the largest month 
in its history paying for 209 lives for 
$1,282,000. It was the thirteenth con- 
secutive plus month for the agency. The 
production came solely from the full- 
time representatives. Twenty-five men 
qualified for the Penn Mutual Leaders 
Club. A contest called the Millionaire 
Mountaineers Month contributed to the 
production. 
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When the patriot John Hancock was a pupil at the Boston Latin School, the first high 
school in America, classes were required to attend Master Holbrook’s Writing School. 

This picture, made for us after careful research, shows the Boy Hancock being trained 
in the “Boston Hand’, which was to carry his name to posterity. 

Reproductions are being distributed to mark the 300th anniversary of the founding of 
high school education in America. Members of the underwriting fraternity may receive 
copies by addressing a request to the Department of Publicity, 197 Clarendon Street, Boston, 


Massachusetts. 
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New England Mutual 
Set Records in 1934 


GEORGE W. SMITH’S REPORT 





Premium Volume Greatest in History; 
Mortality Rate, Death Claims, Sur- 
renders Dropped During 1934 





The ninety-first report of the New 
England Mutual Life of Boston, present- 
ed in its one hundredth charter year at 
the annual meeting, by President George 
Willard Smith, shows an increase in new 
insurance over 1933 of 26%, the amount 
being $144,000,000. This was the largest 
volume (except 1929) in the company’s 
experience. The gain was steady in every 
month, and general throughout the coun- 
try. 

The insurance in force was increased 
by $32,000,000, bringing the total to $1,- 
282,000,000. The number of policies in 
force now exceeds any previous record. 

Premiums paid in 1934, $50,220,000, were 
by far the greatest in amount ever re- 
ceived by the company and showed a 
gain of 11%. Premiums for new life in- 
surance were 46% greater than in 1933, 
—a remarkable increase. The popularity 
of high-premium policies for investment 
and income forced up the rate per $1000 
insurance to $34.47, as compared to $27.39 
in 1931. The annuity business of the com- 
pany also showed decided increases. 

Death claims and surrenders were 
much lower than in 1933. Fatalities caused 
by automobiles, and other violent deaths, 
including suicides, were noticeably less. 
The mortality rate improved 9%. 

Payments to policyholders and all other 
disbursements were $50,058,000; and total 
receipts, $69,520,000. The balance of $19,- 
462,000 made the largest contribution to 
assets in the Company’s history. 

The assets are now $307,000,000, or $19,- 
000,000 more than a year ago. The aver- 
age interest yield from new bonds pur- 
chased was 3.12%, 

Interest on Investments Hold Up Well 

“During the past year,” President 
Smith pointed out, “it has been more than 
usually difficult to make sound invest- 
ments at satisfactory yields, as compara- 
tively few new bond issues attractive to 
life insurance companies have been of- 
fered.” Notwithstanding the fact that the 
trend in the last two years has been to- 
ward an increase of liquid funds, the 
average interest earned has fallen very 
slightly on the whole investment struc- 
ture, being 4.91% as compared with the 
high point of 5.45% in 1929. 

The mortgages held are almost exclu- 
sively in commercial properties in large 
cities. The small amount of new mort- 
gages, $530,000, yield 5.25%. Mortgage 
loans total $54,000,000 as compared with 
$70,000,000 five years ago. Real estate 
owned by the company, excluding home 
office buildings, represent 4.78% of the 
assets. 

In 1934 the demand for policy loans 
was less than one-half of the 1932 level, 
and well below 1929. Repayments con- 
tinue in ever larger amounts. 


ALLEN & SCHMIDT JANUARY 

In January the Allen & Schmidt agen- 
cy of the New England Mutual, New 
York City, paid for $600,000. 


ENGELSMAN AGENCY SPEAKERS 

Three members of the Ralph G. En- 
gelsman agency of the Penn Mutual Life, 
New York City, will be in as many dif- 
ferent cities this month as speakers be- 
fore groups of life insurance men. Mr. 
Engelsman will speak before the Hart- 
ford Sales Congress on February 12. 
Harry Phillips, Jr., will speak at a meet- 
ing of the Philadelphia Life Underwrit- 
ers Association on February 18 and Eric 
Wilson will address the Toledo Life Un- 
derwriters Association on February 21. 
Mr. Wilson was invited to speak in To- 
ledo as a guest of Charles E. Spencer, 
Penn Mutual general agent in Toledo, 
who was formerly in the Engelsman 


agency. 
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General Agent For Columbian 
National in San Francisco 


The Columbian National Life has ap- 
pointed Harold D. Finlayson general 
agent for the company in San Francisco. 
He was at one time general agent for 
the Connecticut Mutual in San Francisco 
and recently was employed in the mer- 
cantile business. 

Following his graduation from the Uni- 
versity of Iowa Mr. Finlayson entered 
the banking business but soon after he 
became an agent for the Northwestern 
Mutual. Making an excellent record 
with that company he was appointed 
head of a district agency in southwest- 
ern Iowa. 

His next promotion was as general 
agent for the Connecticut Mutual Life in 
Omaha. He built a good business and 
later transferred to San Francisco where 
he now returns from the mercantile busi- 
ness to devote his interests once again 
to life insurance. 





FILES INCORPORATION PAPERS 

The Hoosier National Life, Hammond, 
Ind., formed to write life insurance has 
filed articles of incorporation with the 
Indiana secretary of state. The corpora- 
tion has 1,000 shares of capital stock val- 
ued at $100 a share par value. The 
incorporators are E. H. Buck, Samuel D. 
Shufakiss, Jack Hoffman, R. H. Swisher, 


W. E. Spitler, G. W. Clark, H. H. Es- 
trup, Louis S. Crundwell and J. D. 
Dennis. 





INSURANCE IN FORCE GAINS 
The Life Insurance Co. of Virginia 
held its annual meeting last week and 
3radford H. Walker, president of the 
company, reviewed the annual statement 
reporting a very satisfactory year. Life 
insurance in force increased more than 
$18,000,000 in 1934, bringing the total 
amount in force at the close of the vear 


to $396,015,000. 





Myrick’s $7,000,000 Month 

The Julian S. Myrick agency of the 
Mutual Life in New York paid for 
$7,026,728 during January. This is 
three times the January production of 
last year, which was $2,288,702. Not 
only is it an all-time record for the 
agency but is approximately $2,000,000 
zreater than the previous high mark. 











BUREAU SCHOOL OPENING 





Birmingham, Ala., Scene of First Agency 
Management Course of Year; 
To Run Two Weeks 

The first of the Life Insurance Sales 
Research Bureau’s five agency manage- 
ment schools to be held this year is 
scheduled to open in Birmingham, Ala., 
February 11. Sessions will occupy two 
weeks. 

A great deal of interest in the school 
was stimulated among southern life in- 
surance men by a local committee head- 
ed by La Noue Matta, vice-president and 
superintendent of agents of the Protec- 
tive Life, Birmingham. H. G. Kenagy, 
assistant manager of the research bureau 
and director of its agency management 
schools, will head the bureau staff at 
Birmingham, assisted by L. W. S. Chap- 
man and J. Harry Wood, bureau con- 
sultants. 

Other bureau schools have been sched- 
uled for Mineral Wells, Texas, April 1- 
i2; Excelsior Springs, Mo., May 20-31; 
an Eastern location to be announced 
later, June 17-28 and Chicago, July 15-26 





DR. McCREIGHT SUCCEEDS WILL 

George McCreight has been made as- 
sistant medical director of the Bankers 
Life of Iowa to succeed Dr. Frank A. 
Will who died a few weeks ago. He is 
a well-known Des Moines physician who 
has been associated with the company 
since 1920. 








that prompt policy 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@Complete Substandard and automatic Rein- 
surance facilities embrace so wide a field 
issuance — regardless of 
size —is the rule and not the exception. 








re 
Officers of Canadian 
Life Underwriters Ags’ 


In addition to electing W. A. Kennedy 
of the Manufacturers Life as new presi- 
dent, the Life Underwriters Association 
of Canada elected the following officers. 

Vice-President: A. D. Anderson, Syp 
Life, Toronto. (Retiring president.) 

Provincial vice-presidents: British Co- 
lumbia, R. R. Reid, Mutual of Canada 
Vancouver; Alberta, T. B. T. Hewett 
London Life, Edmonton; Saskatchewan 
A. J. MacNair, Continental Life, Saska. 
toon; Manitoba, J. G. Murdoch, Imperial 
Life, Brandon; Ontario, E. C. Ward 
Confederation Life, London; Quebec I. 
J. Chouinard, North American Assurance 
Quebec; New Brunswick, C. Men 
Steeves, North American Assurance 
Saint John; Nova Scotia, T. Sodero, Sun 
Life, Halifax: Prince Edward Island, \f 
C. Stewart Canada, Charlottetown, — 

Other officers: chairman board of di- 
rectors, F. C. Hoy, Canada Life, To- 
ronto, Honorary treasurer, H. C. Hen- 
derson, North American, Toronto; hon- 
orary secretary, F. M. Hannam, London 
Life, Toronto. Registrar of Chartered 
Life Underwriters, E. Newton Jory 
Great-West. Toronto. Chairman active 
board of the Institute of Chartered Life 
Underwriters, J. M. Tory. Sun Life, To- 
ronto, chairman membership committee, 
B. Vise, Imperial Life, Toronto. 





MAKES ANNUAL STATEMENT 





North American Reassurance Has Life 

Reinsurance in Force of $137,147,700; 

Assets Total $13,798,977 

The North American Reassurance Co, 
in its annual statement for 1934 shows 
life reinsurance in force at $137,147,700, 
Policy reserves total $11,628,958, capital 
is $1,000,000 and surplus $741,396. 

The statement, compiled on the basis 
of market quotations December 31, 19%, 
for all preferred stocks and bonds which 
are not amortizable under New York in- 
surance department rules, shows total as- 
sets at $13,798,977. This total is divided 
as follows: 


RT re ne een $12,500 
Mortgage Loans—First Liens........ 469,250 
Bonds Guaranteed by U. S. Gov...... 74,625 
ee See ae 251,004 
8S Seer 6,474,268 
Public Utility Bonds .......ccccccces 4,869,774 
Railroad Preferred Stocks............ 98,300 
Public Utility Preferred Stocks....... 269,946 
Industrial Preferred Stocks........... 409,400 
NN araiuena ee dcr seed alone eas eles 478,936 
Due from Other Companies.......... 69,416 
Interest Accrued but not yet Due.... 152,913 
Premiums in Course of Collection..... 168,645 





BOYCE AGENCY GAINS 21% 

The W. L. Boyce agency of the.Equi- 
table Society in Syracuse, N. Y., pro- 
duced during January $3,774,778 paid vol- 
ume on 903 lives with $98,011 in paid 
premiums. The amount ‘is the largest 
ever paid-for in one month by the agen- 
cy and is a sizeable increase over $l, 
400,000 in November and _ $1,100,000 in 
December, 1934. It represents a 21% 
gain over January, 1934. District man- 
agers set the pace with from $75,000 to 
$125,000 production each during the 
month. Individual agents set quotas 
ranging from $30,000 up for January. Mr. 
Boyce, general agent, led the way with 
more than $400,000 paid for in the month 
personally. 





LUTHER-KEFFER DOUBLES 1934 

Paid-for business of the Luther-Keffer 
agency, Aetna Life in New York City, 
for this January was double that of Jan- 
uary, 1934. The figure was $4,200; 
compared with $2,070,654 exclusive of 
group and annuities. New business subd- 
mitted for the month of January, 1933, 
amounied to more than $6,700,000. 





LAWRENCE’S 125% INCREASE 

The Howard C. Lawrence agency for 
the Lincoln National in Newark had 4 
gain of 125% in January over the first 
month of last year. It was also an Mm 
crease over that month in 1933. 
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Henry F’. Tyrrell, Legislative 
Counsel, Northwestern Mutual, Dies 
Former Newspaper Man Had Friends in Every Walk of 


Insurance; Favorite of Commissioners; a 
Pioneer Writer on Golf 


For years one of the most prominent 
and lovable figures at insurance conven- 
tions has been Henry F. Tyrrell, legis- 
lative counsel of the Northwestern Mu- 
tual Life. If his former pals, James 
Victor Barry, vice-president of the Life 
Extension Institute, and Joseph Button, 
for so many years insurance commis- 
sioner of Virginia, were at the same 
convention the affair stood out socially 
because this trio of great story-tellers 
and bon vivants gathered about them 
4 crowd of other good fellows. 

The trio is broken because one of 
its brilliant members died last week 
when Henry F. Tyrrell passed away Sun- 


day morning in the Hotel Astor, Mil- 
waukee, his home. He had been in poor 
health for four years. Trouble was 


paralysis. He could navigate only slowly 
and that with the help of a cane, but 
his intellect and good spirits were un- 
dimmed. He managed to go to the 
American Life Convention in Chicago 
last Fall and until recently he had been 
holding court in his office which many 
insurance men visited when they went 
to Milwaukee. During several recent 
years he made a practice of going to 
Asheville, N. C., in the Winter-time. 


Had Infantile Paralysis as a Boy 


The success and good cheer of Henry 
F. Tyrrell was all the more amazing 
in view of the experience he had as a 
boy. He often facetiously said that he 
was “the original infantile paralysis vic- 
tim” of the United States. He was af- 
ficted in his legs when a child and had 
to be carried about on his father’s back. 
At that time the expression “infantile 
paralysis” was not known. After a 
while he was able to walk and as a 
newspaper reporter got well enough to 
beat other reporters on many an assign- 
ment. Then several years ago he began 
to feel like a real invalid again, his par- 
alysis gradually growing worse. 

Clever Sports Writer 

Mr. Tyrrell’s favorite convention was 
the insurance commissioners. He was 
regarded as part of that convention. 

His acquaintance with public men be- 
gan early starting when he was a young 
reporter in Racine, Wis. Later he be- 
came quite a well-known figure in Mil- 
waukee journalism. For years he was 
one of America’s breeziest sporting 
writers. He knew almost as much about 
baseball as a Spalding chart, and was 
acquainted with most of the great fig- 
ures in athletics at one time. When 
golf came in he was one of the first to 
follow it. He followed it not only in 
his newspaper column but on the links. 
For years he carried a golf bag with 
him at conventions. He was secretary- 
treasurer of the Wisconsin State Golf 
Association for a long time and had much 
to do with arranging its tournaments. 
While Mr. Tyrrell studied law in Ra- 
cine, his birthplace, he did not practice 
law. For years he was a frequent visi- 
tor to Madison, Wis., the State capital, 
always welcomed, regarded by the solons 
a a most welcome companion. 


The Pamunkeys 


One of the most pleasant features of 
the commissioners convention over quite 
4 stretch of time was the meeting of 
the Pamunkey Tribe of Real Indians. It 
brought together at a night affair all 
he commissioners and those attending 
the convention who were not commis- 
‘ioners. The seatings were strictly in- 
lormal, good fellowship reigned and 
there were occasionally some gridiron 
features. Mr. Tyrrell took a tremen- 
“ous interest in the Pamunkeys and none 





HENRY F. TYRRELL 


was sadder than he when it folded up 
without rhyme or reason. 

The Pamunkeys came into being at a 
dinner in Richmond attended by Mr. 
Tyrrell, Mr. Barry, Joe Button, who was 
Virginia commissioner; John J. Harti- 
gan, now with the Equitable Society in 
Minnesota, and former commissioner; 
Samuel McCulloch, at one time insur- 
ance commissioner of Pennsylvania; and 
the late Arthur Y. Vorys, who had 
been commissioner of Ohio. The original 
Pamunkeys were an ornery tribe of In- 
dians located south of Richmond, and 
taking their name seemed a good gag. 
Mr. Tyrrell had a title of scribe of the 
Pamunkey Tribe. 

James Victor Barry Dinner 


Probably nothing gave Mr. Tyrrell 
more pleasure than when he was made 
chairman of the dinner committee which 
held a great affair at the Waldorf As- 
toria Hotel in honor of James Victor 
Barry, when the latter retired from the 
Metropolitan Life. He managed this af- 
fair from Milwaukee, assisted by his as- 
sociate, Clarence C. Klocksin, who was 
chairman of the invitation committee. 
There were 700 insurance men from 
every rank and division of insurance at 
the Waldorf—probably the most repre- 
sentative crowd of insurance men which 
has ever been gathered together. Alfred 
Hurrell of the Prudential was toastmas- 
ter and among the speakers were Presi- 
dent Ecker of the Metropolitan, Cecil F. 
Shallcross, United States manager of the 
North British & Mercantile, Frederick 
Richardson, United States manager of 
the General Accident, and E. M. Allen, 
then president of the National Surety. 

Mr. Tyrrell joined the Northwestern 
Mutual in 1894. In addition to being 
legislative counsel he was secretary of 
the company’s publicity committee. He 
was skillful with his pen, having real 
literary ability. He was the author of 
the semi-centennial history of the com- 
pany and wrote many articles on life 
insurance topics, particularly taxation. 
For years he wrote an annual review of 
life insurance which was published the 
first week in January by _ insurance 
papers. 

The funeral was in Milwaukee Tues- 
day and interment was in Racine. 


As Seen by J. V. Barry 


Discussing Mr. Tyrrell, James Victor 
Barry said to The Eastern Underwriter 
this week: 

“Henry Franklin Tyrrell.was the most 


(Continued on, Page 19) 




















More People Are Buying 
Berkshire Life Insurance! 


— and buying more through this Agency. 


1934 was the biggest year in the 
history of our Agency—proving we 
have the necessary facilities for 
rendering prompt and effective 
service. 


We are happy to say that the other 
Berkshire Agencies enjoyed substan- 
tial gains too, proving that— 


More People Are Buying 
Berkshire Life Insurance! 


We are fully prepared and stand 
ready to make available the facilities 
and the services that will assure more 
commissions for you. 


BROKERAGE BUSINESS SOLICITED 


Phones: PEnnsylvania 6-6605* 


ERKSHIRE 


LIFE INSURANCE CO, 


Incorporated 1851 
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“Eighty-four years’ Continuous Service to Policyholders” 
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British Prudential 
Amends Constitution 


SIMPLIFIES ITS DIVIDENDS 





System of Distribution to Industrial 
Policyholders, Field Force and 
Shareholders Is Rearranged 





The Prudential of London at an ex- 
traordinary general meeting made cer- 
tain alterations in its articles of associa- 
tion which had as their main object the 
simplification of the present complicated 
method of dividing profits among the 
Industrial policyholders, the outdoor staff 
and the shareholders. There were some 
other minor alterations. 

Sir Edgar Horne, the chairman, said 
that the board had felt for some time 
that the existing method of distribution 
of profit, although well suited to the con- 
ditions under which it was devised, had 


become out of date. It also had the 
disadvantage of being difficult for the 
outside public to understand. In the 


board’s view the new method has several 
advantages over the old, and it inciden- 
tally brings the method of payment of 
the dividend more in accordance with the 
modern practice. 

“If these resolutions are passed,” con- 
tinued Sir Edgar, “the shareholders will, 
provided the directors decide to declare 
an interim dividend, receive only two 
dividends each year, instead of four—in 
March and September. I know there 
are some shareholders who have much 
appreciated the quarterly dividend in the 
past, but I would remind them that in re- 
cent years there has been an enormous 
increase in the number of the company’s 
accounts.” 

The resolutions 
adopted. 

A separate meeting of the holders of 
“A” shares was then held, at which a 
resolution confirming the provisions of 
the agreement, dated Dec. 14, 1934, as it 
affected the “A” shares, was unanimous- 
ly passed. 


were unanimously 





ATLANTIC LIFE GAINS 18% 





Paid Business is $10,719,593; Assets Set 
New High at $24,831,915; Policy 
Reserve $21,359,368 

Paid business of the Atlantic Life for 
1934 was $10,719,593 according to its 
statement to stockholders made in ad- 
vance of the annual meeting to be held 
February 14. This was an increase of 
$1,655,563 or 18% more than 1933. Angus 
O. Swink, president of the company, 
commented favorably on the report. 

Total new insurance which includes re- 
insurance received from other companies 
is $11,757,272 against $10,337,603 in 1933. 
Admitted assets gained $556,104 and now 
total $24,831,915, the highest point in the 
company’s history. The net policy re- 
serve is $21,359,368. Cash on hand is 
$746,875 showing an increase of $144,343 
for the year. The mortality experience 
for the year was 57%4% of the expected. 

High grade bonds of diverse classifi- 
cation amount to $3.705,821 constituting 
14.92% of assets. After setting aside all 
reserves required by law, increasing 
other reserve accounts and making write- 
offs the total of the company’s capital 
stock, surplus and special reserves on 
December 31 was $1,535,983. 





BETHEA AGENCY WELL AHEAD 


Osborne Bethea, general agent of the 
J. Elliott Hall agency, Penn Mutual, in 
New York City, reports that paid-for 
business for January, 1935, was $1,667,000 
compared with $1,444,000 in January, 
1934. The agency noted a decided in- 
crease in premium income. 





DR. LEE PROMOTED 
Dr. L. H. Lee, assistant medical di- 
rector of the Pacific Mutual Life, has 
been made associate medical director and 
will relieve Dr. W. W. Beckett, medical 


director, of certain responsibilities. 





HEARD on the WAY 








Lily Pons of the Metropolitan Opera 
Co., present reigning queen of the opera 
and concert world, a great personality 
off as well as on the platform or stage, 
sang a group of songs at the Metropoli- 
tan Life’s field managers’ banquet at the 
Astor, Saturday night, and the audience 
didn’t want to let her go. Her accom- 
panists were a pianist and a flutist, 
the latter to fly along with her runs and 
trills in coloratura. The mad scene num- 
ber from “Lucia” made as big a hit as 
anything. 

Mme. Pons was accompanied to the 
banquet by Mrs. Frederick H. Ecker, 
wife of the Metropolitan’s president, and 
during her singing Mrs. Ecker sat next 
to President Ecker on the dais, a nov- 
elty at these affairs. 

After the singer had finished half her 
program President Ecker announced that 
she had consented to hear “Alouetta,” 
and this rousing French-Canadian song 
was performed by the entire assembly, 
led by Charles Baudette of Montreal. 
Mme. Pons enjoyed it exceedingly. When 
she finished the last section of her group 
she and Mrs. Ecker were presented with 
large bouquets of roses. 

Lily Pons is a French opera singer who 
was almost unknown in this country 
when she made her Metropolitan debut 
at the age of 26 or 27. In size she is 
a pocket edition, but in magnetism and 
in ability to captivate audiences she is 
a giant. Soon after arriving in the 
United States, she demonstrated that at 
social affairs she was pretty nearly ir- 
resistible. The Metropolitan managers 
at Saturday night’s dinner concurred in 
that verdict. 





Among those attending the Metropoli- 
tan managers’ convention last week in 


New York were James F. Armstrong, 
manager at Malden, Mass., and it is his 
last convention. He has been with the 
company forty-one years. On January 
26 the New England managers gave him 
a farewell dinner at the Copley-Plaza in 
Boston attended by 150. Toastmas- 
ter was Walter S. J. Shepherd, superin- 
tendent of agents. One of the address 
speeches made was by Henry E. North, 
third vice-president. The New England 
managers gave him a clock; his own or- 
ganization, a set of golf clubs; the North 
Shore Association, a reading chair. An 
outstanding feature of the dinner was a 
singing duet in which Manager Arm- 
strong performed with his daughter. 

For years Mr. Armstrong was a tenor 
soloist in a Providence church. One of 
the luckiest days of his life was when 
he was taken to the late Haley Fiske, 
and was then offered the managership 
of the company at - Pittsfield, Mass. 
Shortly before he had been offered an 
engagement by an operatic company. To 
sing in grand opera had been his early 
ambition. But he decided to stick to 
insurance. 

“That was about as sound judgment 
as I ever displayed,” he said to the 
writer. 





The editor of This Week, the maga- 
zine soon to make its appearance and 
which is to be part of the Sunday issue 
of twenty-one newspapers, headed by the 
New York Herald Tribune, will be Mrs. 
William Brown Meloney, editor of the 
New York Herald Tribune’s Sunday 
magazine. 

This Week is the creation of, and will 
be brought out by Joseph Palmer Knapp, 
son of the second vice-president of the 
Metropolitan Life, and senior director of 
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treaty ports of China. 
agencies and men. 










reasons why 
Occidental Life zs. 
“Winning the West 


|. Highly-saleable life insurance policy forms. 
2. A company of unquestioned financial stability. 


3. A highly-satisfactory, liberal agency bonus 


4. An outstanding advertising program that fur- 
nishes real live leads. 


Here are the four reasons why the Occidental Life Insurance Company 
of California has just concluded a banner year—why it will win still 
higher production marks during 1934. 


Agencies now in western states, Alaska, Canada, Hawaiian Islands and 
Openings available for live and aggressive 


Occidental Life Insurance Company 
of California 


Old line legal reserve Life, accident, health 


Home Office, 548 South Spring St., Los Angeles, Calif. 
V. H. JENKINS, Vice President, in charge of production. j 
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the Metropolitan Life. It is a remark 
able adventure for a man 70 years old 
but the new magazine is a great sy. 
cess although it has not been started 
yet. It is a success because of the re 
sponse of advertisers and of newspapers 
and the great circulation already assured 
Although Mr. Knapp leads a life which 
is more or less leisurely, he is head of 
the Crowell Publishing Co., which among 
other magazines publishes Woman's 
Home Companion, American Magazin, 
and Collier’s Weekly. = 
Years ago there was a magazine which 
had a brief but brilliant existence and 
built up a large circulation for the time, 
and which was called Every Week. It 
was an outgrowth of the old Associated 
Sunday Magazines. The general man- 
ager of Every Week was John H. Hay. 
ley, head of the advertising agency 
which handles the general magazine ad- 
vertising of the Metropolitan Life. Mr 
Hawley had been manager of the Asso. 
ciated Sunday magazines. One of the 
fiirst things he did with Every Week was 
to make Bruce Barton editor. There Bar. 
ton won the recognition which later led 
to the building up of his great national 
reputation. 


Uncle Francis 


OHIO STATES LIFE STATEMENT 


Assets Increased $467,281; Insurance in 
Force Up $2,500,000; Surplus 
Totals $1,758,226 
The Ohio State Life in its twenty- 
ninth annual statement shows that its 
surplus, assets, cash on hand and liquid 
assets are the largest in the history of 
the company. During the depression 
years the company met every obligation 
promptly and increased its financial 

strength. 

During 1934 assets increased by $467- 
281, bringing total assets of the company 
to $15,451,681 of which $3,335,117 is in 
United States Government securities and 
bonds, federal farm loan, home owners 
loan, state, county and municipal bonds, 
Insurance in force at the close of 1934 
was $82,728,404, an increase of more than 
$2,500,000 for the year. 

Surplus for the protection of policy- 
holders totals $1,758,226, the assets being 
113% of the liabilities. The company has 
paid to policyholders since its organi- 


zation $13,998,657. 





R. E. SWEENEY MAKES REPORT 

The fortieth annual statement of the 
State Life of Indianapolis shows more 
than $200,000,000 insurance in force. In 
commenting on the report R. E. Swee- 
ney, president of the company, drew at- 
tention to the company’s experience in 
introducing a series of juvenile life in- 
surance policies recently. Old-age in- 
come life policies and juvenile life insur- 
ance for children from one day to nine 
years old are two of the most popular 
types of policies today, he said. Mr. 
Sweeney pointed out that the agency or- 
ganization has undertaken to write 25% 
more business month by month in 1935 
than in last year. 





WHOLE VILLAGE HONORS AGENT 

When Omer F. Immell, special agent 
of the New York Life at Blair, Wis, 
recently completed twenty years of ser- 
vice in that capacity, the entire village 
turned out for a luncheon and reception 
at the village hall to pay him honor. He 
is one of the outstanding small commu- 
nity producers in the New York Life, 
and in April, 1927, led the entire na- 
tional field force in number of appli- 
cations secured during that month. D. 
F. Rounds of Eau Claire, Wis., district 
manager, represented the company at the 
celebration. 





HOLD BUFFALO CONFERENCE 


The Connecticut General held a con- 
ference for its Western New York 
agents in Buffalo last week. George E. 
Bulkley, vice-president, and George 
Risley, agency secretary, were the speak- 
ers. Samuel B. Lindsay, general agent 
at Buffalo, presided. 
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Guardian Managers ~ 
Convene in Florida 


McLAIN REVIEWS STATEMENT 





-i.nborner Discusses Rating Charts; 
ag or" General Meetings and Round 
Table Sessions Used 





The annual managers’ conference of 
the Guardian Life held in Florida from 
january 21 to 24 combined the use of 
weneral meetings at which home office 
officials discussed general company pro- 
cedure and round table discussions where 
the individual managers exchanged ideas 
and discussed problems. The theme of the 
eetings was sales leadership in 1935. 
On the first day James A. McLain, 
vice-president, reviewed the annual state- 
ment and discussed highlights of the past 
vear’s experience. The statement of the 
company is given elsewhere. 

Frank F. Weidenborner, superintend- 
ent of agencies, reported to managers 
on results of the rating chart adopted 
by the Guardian and which Mr. Weid- 
enborner discussed in Chicago last fall 
before the Association of Life Agency 
Officers. One point he stressed was the 
importance of canceling contracts of 
agents who fail to produce the required 
minimum amount of business during their 
first three months. He emphasized the 
fact that men who have rated high on 
the charts in selection have proved to be 
the best men in production. 

At the Wednesday meeting J. C. 
Barnsley, actuary, introduced new policy 
contracts and new policy features which 
have been adopted for 1935. James Scott, 
assistant vice-president, spoke on the 
subject of home office procedure. 


m 


Other 
home office officials who participated in 
the meetings were N. F. Davis, Jr., as- 
sistant superintendent of agencies: Dr. 
M. B. Bender, medical director, and Ed- 
ward Ruge, underwriting secretary. A 
photograph of the executive group ap- 
pears on Page 20. 

The national advertising campaign was 
announced at the Thursday session. 


Guardian Life Gains 34% 
In Production for 1934 


The Guardian Life’s seventy-fifth an- 
nual statement reveals paid for business 





increased 34% over the preceding year 
and terminations of existing insurance 
for the year were 24% less than in 1933. 
Insurance in force on December 31, 1934 
was $457,735,874. 

The mortality experience was 49.73% 
of the expected. Disability and double 
indemnity coverage were 9% higher than 
for 1933 due largely to an increase in fa- 
tal automobile accidents. Interest earn- 
ings of 4.48% were realized on the mean 
amount of invested assets. 

An increase of $5,202,224 in 1934 
brought total assets up to $103,467.123. 
Cash balances rose from $1,781,888 to 
$3,513,590 and on December 31, 1934 the 
company held as a secondary cash re- 
serve, $4,040,000 of high grade short term 
ees maturing from 1935 to 1937 in- 
clusive. 


In his letter to policyholders Carl Heye, 


president of the Guardian, said: “After 
setting aside $2,475,000 for dividends to 
policyholders in 1935, $468,314 was 
charged off against depreciation of the 
home office and other buildings and the 
company’s general surplus to policyhold- 
ers increased $115,172 to $5,599,108. 

_ ‘In addition a special reserve for con- 
tngencies amounting to $1,000.000 and a 
teal estate profit reserve of $547,345 are 
carried by the company. A special re- 


serve of $500,000 has been set aside 
against due and accrued mortgage in- 
terest. 


“The company holds no stocks of anv 
kind. The values of all securities owned, 
om the basis of actual market quotations 
December 31, 1934. exceed the values in 
the statement by $300,000. Only 2% of 
the securities were in default as to prin- 
Cipal or interest on that date.” 


FLORIDA STATE CONVENTION 





Speakers Named for Conference to Be 
Held in Tampa February 22; T. M 
Riehle on Program 
The Florida Association of Life Under- 
writers will hold its annual convention 
and third annual sales conference at 
Tampa, February 22. The banquet in 
the evening will be at the Spanish res- 
taurant, El Pasage in cigar center Ybor 
Center, with Spanish help and floor show. 
V. E. Beamer, Equitable manager at 
Jacksonville, is program chairman and 
Albert Litschgi, general chairman of ar- 

rangements. 

Speakers for the conference include W. 
V. Knott, state commissioner of. insur- 
ance; Theodore M. Riehle, National As- 
sociation president; Holgar Johnson, gen- 
eral agent, Penn Mutual, Pittsburgh; A. 
E. N. Gray, assistant secretary, Pruden- 
tial; O. S. Cummings, Kansas City Life, 
Dallas, Tex.; George E. Lackey, Massa- 
chusetts Mutual, Detroit. 

Harvey E. Payne, Prudential state 
manager at Miami and state president, 
is expected to so far recover from a 
serious illness to preside. 


Acacia’s Assets Up 65% 


During Depression Years 
During the five years of the depression 
the assets of the Acacia Mutual Life in- 
creased 65%, from $33,865,580 to $56,084,- 
634. This growth was entirely within the 
organization, there having been no ab- 
sorption of business of other companies. 
These figures were presented as part of 
the annual statement of the Acacia Mu- 
tual. 

Assets include $20,037,192 in first mort- 
gage loans on improved real estate; $3,- 
378,988 in United States Government 
bonds; $2,570,719 in public utility bonds; 
$2,213,277 in miscellaneous bonds. Real 
estate owned by the company amounts to 
$5,437,224. 


MUST PAY OKLAHOMA TAX 

The district court of Oklahoma County 
has given the state judgment for $31,700 
in back taxes and penalties from the 
Women’s Benefit Association of Port 
Huron, Mich., in the first of suits against 
fifty-one such organizations. The total 
tax asked is about $2,000,000. 
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Western & Southern Makes 
Rate and Policy Changes 


An adjustment of rates by the Western 
and Southern Life of Cincinnati resulis 
in some increases at the older ages and 
some decreases at younger ages. While 
the new rates became effective February 
1, any policies issued during January at a 
rate higher than those quoted in the new 
rate book received benefit of the re- 
duction. 

Two new features in the rate book are 
sub-standard ratings and five year term. 
In the past, term insurance has heen is- 
sued only on request. This new contract 
is automatically converted to Endowment 
85, if not converted prior to the end of 
the term period. In the sub-standard 
section occupational hazards are charged 
a flat extra rate, while physical impair- 
ments are rated up in age plus a flat 
extra rate. Juvenile Endowment at 18 
rates have been reduced by limiting to 
attained age 21 the period during which 
premiums will be waived in event of 
death or disability of the parent or 
guardian responsible for premium pay- 
ments. 

The company continues to issue a dis- 
ability benefit providing waiver of pre- 
mium and $10 per thousand monthly in- 
come, but the maximum income allowed 
on one life is $50 per month. Interme- 
diate policies are limited to Endowment 
85, 20 Payment Life and 20 Year Endow- 
ment, due to the small demand for other 
forms. 





BEN S. WASHER DEAD 

Ben S. Washer, president of the Ken- 
tucky Home Life, Louisville, died sudden- 
ly this week. He was active in reorgan- 
ization of the old Inter-Southern Life 
into the Kentucky Home. Mr. Washer 
was a prominent newspaper man, vice- 
president of a department store and own- 
er of a hotel as well as an attorney. 





MOSKOWITZ-AINBINDER PARTY 


David Moskowitz and George J. Ain- 
binder, general agents for the Continen- 
tal American Life at Newark, held open 
house at the agency’s new and enlarged 
offices at 17 Academy Street on Saturday. 
A large number of insurance people at- 
tended including several general agents 


from New York. 


CONMUTOPICS NEW FORMAT 


ConMuTopics, field publication of the 
Connécticut Mutual Life and which has 
for some time been noted for its typo- 
graphical format, appears in a new dress 
in its January-February combined issue 
which improves upon its previous high 
standard. Much of the bulletin is print- 
ed in two colors, striking layouts and new 
type fonts are in use. Kenilworth H. 
Mathus is editor. 


McMILLEN AGENCY 100% AHEAD 
The Clifford L. McMillen agency, 
Northwestern Mutual Life, New York 
City, paid for $2,327,729 new business 
during January. This figure represents 
better than a 100% increase over Jan- 
uary, 1934. 


MUTUAL BENEFIT LEADERS 

Wallace King of Lima, Ohio, and Wil- 
liam H. Cobb of Americus, Ga., led the 
Mutual Benefit last year in volume and 
lives respectively. 














KNIGHT AGENCY SHOWS GAIN 

The Charles B. Knight agency, Union 
Central, New York, paid for $4,152,072 
new business in January. This compares 
with $1,704,231 reported in January, 1934 


H. W. WICKS BANKRUPT 
Henry William Wicks, London insur- 
ance manager who sued the Sun Life 
for libel last year and lost, has been held 
bankrupt in court. 


HERBERT G. SHEPARD DIES 


Herbert G. Shepard, general agent in 
Cincinnati for the Western & Southern 
Indemnity, died February 1 at the Beth- 
esda Hospital. He was Age 64. 
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Higher Priced Policies 
Bought During 1934 


REPORT OF CHANDLER BULLOCK 





State Mutual Life of Worcester Has In- 
surance in Force of $575,763,587; 
Record Annuity Premiums 





Purchase of higher priced life insur- 
ance was a feature of 1934 business, 
Chandler Bullock, president of the State 
Mutual Life of Worcester, said in his 
annual report, the eighty-ninth of the 
company which is now starting its nine- 
tieth year. In part Mr. Bullock reported: 

“Our assets in these last five years have 
increased from $135,879,347 to $155,367,- 
08%. This shows an increase in assets 
during the depression period of $19,488,- 
639. 

“In that same period our surplus funds 
over all liabilities have increased from 
$9,268,695 to $10,262,684. 

“This has been accomplished after the 
most liberal charge-offs and write-downs 
in asset valuations. 

“The new paid-for business in life in- 
surance last year amounted to $32,869,134. 
This is an increase over 1933 and one 
which we are confident will be substan- 
tially bettered in 1935. 

“The classification in plan of insurance 
written was: 








No. of Per 
Plan Policies Amount Cent 
Ordinary Life...... 6,551 $20,312,761 61.80 
(Continuous Pre- 
miums) 
Limited Payment 
DE Skeéasenien 1,848 3,719,766 11.32 
Endowment ....... 1,946 4,898,942 14.90 
wiksioeeceecusds 869 3,937,665 11.98 
WE ckovcegan 11,214 $32,689,134 100.00 


“Higher priced insurance was bought 
last year than in the three previous years. 
The percentage of Limited Payment Life 
has stepped up in that time from 6.68% 
to 11.32% of the year’s production; and 
Endowment has stepped up from 7.95% 
to 14.90%. 

“The average amount of the policies 
paid-for in 1934 was $2.931; the previous 
vear the average was $3,055. 

“On the other hand our annuity busi- 
ness was never as large as last year both 
in annual premium retirement annuities 
and single premium annuities. 

“We issued on the written basis in 1934 
—1,065 retirement annuities upon which 
the annual premium totals $232,291, with 
an average annual premium per retire- 
ment annuity of $218. The average term 
was twenty years. 

“There was paid us for single premium 
annuities last year the sum of $1,411,855 
for 280 of such annuities. This is over 
twice in both amount and number of 
such annuities purchased two years ago. 
The average face of such single premium 
annuities per annuity was $5,042. The 
annual payments required thereunder are 
$107,656. 

“Our insurance in force is $575,763,587. 
The total number of policies in force on 
December 31 was 166,312.” 





WIN CONN. GENERAL AWARDS 





Haviland Agency, Chicago, and Murrell 
Agency, New York, Made Outstand- 
ing Progress in 1934 

The Connccticut General has awarded 
certificates for outstanding progress dur- 
ing 1934 to the Haviland agency, Chi- 
cago, and the Murrell agency, New York. 

The Haviland agency’s paid volume in 
1934 was more than 40% greater than 
that of 1933 and paid premiums were 45% 
ahead of those of a year ago. The agen- 
cy also led the field in number of men, 
twelve, who qualified for the company’s 
honor roll of leading producers. 

The Murrell agency volume last year 
showed a gain of 123% over 1933. Paid 
premiums exceeded those of the year be- 
fore by 262%. Despite the fact that it 
has been operating only two years, it 
ranked fifth among all the company’s 
agencies in new paid premiums last year. 


W. H. Holdsworth Celebrates 
35th Anniversary March 9 





WILLIAM H. 


HOLDSWORTH 


William H. Holdsworth, assistant man- 
ager of the Julian S. Myrick agency, 
Mutual Life, and president of the Life 
Supervisors Association of New York, 
will celebrate his thirty-fifth anniversary 
with the company on March 9. He 
joined the company on that date in 1900, 
at a time when all employes of the or- 
ganization, stenographers, file clerks and 
others were male. The biggest agency of 
the company was run by Charles H. 
Raymond and had its quarters in the 32 
Liberty Street wing of the home office 
building. Two clerks in the agency were 
Charles E. Ives and Julian S. Myrick, 
destined to take over the office. 

Mr. Holdsworth’s younger brother had 


Provident Mutual’s 


i 
——=— 


1934 Record 


Told By Linton At Florida Meeting 


The largest premium income and the 
greatest increase in assets in the history 
of the company were features of the ad- 
dress of President M. A. Lin‘on before 
the Provident Mutual Life general 
agents association convention at St. Pet- 
ersburgh, Fla., last week. The Leaders 
Club of the company has been meeting 
there this week. 

Mr. Linton’s address was in the nature 
of a review of the company’s record in 
1934. He pointed out that the company 
had received a record-breaking premium 
income during 1934, amounting to $40,- 
430,000 as against $36,080,000 in 1933. 
This advance, he said, was largely the 
result of annuity business although new 
paid for insurance increased by 6%. 

Assets of the company increased by 
$16,100,000 or 5.1%, the largest increase 
in the history of the Provident Mutual. 
Insurance in force decreased slightly to 
$934,766,000, a drop of 2.1% as against 
4.4% in 1933. 

An indication of business improvement 
is found in the lapses and surrenders, 
which ran 23% below the 1933 figure. 
Total payments to policyholders since 
founding the company have exceeded 
$513,000,000,000. 

Change Qualification Rule 

Mr. Linton announced an important 

change in the qualifications for member- 





a friend named Pete Fraser and when the 
latter wanted to get an insurance job 
Mr. Holdsworth helped him land a clerk- 
ship. Peter M. Fraser is now vice- 
president of the Connecticut Mutual. 

In 1925 Mr. Holdsworth joined the 
Ives & Myrick agency as agency super- 
intendent and was shortly after made as- 
sistant manager. 











50 UNION SQUARE 





1935 
“DIAMOND JUBILEE 
YEAR” 


@ 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
Established 1860 


* 


GUARDIAN OF AMERICAN FAMILIES 
FOR 75 YEARS 


- NEW YORK CITY 


























ship in the Leaders Club. Heretofore 
the basis of qualification has been a quo. 
ta of new business and premiums. For 
the 1936 convention the first 100 produc- 
ers of the company will automatically 
become members of the club, thus main- 
taining the membership at a constant 
level. 

Among general agents and managers 
who addressed the convention were 
James H. Cowles, Los Angeles; William 
B. Stormfeltz, Wilmington; Samuel P 
Ellis, Cincinnati; Steacy E. Webster. 
Pittsburgh; Paul Loder, Philadelphia: E 
S. Albritton, Chicago; Hobert E. Brake. 
Sioux City; E. H. Driggs, Jr., Brooklyn: 
William Peterson, Seattle, and Louis ‘F 
Paret, Philadelphia. : 

Executives of the company who ap- 
peared on the program were, in addition 
to Mr. Linton, Edward W. Marshall 
vice-president ; Franklin C. Morss, man. 


”" ager of agencies, and Nelson A, White 


advertising manager. John Marshall 
Holcombe of the Life Insurance Sales 
Research Bureau made several talks. 

Chairmen of sessions were Alex, M. 
Hammer, Boston, retiring president of 
the general agents association; Alex. F. 
Gillis, Newark, secretary-treasurer ; Hen- 
ry C. Martens of St. Paul, association 
auditor; Willard K. Wise, Reading; Lee 
Prothers, Minneapolis; Bert Stowell 
New Brunswick, and Willard Ewing. 
Kansas City. 

C. H. Furr New President 
_ The new president of the association 
is C. H. Furr of Norfolk. Vice-presi- 
dent is William Peterson, Seattle: sec- 
retary-treasurer, J. Ray Davis, Cleve- 
land; auditor, Lowell W. Davis of Hart- 
ford. 

The Chicago delegation presented a 
one-act play, “Ye Royal Policy,” pro- 
duced by Olivia Orth, at the dinner- 
dance. 





Professor Finds Insurance 


Stimulus in Federal Program 

Dr. Francis C. Tyson, insurance teach- 
er and professor of economics in the 
school of business administration at the 
University of Pittsburgh, presented his 
views as to the effect of the Federal se- 
curity program on insurance companies 
when he addresed the annual dinner of 
the Insurance Club of Pittsburgh Mon- 
day night. 

Stated briefly, Professor Tyson believes 
that public unemployment and old age 
insurance, as planned in the pending 
Wagner-Lewis bill, is on the whole non- 
competitive with commercial insurance. 
Private insurance is not undertaking, and 
in Professor Tyson’s opinion probably 
cannot undertake, to meet the unemploy- 
ment risk, which is hard to measure. 
Contributory old age insurance will help 
out the embarrassed industrial retirement 
allowance plans. Voluntary annuities in 
small amounts have not been sold to any 
degree by life insurance companies. 

“These small efforts in the co-opera- 
tive field may well serve as a stimulus to 
commercial insurance by spreading wide- 
lv knowledge of the basic and economical 
insurance idea,” Doctor Tyson said. 


DERN AT INDIANA CONGRESS 

The Indiana Life Insurance Sales Con- 
gress recently held in Indianapolis had 
among its many prominent speakers Al- 
fred L. Dern, vice-president of the Lin- 
coln National Life. Mr. Dern cited the 
many indications of business improve- 
ment and said that life insurance is in 
the front rank of recovery. Other speak- 
ers were C. Vivian Anderson, past-pres!- 
dent of the National Association of Life 
Underwriters; Earle W. Brailey, Cleve- 
land; C. C. Robinson, Indianapolis ; James 
M. Keplar, Elkhart, Ind.; Claude M. Vor- 
hees, Hartford, Conn.; Clinton C. Doyle, 
Indianapolis; and James F. Callahan, St. 
Louis, Mo. 
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~ Company Rules and Rates For 


Dingle Premium Immediate Annuities 


Compiled by Wm. C. Bawden 
of the C. D. Connell Agency, Provident Mutual Life, 
New York 


(This compilation of the rates of twenty-five companies was made primarily for Mr. Bawden’s own use and is not 
intended to be exhaustive.) ; 

Due to the fact that most of the life insurance companies changed their Single Premium Immediate 
Annuity rates around the end of the year, and also that some companies have put restrictions on accepting 
such business from agents or brokers other than their own full time representatives, it was felt that an 
analysis of the new rates and a statement as to restrictions would be helpful to the agents of companies 
and also to brokers. 

The following rules as to restrictions apply: 


CE AAO, i adstne cewewiineres No Restrictions 

4) 4 pal ninigtk eiiae 4 No Restrictions 

BROOKLYN NATIONAL.........No Restrictions 

COLUMBIAN NATIONAL ........No Restrictions. (This Company expects a change in annuity rates 
sometime before March Ist), 

CONNECTICUT GENERAL ...... No Restrictions 

CONNECTICUT MUTUAL....... No Restrictions 

BRUTIABLE SOC...... 2.66.0. 0008 No Restrictions 

FIDELITY MUTUAL ..... ae ee Can only accept from its own agents 

GUARDIAN ......... eee eee Can only accept from its own agents 

4k, eee debated xd Can only accept from its own agents 

EN 3. & See Accepts from its own agents and also from brokers who have regu- 

; larly done business with the Company 

tg CS Se Can only accept from its own agents 

ip tt 8g | rer Can only accept from its own agents or brokers already licensed with 
Company, and then only for large amounts 

MUTUAL LIFE .......2-< sxeeniie No Restrictions 

NATIONAL LIFE OF VT.........No Restrictions 

NEW ENGLAND MUTUAL...... Can only accept from brokers or surplus writers where underwriter’s 
own company has issued all it will accept on one life 

NEW YORK LIFE......... eee Can only accept from its own agents 

NORTHWESTERN MUTUAL ....Can only accept from its own agents 

PENN MUTUAL ..... on gut eaminens No Restrictions 

PHOENIX MUTUAL ............. No Restrictions 

PROVIDENT MUTUAL.......... Can only accept from its own agents 

PRUDENTIAL ..... anbewes .......No Restrictions 

A Bg 4 Ue rs No Restrictions 

8 eee No Restrictions 

UNION CENTRAL ............... No Restrictions 


STRAIGHT ANNUITY 
RETURN, ANNUALLY & MONTHLY, MATE AND FEMALE, 
PER $1,000 SINGLE PREMIUM 




















——50——— -5 5——_— —— 6) 65 —70 75 ——80——_ 

A M A M A M A M A M A M A M 
DE isccccnccecceen OES 5.23 72.63 5.84 83.07 6.65 97.03 7.72 115.92 9.14 141.92 11.06 178.06 13.65 
F 59.78 4.84 66.15 5.34 74.49 5.99 85.54 6.84 100.36 7.97 120.51 9.48 148.21 11.51 
Berkshire ........... M 67.98 5.49 76.05 6.11 86.73 6.94 101.01 8.03 120.34 9.48 147.06 11.44 183.82 14.08 
F 62.93 5.09 69.40 5.60 77.94 6.26 89.29 7.13 104.38 8.29 125.00 9.82 153.37 11.90 
Brooklyn National....M 67.97 5.48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
. F 62.91 5.08 69.41 5.59 77.94 6.26 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 
Columbian Nat’l......M 67.97 5.48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
F 62.91 5.08 69.41 5.59 77.94 6.26 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 
Conn. General........M 64.73 5.23 72.63 5.84 83.07 6.65 97.03 7.72 115.92 9.14 141.92 11.06 178.06 13.65 
F 59.78 4.84 66.15 5.34 74.49 5.99 85.54 6.84 100.36 7.97 120.51 9.48 148.21 11.51 
Conn. Mutual........M 64.72 5.23 72.62 5.84 83.06 6.65 96.99 7.72 116.01 9.15 141.84 11.05 177.94 13.64 
: F 59.77 4.84 66.14 5.34 74.52 5.99 85.54 6.84 100.40 7.97 120.48 9.48 148.15 11.51 
‘Equitable Soc. ...... M 59.18 4.79 66.56 5.37 76.29 6.13 89.25 7.12 106.77 8.45 130.74 10.32 164.02 12.64 
F 54.53 4.42 60.50 4.90 68.30 5.51 78.59 6.30 92.34 7.36 110.96 8.77 136.54 10.66 
Fidelity Mutual.......M 67.97 5.48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
F 62.91 5.08 69.41 5.59 77.94 6.26 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 
ee M 69.83 5.63 77.94 6.26 88.57 7.08 102.88 8.18 122.40 9.63 149.03 11.59 186.22 14.25 
F 64.81 5.24 71.28 5.74 79.81 6.41 91.16 7.28 106.38 8.43 127.06 9.98 155.52 12.05 
We cx ces M 71.12 5.73 80.31 6.45 92.57 7.39 108.01 8.56 128.99 10.13 157.90 12,24 198.17 15.10 
r F 65.43 5.29 72.75 5.86 82.49 6.62 95.66 7.63 112.73 8.91 135.46 10.60 166.83 12.88 
John Hancock........M 67.97 5 48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
F 62.91 5.08 69.41 5.59 77.94 6.26 89.24 7.13 194.42 8.28 125.04 9.83 153.42 11.90 
Mass. Mutual ........ M 64.73 5.23 72.63 5.84 83.07 6.65 97.03 7.72 115.96 9.14 141.92 11.06 178.06 13.65 
F 5978 4.84 66.15 5.34 74.49 5.99 85.54 6.84 100.36 7.97 120.51 9.48 148.21 11.51 
Metropolitan ........ M 64.73 5.23 72.63 5.84 83.07 6.45 97.03 7.72 115.96 9.14 141.92 11.06 178.06 13.65 
: F 59.78 4.84 66.15 5.34 74.49 5.99 85.54 6.84 100.36 7.97 120.51 9.48 148.21 11.51 
Mutual Life.......... M 64.73 5.23 72.63 5.84 83.07 6.65 97.03 7.72 115.96 9.14 141.92 11.06 178.06 13.65 
: F 59.78 4.84 66.15 5.34 74.49 5.99 85.54 6.84 100.36 7.97 120.47 9.48 148.21 11.51 
National Vt...........M 67.93 5.48 76.05 6.11 86.66 6.93 101.01 8.03 120.34 9.48 146.84 11.43 183.82 14.06 
a F 62.89 5.09 69.40 5.60 77.94 6.26 89.21 7.13 104.38 8.28 125.00 9.82 153.37 11.90 
New Eng. Mutual.....M 67.97 5.48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
—._ F 62.91 5.08 69.41 5.59 77.94 6.26 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 
New York Life......M 59.18 4.79 66.56 5.37 76.29 6.13 89.25 7.12 106.77 8.45 130.74 10.32 164.02 12.64 
‘ F 54.53 4.42 60.50 4.90 68.30 5.5 78.59 6.30 92.34 7.36 110.96 8.77 136.54 10.66 
Northwestern ........ M 6797 5.48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
: F 6291 5.08 69.41 5.59 77.94 6.26 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 
Penn Mutual.........M 67.97 5.48 76.04 6.11 86.72 6.93 101.01 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
ai F 62.91 5.08 69.41 5.59 77.94 6.26 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 
hoenix Mutual.......M 65.45 5.29 73.42 5.92 83.96 6.74 98.04 7.82 117.23 9.27 143.47 11.22 179.86 13.84 
mi > 60.42 4.90 66.84 5.40 75.30 6.06 86.43 6.93 101.42 8.07 121.80 9.61 149.70 11.67 
tovident Mutual.....M 64.74 5.23 72.64 5.85 83.08 6.66 97.04 7.72 115.96 9.15 141.93 11.06 178.07 13.65 
, F 59.79 4.84 66.15 5.34 74.49 5.99 85.54 6.85 100.37 7.98 120.52 9.49 148.22 11.52 
TMdential ...........M 64.72 5.23 72.62 5.84 83.06 6.65 96.99 7.72 115.87 9.14 141.84 11.05 177.94 13.64 
I F 59.77 4.84 66.14 5.34 74.46 5.99 85.54 6.84 100.40 7.97 120.48 9.48 148.15 11.51 
BO a dichack ulead M 64.73 5.23 72.63 5.84 83.07 6.65 97.03 7.72 115.96 9.14 141.92 11.06 178.06 13.65 
5 F 59.78 4.84 66.15 5.34 74.49 5.99 85.54 6 84 100.36 7.97 120.51 9.48 148.21 11.51 
State Mutual ........ M 64.73 5.23 72.63 5.84 83.07 6.65 97.03 7.72 115.96 9.14 141.92 11.06 178.06 13.65 
a F 59.78 4.84 66.15 5.34 74.49 5.99 85.54 6.84 100.36 7.97 120.51 9.48 148.21 11.51 
Mion Central........M 67.97 5.48 76.04 6.11 86.72 6.93 101.01. 8.02 120.38 9.48 146.97 11.44 183.95 14.08 
F 62.91 5.08 69.41 5.59 77.94 6.26 “ 89.24 7.13 104.42 8.28 125.04 9.83 153.42 11.90 


* Writes Annuities on a participating basis only. On next page are the averdge yearly dividends for the first five years based on the 1935 scale 
a the ga The first dividend based on the 1935 scale is given for the New York Life. Future dividends will naturally depend on 
uture results. 


(Additional tables on following page) 
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LEADS 
FOR 


LEADERS 


Fidelity’s successful lead service 
has been in operation for eighteen 
years. It has produced nearly half 
a million first class sales leads. 


From these leads $218,671,153 
of direct business has been written. 
This does not include the millions 
of dollars of business resulting in- 
directly or subsequent to the initial 
sale. 


Fidelity agents rightly prize a 
plan which over eighteen years has 
brought interested inquiries from 
18.7% of the people it has con- 
tacted. 


INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Presment 


~ IDELITY MUTUAL LIFE 
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Metropolitan Names 
Three New Officers 


JOHN R. HARRIS PROMOTED 
Roy R. Benjamin Named Assistant Ac- 
tuary; Edward M. Keys Made 
Assistant Secretary 


Three new officers at the Metropolitan 
Life are Roy R. Benjamin, for a number 
of years general supervisor in charge of 
the Ordinary actuarial division, who has 
been made assistant actuary; John R. 
Harris, a specialist in life insurance un- 
derwriting, and Edward M. Keys, a rec- 
ognized expert on insurance trusts, set- 
tlements and business insurance. The 
two latter have been made assistant sec- 
retaries. 

Mr. Benjamin, whose twenty-three 
years with the company were interrupted 
while in the Navy during the World 
War, started as a mail boy; and while 
steadily advancing through various grades 
devoted a number of years to intensive 
actuarial study. He is a Fellow of the 
Actuarial Society of America; is mar- 
ried, has four children, and lives in Ten- 
afly, N 

John R. Harris joined the Metropoli- 
tan in 1894 as a mail boy; was steadily 
promoted, and in 1923 became manager 
of the Ordinary application division. 

In his younger years Mr. Harris at- 
tended night school, Cooper Union, stud- 
ied actuarial courses and English. He 
helped to organize the Home Office Life 
Underwriters Association and has been 
a member of its council since the asso- 
ciation was formed. He is a member of 
the Ridgewood Country Club and secre- 
tary of the Lincoln Boys Camp Asso- 
ciation. He lives in Ridgewood, N. J.; 
is married, and has one son, a physician 
in active practice, and a daughter, en- 
gaged in health educational work. 

Mr. Keys, a graduate of high school 
and business college, continued scholarly 
pursuits after entering the service of the 
insurance company in May, 1899. Dur- 
ing the course of his career, in which 
promotions came regularly, he made in- 
tensive study of partnership and corpora- 
tion insurance and all questions affect- 
ing rights of policyholders, beneficiaries 
and assignees. Since 1923 he has been 
assistant to the manager of the Ordinarv 
department. He iives in Mahwah, N. J. 





METROPOLITAN DENTAL HEAD 


Dr. James M. Dunning, who has been 
appointed dental director of the Metro- 
politan Life succeeding Dr. Thaddeus P. 
Hyatt, retired, has served as dentist at 
the famous International Grenfell Asso- 
ciation, Harrington Harbour, Canadian 
Labrador,.is editor of the Columbia Den- 
tal Review and a clinical and teaching 
assistant at the Columbia Dental School, 
from which he was graduated in 1930. He 
is also a graduate of Harvard College. 





HARTFORD C. L. U. ORGANIZED 

The Hartford chapter of Chartered 
Life Underwriters was organized last 
week and Edward S. Churchill, insurance 
counselor with the Phoenix Mutual, was 
elected president. W. Watson Hous-, 
general agent, New England Mutual, is 
vice-president, and Wilbur S. Pratt, su- 
pervisor, Northwestern Mutual, is secre- 
tary-treasurer. Other charter members 
of the chapter are Robert E. Benjamin, 
agency organizer, Mutual Life of New 
York: Melvin Shulthiess, agency assist- 
ant, Connecticut General, and J. Harry 
Wood, counselor for the Life Insurance 
Sales Research Bureau. Mr. Churchill 
was the first agent in Connecticut 
to complete the C. L. U. examinations in 
June of 1930. 





WOLFSON’S 112% GAIN 


The S. Samuel Wolfson agency of the 
Berkshire Life in the Empire State 


Building, New York, had a 112% gain 
in January as compared with that month 
last year. 
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Average yearly dividends on participat- FRANK J. HAIGHT, President e Consulting Actuaries t 
ing straight annuity based on 1935 scale INDIANAPOLIS 90 John Street, New York 
for Equitable Society. For New York Telephone Beekman 3-6799 
Life, first dividend on 1935 scale. 
————.. 
50- | —60—— ——--6 5 — - 70——_ ——75 ——$6 
A M d M A M A M A M A M M 
Equitable Soc. ....... M 6.76 6.56 7.41 7.18 8.32 8.03 9.58 9.17 11.34 10.77 13.82 12.98 17.35 16.05 
F 6.36 6.19 6.84 6.68 7.57 7.33 8.54 8.22 9.89 9.46 11.74 11.13 14.43 13.52 
New York Life.......M 6.99 6.79 7.41 7.17 7.97 7.69 8.74 8.36 10.07 9.56 11.98 11.24 14.70 13.59 
F 6.74 6.56 7.07 6.87 7.51 7.27 8.10 7.79 8.98 8.58 10.40 9.86 12.44 11,65 
INSTALMENT REFUND ANNUITY 
RETURN, ANNUALLY & MONTHLY, MALE AND FEMALE, 
PER $1,000 SINGLE PREMIUM 
50 55 ——60—— 65—— ——70———_ - 75 — —8s0— 
A M A M A M A M A M A M A M 
Tae )h(O6el 4.73 63.68 5.15 70.30 5.66 78.58 6.31 89.01 7.11 102.18 8.11 118.81 9.36 
F 54.87 4.45 59.34 4.81 64.89 5.24 71.81 5.78 80.47 6.45 91.42 7.29 105.17 8.34 
a M 61.96 5.02 67.57 5.45 74.63 6.00 83.54 6.69 94.79 7.55 109.29 8.65 127.88 10.04 
F 58.28 4.72 62.97 5.09 68.87 5.56 76.22 6.13 85.54 6.85 97.47 7.76 112.61 8.90 
Brooklyn National.... Do not write. : 
Columbian Nat’l...... Do not write. 
Conn. General........ M 58.37 4.73 63.68 5.15 70.30 5.66 78.58 6.31 89.01 7.11 102.18 8.11 118.81 9.36 
F 54.87 4.45 59.34 4.81 64.89 5.24 71.81 5.78 80.47 6.45 91.42 7.29 105.17 8.34 
Conn. Mutual.........M 58.38 4.73 63.69 5.15 70.27 5.66 78.55 6.30 88.97 7.10 102.15 8.11 118.76 9.35 
F 54.85 4.45 59.35 4.81 64.89 5.24 71.84 5.78 80.45 6.45 91.41 7.29 105.15 8.33 
*Eaquitable Soc. ....¢. M 52.69 4.28 57.49 4.66 63.43 5.12 70.79 5.70 79.93 6.41 91.38 7.29 105.54 8.36 
F 49.49 4.03 53.57 4.35 58.59 4.74 64.77 5.23 72.46 5.83 82.03 6.57 93.94 7.48 
Fidelity Mutual.......M 61.95 5.01 67.57 5.45 74.62 6.00 83.53 6.69 94.80 7.56 109.28 8.65 127.83 10.04 
F 58.27 4.72 62.98 5.09 68.85 5.55 76.24 6.13 85.56 6.85 97.43 7.76 112.63 8.90 
a ae M 63.98 5.20 69.69 5.65 76.80 6.23 85.84 6.95 97.37 7.87 112.11 9.05 130.89 10.56 
F 60.28 4.90 65.02 5.28 70.97 5.76 78.43 6.36 87.95 7.12 100.00 8.08 115.47 9.32 
Home .. eer Do not write 
John Hancock........ Do not write 
Mass. Mutual......... M 58.37 4.73 63.68 5.15 70.30 5.66 78.5 6.31 89.01 7.11 102.18 8.11 118.81 9.36 
F 54.87 4.45 59.34 4.81 64.89 5.24 71.81 5.78 80.47 6.45 91.42 7.29 105.17 8.34 
Metropolitan ......... Do not write. 
SOU: BA cvicweven M 58.37 4.73 63.68 5.15 70.30 5.66 78.58 6.31 89.01 7.11 102.18 8.11 118.81 9.36 
F 54.87 4.45 59.34 4.81 64.89 5.24 71.81 5.78 80.47 6.45 91.42 7.29 105.17 8.34 
National Vt...........M 61.92 5.01 67.57 5.45 74.57 6.00 83.47 6.68 94.79 7.55 109.17 8.64 127.71 10.02 
F 58.24 4.72 62.97 5.09 68.82 5.55 76.22 6.13 85.54 6.84 97.37 7.75 112.61 8.90 
New Eng. Mutual.....M 61.95 5.01 67.57 5.45 74.62 6.00 83.53 6.69 94.80 7.56 109.28 8.65 127.83 10.04 
F 58.27 4.72 62.98 5.09 68.85 5.55 76.24 6.13 85.56 6.85 97.43 7.76 112.63 8.90 
*“New York Life...... M 52.69 4.28 57.49 4.66 63.43 5.12 70.79 5.70 79.93 6.41 91.38 7.29 105.54 8.36 
F 49.49 4.03 53.57 4.35 58.59 4.74 64.77 5.23 72.46 5.83 82.03 6.57 93.94 7.48 
Northwestern ........ M 61.95 5.01 67.57 5.45 74.61 6.00 83.52 6.69 94.80 7.55 109.27 8.65 127.82 10.03 
F 58.27 4.72 62.98 5.09 68.85 5.55 76.24 6.12 85.55 6.84 97.42 7.75 112.62 8.90 
Penn Mutual......... M 61.95 5.01 67.57 5.45 74.62 6.00 83.53 6.69 94.80 7.56 109.28 8.65 127.83 10.04 
F 58.27 4.72 62.98 5.09 68.85 5.55 76.24 6.13 85.56 6.85 97.43 7.76 112.63 8.90 
Phoenix Mutual. ‘ Do not write. 
Providence Mutual. IM 58.38 4.73 63.69 5.15 70.30 5.67 78.58 6.31 89.01 7.11 102.18 8.11 118.81 9.36 
F 54.87 4.46 59.35 4.81 64.89 5.25 71.82 5.79 80.47 6.46 91.42 7.30 105.18 8.34 
Predential ...ccccce. 658.38 4.73 63.69 5.15 70.27 5.66 78.55 6.31 88.97 7.10 102.15 8.10 118.76 9.35 
F 54.85 4.45 59.35 4.81 64.89 5.24 71.84 5.78 80.45 6.45 91.41 7.29 105.15 8.33 
State Mutual.... Do not write. 
TED’ .Gavctsnewede Do not write. 
Union Central........ M 61.95 5.01 67.57 5.45 74.62 6.00 83.53 6.69 94.80 7.56 109.28 8.65 127.83 10.04 
F 58.27 4.72 62.98 5.09 68.85 5.55 76.24 6.13 85.56 6.85 97.43 7.76 112.63 8.99 
* Writes Annuities on a participating basis only. Following are the average yearly dividends for the first five years based on the 1935 scale 
for the Equitable. The first dividend based on the 1935 scale is given for the New York Life. Future dividends will naturally depend on 
future results. 
Equitable Soc. ....... M sS.52 5.38 5.69 5.54 5.92 5.73 6.19 5.98 6.50 6.25 6.86 6.57 7.30 6.94 
F 5.40 5.28 5.54 5.40 5.74 5.57 5.97 5.78 6.25 6.03 6.57 6.32 6.95 6.64 
New York Life.......M 6.71 6.54 7.00 6.81 7.36 7.13 7.83 7.57 8.50 8.18 9.37 8.97 10.49 9.97 
F 6.53 6.3 6.76 6.59 7.06 6.85 7.45 7.22 7.94 7.67 8.65 8.31 9.56 9.14 
CASH REFUND ANNUITY 
RETURN, ANNUALLY & MONTHLY, MALE AND FEMALE, 
PER $1,000 SINGLE PREMIUM 
8 —55-—_ ———60—_ 65 70. 75 ——80—— 
A M A M A M A M A M A M A M 
NN nc aswidtaneeated M 57.04 4.62 61.90 5.01 67.88 5.47 75.25 6.05 84.38 6.75 95.61 7.61 109.53 8.66 
F 53.80 4.37 57.93 4.69 63.00 5.09 69.22 5.58 76.95 6.18 86.42 6.91 98.20 7.81 
eer errrr M 60.72 4.92 65.92 5.32 72.41 5.83 80.45 6.46 90.66 7.24 103.52 8.22 119.76 9.44 
F 57.27 4.64 61.65 4.99 67.11 5.42 73.86 5.95 82.37 6.60 93.02 7.42 106.50 8.44 
Brooklyn National....M 60.70 4.91 65.92 5.32 72.39 5.83 80.47 6.45 90.70 7.24 103.50 8.21 119.81 9.44 
F 57.26 4.64 61.66 4.99 67.10 5.41 73.86 5.94 82.34 6.60 92.99 7.41 106.46 8.44 
Columbian Nat’l.......M 60.70 4.91 65.92 5.32 72.39 5.83 80.47 6.45 90.70 7.24 103.50 8.21 119.81 9.44 
F 57.26 4.64 61.66 4.99 67.10 5.41 73.86 5.94 82.34 6.60 92.99 7.41 106.46 8.44 
Conn. General ....... M_ 57.04 4.62 61.90 5.01 67.88 5.47 75.25 6.05 84.38 6.75 95.61 7.61 109.53 8.66 
F 53.80 4.37 57.93 4.69 63.00 5.09 69.22 5.58 76.95 6.18 86.42 6.91 98.20 7.81 
Conn. Mutual........ M 57.05 4.62 61.92 5.01 67.89 5.47 75.24 6.05 84.39 6.75 95.60 7.61 109.53 8.66 
F 53.79 4.37 57.94 4.69 63.01 5.09 69.20 5.58 76.92 6.18 86.43 6.91 98.14 7.80 
Equitable Soc. ....... Do not write 
Fidelity Mutual.......M 60.70 4.91 65.92 5.32 72.39 5.83 80.47 6.45 90.70 7.24 103.50 8.21 119.81 9.44 
F 57.26 4.64 61.66 4.99 67.10 5.41 73.86 5.94 82.34 6.60 92.99 7.41 106.46 8.44 
Guardian nn eat Do not write. 
GONG stiniactacess ce Gee 5.19 70.01 5.65 77.32 6.22 86.51 6.93 98.29 7.83 113.16 8.95 132.07 10.36 
F 60.38 4.89 65.26 5.28 71.35 5.75 78.97 6.34 88.64 7.09 101.03 8.04 117.44 9.27 
John Hancock........} £ 60.70 4.91 65.92 5.32 72.39 5.83 80.47 6.45 90.70 7.24 103.50 8.21 119.81 9.44 
F 57.26 4.64 61.66 4.99 67.10 5.41 73.86 5.94 82.34 6.60 92.99 7.41 106.46 8.44 
Mass. Mutual.........M 57.04 4.62 61.90 5.01 67.88 5.47 75.25 6.05 84.38 6.75 95.61 7.61 109.53 8.66 
F 53.80 4.37 57.93 4.69 63.00 5.09 69.23 5.58 76.95 6.18 86.42 6.91 98.20 7.81 
Metropolitan ......... M 57.04 4.62 61.90 5.01 67.88 5.47 75.25 6.05 84.38 6.75 95.61 7.61 109.53 8.66 
F 53.80 4.37 57.93 4.69 63.00 5.09 69.23 5.58 76.95 6.18 86.42 6.91 98.20 7.81 
Dt Bc decode Do not write. 
National Vt. poate Do not write. 
New Eng. Mutual....M 60.70 4.91 65.92 5.32 72.39 5.83 80.47 6.45 90.70 7.24 103.50 8.21 119.81 9.44 
F 57.26 4.64 61.66 4.99 67.10 5.41 73.86 5.94 82.34 6.60 92.99 7.41 106.46 8.44 
*New York Life......M 51.36 4.17 55.73 4.52 61.00 4.93 67.43 5.44 75.20 6.04 84.57 6.76 95.50 7.60 
F 48.42 3.94 52.16 4.24 56.69 4.60 62.20 5.03 68.86 5.55 76.98 6.18 86.60 6.92 
Northwestern ........ Do not write 
eee M_ 60.70 491 65.92 5.32 72.39 5.83 80.47 6.45 90.70 7.24 103.50 8.21 119.81 9.44 
F 57.26 4.64 61.66 4.99 67.10 5.41 73.86 5.94 82.34 6.60 92.99 7.41 106.46 8.44 
Phoenix Mutual...... M_ 57.84 4.68 62.85 5.08 69.01 5.56 76.69 6.15 86.21 6.89 98.14 7.80 113.12 8.92 
F 54.53 4.42 58.79 4.76 63.98 5.17 70.42 5.67 78.43 6.29 88.42 7.06 100.91 8.00 
Providence Mutual....M 57.04 4.63 61.91 5.01 67.88 5.48 75.26 6.05 84.39 6.76 95.62 7.62 109.53 8.67 
F 53.80 4.37 57.94 4.70 63.01 5.10 69.23 5.58 76.96 6.18 86.43 6.91 98.21 7.81 
,. ae: Do not write 
State Mutual......... M 57.04 4.62 61.90 5.01 67.88 3.47 75.25 6.05 84.38 6.75, 95.61 7.61 109.53 8.66 
F 53.80 4.37 57.93 4.69 63.00 5.09 69.22 5.58 76.95 6.18 86.42 6.91 98.20 = 
TOME: 6 Sesaddvuwer M 52.96 4.30 57.64 4.67 63.36 5.12 70.35 5.67 78.90 6.33 89.37 7.14 101.98 8. 3 
F 49.83 4.05 53.82 4.37 58.70 4.76 64.64 5.22 71.94 5.79 80.83 6.48 91.74 7.3 
Union Central ....... Do not write. 
* Writes Annuities on a participating basis only. Following is the first dividend on the 1935 scale. Future dividends naturally will depend 
on future results. 9 
New York Life....... M 6.63 6.46 6.88 6.70 7.19 6.97 7.59 7.35 8.11 7.81 8.77 8.41 9.66 9 56 
F 647 6.32 6.68 6.51 6.93 6.75 7.26 -7.04 7.68 7.43 8.23 7.93 8.93 8.5 








Februa 


— 


Si 
(C 


burden. 
burden < 
port of | 
curity, 1 
i7% of 
“] say 
to chara 
unsound 
national 





substanti 
of the co 
social co 
exaggera 
in the co 
who are 
borne, n 
who are 
ally the 
Those 
weight tl 
to be e 
what ext 
resulting 
business, 
tion clos 
the prop 
the life 
After « 
plates in 
benefits < 
and the 
Lincoin ; 
posed pl: 
fits and 
which th 
plement 
with a s 
a private 
insurance 
unsound.’ 
of a pla 
the Gove 
which re 
soundnes 
_ Mr. Li 
ing the « 
sions wh 
took to p 
on his re’ 
many ca: 
employer 
out of ct 
pensions 
ally reac 
current i 
increasin; 
constitut. 
remedy t 
tion deve 
nuity, qu 
Insurance 
the fund: 
availa 
sions are 
out of cu 
Reserve 
For a | 
else woul 

















February 8, 1935 





Page 19 








Social Insurance 
(Continued from Page 1) 


burden. I am informed that the eventual 
burden of plans contemplated in the re- 
ort of the Committee on Economic Se- 
curity, may run, at the very least, to over 
17% of the payrolls affected. ' 
“T say again that I am not undertaking 
to characterize the project as sound or 
ynsound from the point of view of the 
national economic life. Obviously, any 





LEROY A. LINCOLN 
substantial tax imposed on the payrolls 
of the country and not replacing existing 
social costs means an increase—probably 
exaggerated on account of pyramiding— 
in the cost of the products sold by those 
who are taxed. This increase must be 
borne, not in the last analysis by those 
who are directly taxed, but, as is gener- 
ally the case, by the ultimate consumer. 
Those in constituted authority will 
weight the social and economic benefits 
to be expected and will determine to 
what extent the country can stand the 
resulting financial strain. We, in our 
business, seek now to analyze the ques- 
tion closer to us; that is, the effect of 
the proposal from the point of view of 
the life insurance company, as such.” 
After explaining what the bill contem- 
plates in relation to old-age retirement 
benefits and unemployment compensation 
and the special taxation features, Mr. 
Lincoin said that in considering the pro- 
posed plan for old-age retirement bene- 
fits and with respect to any funds with 
which the Government may have to sup- 
plement these taxes, “we are confronted 
with a scheme which, if undertaken by 
a private employer or through a private 
insurance company, would be distinctly 
unsound.” However, he said, in the case 
of a plan instituted and maintained by 
the Government, there are considerations 
which relieve it from a charge of un- 
soundness. 
_ Mr. Lincoln illustrated this by recall- 
ing the earlier days of hit or miss pen- 
sions when the employer simply under- 
took to pay the employe at a certain rate 
on his retirement from active service. In 
many cases it became apparent to such 
employers that without having created 
out of current income reserves for such 
pensions as earned, they would eventu- 
ally reach a point where the drain on 
current income for the payment of the 
increasing amount of retirement benefits 
constituted an insufferable strain. To 
remedy the situation actuarial consulta- 
tion developed the plan for a funded an- 
nuity, quite often handled through a life 
surance company. Under such a plan 
the funds which will ultimately have to 
available to provide the future pen- 
sions are set aside currently as a charge 
out of current income. 


Reserve Fund of Seventy-five Billions 


For a privately operated plan nothing 
else would be sound. In the case of the 








Government, however, in the light of the 
scheme’s magnitude, a reserve fund of 
something like seventy-five billions of 
dollars would have to be accumulated. 
This reserve would have to be invested 
at, say, 3%, presumably in Government 
bonds. To pay off interest on such 
bonds the Government would have to 
raise annually by taxation $2,250,000,000. 
By reason of its ample powers of taxa- 
tion the Government can as well raise 
the money to make its payments under 
the pension plan on the pay-as-you-go 
principle as on the reserve principle. 

The accumulation of funds by the U. S 
for the purpose of supplanting the ac- 
cumulations by tax would be an unnec- 
essary operation in the case of the Gov- 
ernment and would create a reserve fund 
of such size as to become a temptation 
to unsound proposals, whereas a varyin’ 
tax on the pay-as-you-go principle, per'- 
odically collected as_ liabilities become 
payable, may very well serve as a brak* 
against ill-advised projects. “In our 
opinion,” said Mr. Lincoln, “the Govern- 
ment, for the reasons stated, is wisely 
advised when it deals with its own con- 
tributions to the project on the pay-as- 
you-go basis and not on the reserve 
basis.” 

Before concluding his discussion of the 
plan for pensions based on taxes to be 
collected from employers and employes, 
supplemented as necessary by contribu- 
tions from the Government, Mr. Lincoln 
said the Metropolitan feels bound to ob- 
serve that the administrative difficulties 
are most serious. “The experience of 
our own company in establishing and de- 
veloping plans much more limited in 
scope has been such as to warrant us in 
expressing the thought that this phase of 
the project requires the deepest study 
and attention on the part of the spon- 
sors,” he said. 

No Misgiving About Voluntary Annuities 

In discussing the special proposal for 
the Government’s issuing individual an- 
nuities in limited amounts which can be 
voluntarly purchased, Mr. Lincoln said 
his company did not look upon this with 
missgiving. If the Government conducts 
this individual annuity business on a self- 
supporting and sound actuarial basis the 
cost to the purchaser, under such con- 

(Continued on Page 39) 





Partridge Named Branch 
Manager for Boston Agency 


Richard W. Partridge, who for several 
years has been with the Nelson & Black- 
mur agency of the Massachusetts Mu- 
tual, has been appointed branch office 
manager by S. H. Curtis & Co., general 
agents in Boston for the New England 
Mutual. Mr. Partridge is the eldest son 
of Frank T. Partridge, vice-president of 
the New England Mutual. 

In recent years Mr. Partridge has been 
prominent at conventions of the Massa- 
chusetts Mutual, serving as second vice- 
president of the Agents’ Association of 
that company and as a member of the 
executive committee. Early this year he 
was elected president of the association. 

He assumes the management of the 
branch offic of the Curtis agency this 
week. The office is located at 140 Con- 
gress Street, Boston. He has earned a 
position of leadership through his own 
success as a producer and trainer of 
other men. He is a graduate of Brown 
University. 


RELIANCE LIFE GAINS 

The Reliance Life of Pittsburgh had 
the largest January business since 1932. 
Its $3,878,703 was 61.3% ahead of Jan- 
uary, 1934, and 66.1% better than that 
month in 1933. New accident business 
and weekly indemnity health both had 
large gains. 


DIEFENDORF AGENCY SPEAKER 

The Warren E. Diefendorf agency of 
the Mutual Life at 165 Broadway, New 
York, had as guest speaker at its Mon- 
day meeting Roger B. Hull, managinx 
director of the National Association of 
Life Underwriters, who talked on “Per- 
sonal Provision vs.,.Governmental Boun- 
ties.” 
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EFFICIENT SECRETARY 


Young lady with more than ten years of 
life insurance experience in New York City 
is available for a new connection. A rapid, 
accurate stenographer, she is qualified to 
handle a busy general agent’s detail work. 
Attractive per lity. P | interview 
desired. Opportunity for advancement more 
important than salary. 


Address Box 1252, 


THE EASTERN UNDERWRITER, 
94 Fulton Street, New York 
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INTERMEDIATE 





ARE YOU ANXIOUS TO ADVANCE? 


— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 





ORDINARY 


JERSEY CITY, N. J. 


GROUP 








Henry W. George 


(Continued from Page 6) 


illustrated by a little circumstance out of 
the past. The procedure for having 
checks and other papers signed at the 
Metropolitan is that batches of them are 
given to boys or ushers who must get 
two signatures. It goes without saying 
that the officers are not keen about this 
function of signing quantities of checks 
and the boys whose duty it was to get 
signatures used to impose on Mr. 
George’s good nature. He did not rebuff 
them. In the early days he took on a 
disproportionate share of this duty as 
much as anything as an encouragement 
for the new youths coming into the or- 
ganization. As one of these former boys 
said, twenty years later, “he was a swell 
guy to get to.” Another sidelight on Mr. 
George is that although his office is on 
the main executive floor right off a corri- 
dor his door is one of the few in the 
executive division that is almost never 
closed. 


His Interest in American Colonial History 


As might be expected, Mr. George is 
no “joiner.” He plays golf in season 
with the Metropolitan ‘Round Table 
which has a tournament of its own but 
he takes his golf in his stride with a 
characteristically whimsical attitude about 
score cards in general and his own in 
particular. 

His only hobby, if it can be called a 
hobby, is genealogy and early American 
history. It is doubtful if more than two 
or three persons at the Metropolitan 
known that Mr. George is the author of 
several articles in this field. One is “A 
Burgher of Nieuwe Amsterdam,” dealing 
with the life of one of his colonial an- 
cestors, and another “The Ten Eyck 
Family of New York,” written for the 
New York Genealogical and Biographical 
Record. There is plenty of background 
for Mr. George’s interest in genealogy. 
Throuch his mother he is descended from 
four Pilgrims of the Mayflower and an- 
other ancestor, Coenradt Ten Eyck, was 
a New York settler in 1650. Robert 
Waterman, an early settler in Plymouth, 
is another ancestor. Although Mr. George 
bears the same name as the famed single- 
taxer he is not related to him. 

The only plan Mr. George has at pres- 
ent for his new leisure is a trip to the 
Mediterranean, a favorite tour of his. 
He is fond of the sea and has been ten 
times to the West Indies. His custom 
for many years has been to take either 
a European trip or voyage among the 
many groups of islands of the Caribbean. 

Mr. and Mrs. George have a son, Har- 
old C. George, now a partner in an in- 
vestment house; a daughter, Mrs. Charles 
W. Moncrief, and three grandchildren. 

Naturally Mr. George is a member of 


many organizations in the field of his 
chief outside interest, among them the 
New York Genealogical and Biographical 
Socety, New York State Historical Asso- 
ciation, Sons of the Revolution, Military 
Society War of 1812, St. Nicholas Society, 
Society of Colonial Wars, Society of 
Mayflower Descendants, Order of Found- 
ers and Patriots, Dutch Settlers Society 
of Albany, Columbia County Association 
in the City of New York and Columbia 
County Historical Society. His summer 
home is at Lake Placid where he is a 
vice-president of the Lake Placid Club. 


MASON LEADS HONOR ROLL 

The Connecticut General’s honor roll 
of leading producers was led in 1934 by 
J. S. Mason, Yungman agency, Pitts- 
burgh. N. A. Howe, Howe agency, Brat- 
tleboro, Vt.; T. H. Jackson, Smith agen- 
cy, Philadelphia, and E. V. Wilkinson, 
Coffman agency, Cleveland, completed 
— consecutive years on the honor 
TOL, 


H. F. Tyrrell Dead 


(Continued from Page 13) 








unique character I was ever privileged 
to know intimately. He was as brave 
as a lion and as tender and loving as a 
little child. 

“No task was too formidable for him 
to undertake with the fullest measure of 
courage and enthusiasm. A physical han- 
dicap which would have discouraged if 
not dismayed most men deterred him 
not at all. It neither tempered his ac- 
tivities nor dampened his spirit. 

“Always buoyantly cheerful, he was a 
welcome and inspiring addition to the in- 
numerable gatherings which he graced 
with his presence in all parts of this 
country through a long series of years. 

“Intelligent, indefatigable, resourceful 
and dynamic, he contributed much to the 
development and safeguarding of the in- 
stitution of life insurance in America, and 
the business as a whole recognizes its 
obligation to him. 

“He was, withal, a rare, genial soul, 
and his name like that of Abou Ben Ah- 
dem of the olden time easily ‘led all the 
rest, for no man more genuinely and 
sincerely loved his fellowmen.” 


ISSUING PENSION BULLETINS 

Towers, Perrin, Forster & Crosby, Inc., 
Philadelphia brokerage firm which spe- 
cializes in life insurance and pensions, 
is sending out to its clients and pros- 
pects bulletins on the proposed federal 
pension plans. The bulletins are printed 
in a business-like style similar to that 
of a financial bond offering. Directors 
of the firm are Walter J. Chase, John 
Alden Towers, Charles C. Perrin, H. 
Walter Forster, Arthur U. Crosby and 
Harold P. Weaver. 
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CIVILIZATION AND INSURANCE 
K.B.E., 


manager of the Prudential of England, 


Sir Joseph Burn, is general 


one of the world’s greatest insurance 


companies. He made a talk recently at 
a banquet held by one of the insurance 
institutes of England in which he told 
why in his opinion persons engaged in 
the insurance business are furnishing a 
service which is worthy of mankind at 
its best. 

In discussing life insurance he said that 
one of its outstanding features was that 
unlike any other form of saving or thrift 
it takes the decision for the deed. Al- 
most by some touch of magic it so oper- 
ates that when you have decided to save 
$5,000 you have actually saved it then 
and there as soon as you start paying 
premiums. 

In the opinion of Sir Joseph Burn in- 
surance is not merely a product of civil- 
ization; it is an active and very consider- 
able force on the side of civilization as a 
settled and progressive state of society. 
Insurance and civilization go together 
and the state of advancement reached by 
a nation may be measured by the extent 
to which its peopie appreciate the value 
of insurance. 

“Tell me the number of insurance 
policies of all kinds which are in force in 
any country today and I will tell you 
whether it is a backward country or one 
which is in the van of progress,” he said. 

A people who are insurance-minded 
will not be madly revolution-minded. The 
man who insures his life for the sake of 
his family or who takes out an endow- 
ment policy to provide for his old age is 
Communist 
The spirit of insurance, in fact, is 
the spirit of an ordered society, with an 


not looking forward to a 
State. 


evolutionary development avoiding vio- 
lent disturbances of all kinds, he said. 

It is not too much to say, therefore, 
that as a community comes to a fuller 
appreciation of the principles of insur- 
ance, it will develop a type of mind which 
is opposed not only to revolution but 
also to international war, as a wasteful 
and incalculable break with a planned 
and ordered life. The man who takes out 
education policies for the benefit of his 
children is not the man who will readily 
clamor for war. He has mapped out a 
future for his family and has protected 
himself and them against the chance and 
accidents of his own daily life. Naturally 
such a man will support those who by 
their work for peace are seeking to keep 


out of his life such a major catastrophe 
as a modern war, with its ever increasing 
horrors of inhuman cruelty, and utterly 
stupid destruction. 





PRIVATE INITIATIVE AND PUBLIC 
UTILITY 

Five million American citizens have in- 
vested fourteen billions of dollars in the 
electric utility industry in the United 
States. 

With that as his text Wendell L. Will- 
kie, president of a holding company—the 
Commonweaith & Southern Corporation 
—made a stirring address on the subject 
of the Government and the public utilities 
before the Economic Club of New York 
and the Harvard Business School Club 
recently. He gave credit to private in- 
itiative for advancing electricity to its 
present place in our home and industrial 
life to a point where the electric utility 
industry has 24,000,000 customers, most 
of whom have families. They use 5,000,- 
000 electric refrigerators, 13,000,000 ra- 
dios, 2,000,000 electric ranges and innum- 
erable small appliances which relieve 
drudgery of household work. 

Those who oppose the utility organiza- 
tion, whether they be holding companies 
or operating companies, often assume an 
attitude of superior virtue and patriotism. 
This attitude has aroused Mr. Willkie as 
it has other public spirited public utility 
men, and the concluding paragraph of 
his talk is a reflection of a viewpoint 
widely held in this country by a large 
army opposed to demagogery and cyn- 
icism: 

They seek to paint us who represent 
private enterprise in the utility business 
as anti-social, unpatriotic and the de- 
spoilers of men. I yield to no govern- 
ment official, be he high or low, in my 
social obligations, love of country or fel- 
low feeling for the struggling masses of 
humanity. I do not like to make per- 
sonal references but I want to say to you 
that no duty has ever come to me in my 
life, even that in the service of my 
country, which has so appealed to my 
sense of social obligation, patriotism and 
love of mankind as this, my obligation to 
say and do what I can for the preserva- 
tion of public utilities privately owned. 
All that I have observed, all that I know 
and all that I read teaches me that I 
could do nothing nobler for the future 
financial stability and political good of 
my country or the social and economic 
well being of my fellow citizen than to 
stand firm and unafraid against this fool- 
ish fad and fancy of the moment. 





Carl M. Hansen, formerly president of 
several casualty companies, and now liv- 
ing in Glen Ridge, N. J., recently had an 
operation on his eyes. 


The Human Side of Insurance 
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L. to R.: J. C. Barnsley, Dr. M. B. Bender, F. F. Weidenborner, J. Scott, 
J. A. McLain, N. F. Davis, Jr., and E. Ruge at the Guardian Life Convention, 


Hollywood Beach, Fla. 





Ceorge A. Bell, chief examiner of the 
Eastern department of the American of 
Newark, is celebrating his twenty-fifth 
anniversary of continuous service with 
the company today. Mr. Bell has spent 
his entire business career with the com- 
pany, having started as an office boy. 
After holding various positions in the 
accounting, reinsurance and underwrit- 
ing departments, he was appointed chief 
examiner on April 8, 1927. 

. 2 & 


Walter W. Head, president of the 
General American Life, as president of 
the National Council, Boy Scouts of 
America, will speak tonight at the Silver 
Jubilee Boy Scout Circus of St. Louis. 
He will introduce President Franklin D. 
Roosevelt, who will make a radio ad- 
dress to scouts of the nation from Wash- 
ington. February 8 is scouting’s twenty- 
fifth anniversary in this country. 

+. ~ * 

Harry E. McClain, insurance commis- 
sioner of Indiana, was presented with the 
Frank M. Chandler trophy at the lunch- 
eon held on Indiana Insurance Day. He 
is the first insurance commissioner to be 
so honored. The trophy is presented 
each year to the one judged to have 
contributed most to the insurance pro- 
fession. 

* * * 

Herbert Hoover, former president of 
the United States, will be in New York 
City to attend for the first time a meet- 
ing of the directors of the New York 
Life. He will also attend a Lincoln’s 
Day dinner here on February 12, but has 
not yet decided whether to make an 
address at the dinner. 

* * * 

Jesse M. Waller, vice-president of the 
Aetna (Fire) group, spent a day or two 
in Richmond last week renewing old ac- 
quaintances while on his way to the 
home office following a business trip to 
Atlanta. Mr. Waller was for many years 
state agent for the Aetna with Richmond 
headquarters. 

* + 

W. Owen Wilson, president of the 
Davenport Insurance Corporation of 
Richmond, Va., and a member of the 
executive committee of the National As- 
sociation of Insurance Agents, is back 
at his desk after being laid up for some 
time with an attack of the grippe. 

* * 


Fred J. Myers, president of Myers & 
Stell Agency, Newark, and Mrs. Myers, 
left Friday for a month’s stay at St. 
Petersburg, Fla. 

* * &* 

Henry A. Yates, vice-president of the 
National Union Fire of Pittsburgh, spent 
several days in New York City last week. 





Robert M. Dewey has been made man- 
ager of the Theatre Insurance Managers, 
Inc., which recently became a member 
of the Ernest W. Brown reciprocal fleet. 
It was organized in Philadelphia in 1920, 
and confines its underwriting to motion 
picture houses and theatres. Frank L, 
Gates of Warner Bros. Theatre, Inc., is 
one of the members of the Theatre In- 
surance Managers, Inc., advisory com- 
mittee. 

x *k x 

Frederick H. Ecker, president Metro- 
politan Life, was one of the honorary 
pallbearers at the funeral last week of 
Richard Washburn Child, former ambas- 
sador to Italy, novelist and newspaper 
writer. 





GEORGE L. RADCLIFFE 


U. S. Senator George L. Radcliffe, 
vice-president of the Fidelity & Deposit 
Co., is a member of the Senate Banking 
Committee. Two other new members are 
Francis Maloney of Connecticut and 
Duncan U. Fletcher of Florida. 

* * * 

James L. Loomis, president of the Con- 
necticut Mutual, was elected president 0 
the Hartford Community Chest at 4 
meeting of the executive committee of the 
chest corporation held in Hartford last 
week. At the same meeting insurance 
men who were elected directors of the 
chest were these: Mayor Beach, Harlan 
S. Don Carlos, Sidney T. Maxwell, Ed- 
ward Milligan and Frazar B. Wilde. 
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Button and Frizzell Make Tie-up with 
U. S. Government 

Word comes from Washington that a 

new insurance advisory committee has 


been appointed. Its tie-up is with the 
Federal Home Loan Bank Board, which 
controls the Home Owners Loan Cor- 


poration. 

What will interest the insurance fra- 
ternity most is that on this advisory com- 
mittee are two insurance men who have 
been prominent for years, both of whom 
at one time held outstanding posi- 
uons. They are Col. Joseph Button of 
Kichmond, Va., and Cnarles F. Frizzell, 
who at various times was head of cas- 
uaity companies and of a fire company. 

Col. Button first came into insurance 
prominence when he was elected Virginia 
insurance commissioner by the General 
Assembly of Virginia at the time of the 
creation of that ottice in 1906. The term 
was four years and he was re-elected 
five times. With the insurance commis- 
sioners he made a continuous hit. A 
red-headed humorist, who could work 
conscientiously night and day but always 
ina leisurely fasnion, he was secretary 
of the convention for years and rarely 
got through a roll call without telling a 
lunny story or making an apropos wisc- 
crack. At Mobile in 1910 he was made 
president of the convention. After twen- 
ty-three years in the office he got out 
and became president of the Union Life 
ot Richmond. Not caring much for that 
job, he resigned. 

His beautiful home in Richmond has 
been the scene of many social events 
attended by insurance conventions. 

Mr. Frizzell first attracted attention in 
the South. For twelve years he con- 
ducted a local agency in Nashville, Tenn. 
Later he was a field man in the Tennes- 
see field, successively with the Niagara 
Fire and the Royal. In 1911 he made 
the jump to casualty insurance and was 
appointed assistant secretary of the Roy- 
al Indemnity at Atlanta, later being 
called to the head office as assistant to 
Charles H. Holland, the general manager 
at the time. He returned to fire insur- 
ance as president of the Newark Fire in 
January, 1920. Later he re-entered cas- 
walty insurance as general manager of 
the Indemnity Insurance Co. of North 
America. He retired some time ago. 

A third member of the insurance ad- 
\“isory committee is Victor N. Valgren, 
who has been with the Government some 
years and is a crop insurance expert. 

Ea x * 


Factory Mutuals Scouting for Cover- 
age They Formerly Didn’t Write 


Premium income of the fire insurance 
factory mutuals of New England has 

en dropping off and as a result these 
mutuals have been gunning for business 
outside of the regular channels which 
they have sailed for so many years. Re- 
cently, they went after a big motion pic- 
ture chain of risks. 

















Insurance Men Attend Opera 


Among the audience at the recent per- 
formance in Newark of the Metropolitan 
Opera Co. were a large sprinkling of in- 
surance people and their wives. It was 
the first performance ever given in New- 
ark by the Metropolitan. 

x x x 


In the Antipodes 

In the current issue of The Austral- 
asian Insurance and Banking Record, 
published in Melbourne and Sydney, ap- 
pear advertisements of the Home of New 
York, Hartford Fire and the Halifax. 

The manager of the Home at Adelaide 
is R. G. Hawke; in Melbourne, R. Arch- 
bold; in Sydney, H. E. Esping. Chief 
agent in Perth, Western Australia, is W. 
H. Evans. 

The Hartford’s manager at Melbourne 
is R. Archbold; at Sydney the managing 
agents are Carpenter, McEachern & 
Bennett, Ltd.; and controlling attorneys 
at Christchurch are K. W. Robinson & 
Co, 

The Halifax is managed in Brisbane, 
by A. E. Passmore; in Melbourne by R. 
Archbold; in Sydney by H. E. Esping; 
in Newcastle by H. J. Toohey. K. W. 
Robinson & Co. are its controlling attor- 
neys in Christchurch; and it has agents 
in Dunedin, Timaru and _ Invercargill, 
New Zealand. 

* * 


Coming to New York 


C. H. Williamson, who has resigned as 
inland marine manager for the Pacific 
Coast department of the Pearl, is to re- 
enter the average adjusting business in 
New York City. He will be associated 
with Browning, Wells & Co., adjusters 
and surveyors. 

* * * 
De Puy Broadcasts 

The De Puy banking and insurance 
publications, one of which is the Under- 
writers Review of Des Moines, is broad- 
casting on Saturday nights from Station 
WHO, Des Moines. Financial news and 
views are given. 

* * 


Many Trustees Of One Boys’ School 
Are Insurance Men 


Kingswood School, West Hartford, 
Conn., is perhaps unique not only in the 
fact that so many students are sons of 
insurance men but because so many of 
the trustees are insurance men. James 
Wyper, chairman of the board of trus- 
tees. is vice-president of the Hartford 
Fire. Also among the trustees are Col. 
James L. Howard and Benedict D. Flynn, 
vice-presidents, Travelers; Major B. N. 
Carvalho, Rossia fleet; Col. D. Gordon 
Hunter, agency vice-president, Phoenix 
Mutual; Vice-President C. B. Morcom 
and S. F. Westbrook, Aetna Life; F. B. 
Merrels, legal division, Travelers. 

The masters of the school are Gordon 
Crawford, son of William S. Crawford 
of the New York Journal of Commerce, 
and James A. Goodwin, son ‘of Howard 
Goodwin, vice-president of, the Phoenix 
Mutual. ? 

Three sons of Vice-President . Flynn 





are scholars. They are Benedict B., 
George B. and Norbert B. Flynn. Two 
of Chairman Wyper’s sons, James and 
John S., and two of Mr. Morcom’s sons, 
Richard J. and William M., are in the 
school. Mr. Westbrook’s son, Stillman 
F., Jr., and Col. Howard’s son, James L., 
Jr., are attending the school. 

Among the other students are Joseph 
B. Beach, son of J. W. Beach, Hartford’s 
mayor who is an insurance agent; Ed- 
ward J. Burke, son of P. F. Burke, in- 
surance lawyer; George L. Chase, grand- 
son of the late chairman of the Hartford 
Fire; Thomas H. Critchfield, son of the 
chief of the claim division of the Travel- 
ers, E. H. Critchfield; William P. Dallas, 
son of W. H. Dallas, chief underwriter, 
Aetna Life’s life division; Roy E. Eblen, 
son of R. E. Eblen, president, Central 
States Fire; John H. and Richmond G. 
Fisher, sons of H. F. Fisher, insurance 
man; Peter M. Fraser, Jr., son of the 
vice-president of the Connecticut Mu- 
tual; John S. Gilbertson, Jr., son of the 
head of the Hartford’s marine depart- 
ment; Anthony F. Gobbie, son of A. F 
Gobbie, vice-president London & Lanca- 
shire; also, 

Donald W. Heseltine, Jr., whose father 
is an executive of the Hartford Acci- 
dent; John Marshall Holcombe, Jr., son 
of the manager of the Life Insurance 
Sales Research Bureau; Seth M. Hol- 
combe, son of G. Holcombe, agent; 
William W. House, Jr., son of the gen- 
eral agent, New England Mutual Life: 
Trumbull Huntington, son of R. W. 
Huntington, president, Connecticut Gen- 
eral; Gilbert Kingan, Jr., son of the U. 
S. manager, London & Lancashire; John 
W. Maxwell, Jr., son of an agent, Metro- 
politan Life; Price Merrels, son of F. 
B. Merrels, Travelers; Ross McCain, son 
of W. R. McCain, president, Aetna (Fire) 
fleet; Norman P. Patch, son of J. A. 
Patch, agent, Connecticut Mutual; Henry 
M. Spencer, Jr., son of a Travelers ex- 
ecutive; Robert Terrill, son of M. C. 
Terrill, vice-president, Phoenix Mutual; 
William E. Turner, son of George E. 
Turner, president, First Reinsurance Co.; 
William W. and Frazar B. Wilde, Jr., 
son of the vice-president of the Connec- 
ticut General; Stanley F. Withe, Jr., son 
of the Aetna Life’s casualty division pub- 
licity department manager. Also attend- 
ing the school is Edward C. Bulkeley, 
whose grandfather was Governor Bulke- 
ley, president of the Aetna Life until his 
death. 

The school was established nineteen 
years ago by George R. H. Nicholson, 
an experienced English schoolmaster, in 
response to the wishes of a small group 
of Hartford men who desired the ad- 
vantages of an independent school edu- 
cation for their sons, without the dis- 
advantages of the boarding school. Its 
growth was rapid, and the school soon 
took over the old Mark Twain house 
on Farmington Avenue, since converted 
into a museum. In 1922 its present site 
of almost forty acres near the center 
of West Hartford was obtained. 172 
boys are now enrolled, while its staff 
is composed of fifteen members. 

The plant consists of an administra- 
tion building, four buildings containinz 
classrooms and laboratories, with quar- 
ters on the second floor for unmarried 
masters in residence, a chapel with din- 
ing hall below, a gymnasium, in connec- 
tion with which are a workshop and rifle 
range, and the headmaster’s home. Ample 
athletic grounds and playing fields sur- 
round the buildings. 

* * &* 


London Committee Alarmed at High 
Rate of Error in Prescriptions 


J. C. Fowler, addressing the London 
Insurance Committee recently, said that 
out of 8,000,000 prescriptions made up 
annually for patients under the National 
Health Insurance Acts in London, 1,000,- 
000 were badly dispensed. Tests have 
shown that one prescription in seven is 
badly dispensed. 

“This is a serious matter,” declared 
Mr. Flower, “and it should be within our 
power to get it altered. I move that the 
Ministry of Health should be asked to 
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increase the number of tests made an- 
nually. Under the present arrangement 
only one test in 19,000 prescriptions dis- 
pensed can be taken, the total number 
allowed being 449 a year. 

“I also move that the nominal fine 
of £1 should be varied. To large drug- 
gists that fine is not worth considering. 
1 think that 2,000,000 insured people pay- 
ing £3,000,000 ($15,000,000) in subscrip- 
tions are entitled to a better service as 
regards dispensing than they are getting 
today.” 

* ok ok 


Discusses Railroad Insurance 


It is not often that a railroad man 
talks to a fire insurance convention. On 
Wednesday of this week H. I. Benjamin, 
vice-chairman, system insurance commit- 
tee, Southern Pacific R. R., discussed in- 
surance problems of a large railroad cor- 
poration before the Fire Underwriters 
Association of the Pacific, meeting in San 
Francisco. 

Another interesting paper on the pro- 
gram was “Wine Making and Brandy 
Plants,” delivered by H. W. Lockett, su- 
pervising research engineer, America 
Fore group. Cyrus K. Drew, editor of 
Western Underwriter, gave the program 
the lighter touch by his talk on “Impres- 
sions of a Traveler from Altruria.” 

ca os 


Policy Issued in New Form 

An innovation in the printing of insur- 
ance contracts has been put into use by 
the Grain Dealers National Mutual Fire 
of Indianapolis. Called the “Pamphlet 
Policy,” it consists of an eight-page 
booklet, measuring eight and a half by 
three and three-fourths inches. The 
declaration page, together with the daily 
reports, is typed up and then pasted to 
the inside back cover. A stiff cover gives 
an appearance of permanence to the 
form. The advantages claimed for the 
new form are, first, it is more readable 
than the present accordian form; sec- 
ond, reference is easier, and, third, the 
policy is more attractive in appearance. 
a ; 


Was Friend of Buffalo Bill 

Frank Tallmadge, agent of the United 
States Fidelity & Guaranty at Columbus, 
O., has represented that company since 
1897. He was a friend of the late Buffalo 
Bill and accompanied him on many buf- 
falo hunting expeditions. At times he 
was a guest of the late General George 
~ Custer. Mr. Tallmadge is 81 years 
old. 
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Clearing House Urged 
For Automobile Losses 


CAPT. DILLON ON STRIPPING 


Underwriters and Claim Men Meet; 
Shedd Makes Proposal to Prevent 
Illegal Use of Salvaged Cars 





Three recommendations of major im- 
portance to automobile fire and theft un- 
derwriting companies were offered at the 
joint dinner meeting of the Automobile 
Underwriters Club and the Automobile 
Claims Association at the Hotel New 
Yorker here on Tuesday evening. One 
calls for the mandatory reporting of loss 
information to a central clearing house; 
another was that all claimants on partial 
theft or pilferage losses be required to 
report these losses to the police, and the 
third was that bills of sale on all wrecked 
cars sold by insurance companies be so 
marked that they cannot be used by 
thieves for the disposal of stolen auto- 
mobiles to innocent buyers. 

In addition to the members of the two 
organizations there were present as 
speakers several important personalities 
in the automobile field. These included 
J. Ross Moore, manager of the National 
Automobile Underwriters Association ; 
Major William P. Cavanaugh, manager 
of the claim department of the National 
Bureau of Casualty & Surety Underwrit- 
ers; Harry Shedd, director of the Auto- 
mobile Underwriters’ Detective Bureau; 
Captain Edward Dillon, head of the au- 
tomobile theft squad of the New York 
Police Department, and Harry Bragg, 
manager of the Automobile Merchants 
Association of New York. D. H. Collin- 
son, of the automobile department of the 
North British & Mercantile and presi- 
dent of the underwriters’ organization, 
and Walter Meiss, of the London Assur- 
ance and head of the claim association, 
acted as joint chairmen of the meeting. 

Clearing House Needed 


There was unanimous approval of the 
proposal for a company controlled sys- 
tem of mandatory reporting of losses 
through a central clearing bureau. A 
committee consisting of Messrs. Collin- 
son, Meiss and Moore, the latter an ex- 
officio member, was appointed to formu- 
late a definite plan and present it at a 
later joint meeting of the two organiza- 
tions. The committee will also seek the 
co-operation of others interested in the 
reduction of crooked automobile claims. 
The feeling exists among underwriters 
and adjusters that there is now too gerat 
an opportunity for “repeaters” to mulct 
one company after another with small 
chance of detection. 

Captain Dillon spoke of the work of 
the Police Department in apprehending 
automobile thieves and recovering stolen 
cars and recommended that the insurance 
companies insist upon all claimants for 
small theft losses reporting these losses 
to the police as called for in the N. A. 
U. A. standard form of policy. The pol- 
icy contains this provision, which has not 
been strictly enforced: “In event of 
theft, robbery or pilferage, the assured 
shall give immediate notice thereof to the 
police.” Captain Dillon said that the po- 
lice are unable to give full co-operation 
on stripping losses because of so many 
claims on which they receive no infor- 
mation. Enforcement of this provision 
of the policy would likewise tend to re- 
duce moral hazard losses, underwriters 
believe. 

Shedd on Salvaged Cars 

Mr. Shedd told how insurance compan- 
ies sell many cars for junk which they 
have salvaged after payment of losses to 
assured. As cars in bad condition they 
are put on the market with the presump- 
tion that they will be disposed of after 
the useable parts have been removed. 


However, in numerous instances it has 
been found that they have been patched 


MERCHANTS FIRE ANNIVERSARY 





Well-Known New York Company Com- 
pletes Twenty-five Years of Busi- 
ness; Dinner at Union Club 
Officers and directors of the Merchants 
Fire of New York and a few guests met 
last evening at dinner at the Union Club 
to celebrate the twenty-fifth anniversary 
of the founding of this well-known fire 
insurance company. In February, 1910, 
the Merchants was organized by Edward 
L. Ballard, former vice-president of the 
Continental. Mr. Ballard became presi- 
dent of the new company and held that 
post until 1920. He is now chairman of 
the executive committee. A. C. Noble 
is chairman of the board of directors, 
which includes several outstanding fig- 
ures in the business and financial worlds, 
and Alfred A. Moser is president. After 
dinner entertainment was provided by 
Khaldah, who performed feats of mind 

reading. 


N. Y. City Pond to Honor 


Life Company Executives 


The New York City Pond of the Blue 
Goose will give a testimonial dinner to 
prominent life insurance executives of 
Newark and members of the Grand Nest 
life insurance committee next Thursday 
evening, February 14, at the Down Town 
Club in Newark. 


LEAVE BALTIMORE FIRM 
U. O. Michaels, vice-president of 
Maury, Donnelly & Parr of Baltimore, 
and his son Albert H. Michaels, vice- 
president, have resigned to open a gen- 
eral brokerage office under the name of 
U. O. Michaels & Co. 











up to make a good appearance and sold 
to the public. Likewise automobile 
thieves have been purchasing these cars 
for the sole purpose of securing the in- 
surance companies’ bills of sale. Then 
the numbers of stolen cars have been 
altered to conform with the numbers on 
the bills of sale and the automobiles sold 
to innocent buyers. 

In order to end both these practices 
Mr. Shedd suggested that bills of sale 
on all such salvaged cars bear an inscrip- 
tion such as the following: “Junk—Not 
to be rebuilt.” This he believes would 
prove effective in stopping the illegal use 
of the insurance companies’ bills of sale. 

Prospects for changes in the N.R.A. 
automobile code were discussed by Mr. 
Bragg. He hopes for amendments later 
this year which will permit closer co- 
operation with insurance companies along 
the line in existence prior to the time 
the present code became effective. He 
also assured the insurance men of his 
association’s co-operation in legislative 
matters, repair problems and along other 
lines. Major Cavanaugh spoke on the 
operation of the casualty bureau’s claim 
system and offered the aid of the Bureau 
on claim matters. 


Large Turnout at N. J. 
Good Fellowship Dinner 

FIELDMEN HOSTS TO AGENTS 

Barbour Says Moderate Rate of Com- 


mission Is Best for Agents; Dick- 
inson on Functions of Specials 








Well over 200 fire insurance men—com- 
pany field representatives, Insurance De- 
partment officials, rate experts, local 
agents, adjusters and others—attended 
the good fellowship dinner meeting of 
the New Jersey Special Agents’ Asso- 
ciation at the Newark Athletic Club in 
Newark Monday evening. This was one 
of the largest meetings the association 
has ever had. While most of the eve- 
ning was given over to conviviality those 
present heard two excellent talks, one 
delivered by Robert P. Barbour, United 
States manager of the Northern Assur- 
ance and president of the Eastern Un- 
derwriters’ Association, and the other 
by W. M. Dickinson, one of the leading 
local agents of Trenton, N. J. 

Leon A. Watson, expert of the New 
Jersey Schedule Rating Office, acted as 
toastmaster, while Theodore R. Roller of 
the Fireman’s Fund, president of the spe- 
cial agents’ organization, presided. Oth- 
ers at the head table were Chris A. 
Gough, Deputy Insurance Commissioner ; 
Walter J. Snedeker, chief of the licens- 
ing division of the New Jersey Insurance 
Department, and C. Stanley Stults of 
Hightstown, president of the New Jersey 
Association of Underwriters. Other lead- 
ing officers of the local agents’ associa- 
tion were also present. 

Mr. Barbour centered his remarks on 
the desirability of stability in fire insur- 
ance and outlined various means by 
which this end is accomplished. He drew 
considerable applause when he defended 
the fixing of moderate rates of commis- 
sions for local agents. He said that high 
commissions among other things, tend to 
bring many newcomers into the busi- 
ness and in the long run the well-estab- 
lished recording agent makes a smaller 
income than under a moderate and fixed 
scale of payment. Mr. Barbour’s state- 
ment that he prefers only two classes of 
producers, recording agents and brokers, 
and not several groupings, was also well 
received by his audience. He mentioned 
commissions because he said they are 
among the factors included in rate-mak- 
ing and stabilization in the rating field 
is essential for the protection of the pub- 
lic and the insurance business. 


National Board Services 


The National Board of Fire Underwrit- 
ers and the Underwriters’ Laboratories 
are two organizations functioning effi- 
ciently to provide stability, Mr. Barbour 
said. These standardizing bodies keep 
in constant touch with municipalities with 
respect to fire departments, water sys- 
tems, standard hose couplings, building 
codes and so forth and thus provide valu- 
able assistance to rating organizations. 
The work of the National Board benefits 
all property owners, Mr. Barbour pointed 
out, and 40% of this work is entirely in 
the public service as records show that 
when conflagrations occur the insured 
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values amount to only about 60% of th 
values destroyed. . 

Mr. Dickinson, at the outset of hi 
talk, commended the local agents’ Pring 
association and urged all non-member 
to join and receive the many benefits 
The speaker was president of the asso. 
ciation twenty years ago and has always 
been an active member. Next month he 
will have been in the insurance business 
for thirty-seven years. ‘ 

In a humorous vein Mr. Dickinson 
chided the special agents. He recognizes 
the value of their work but said they 
could be of still more assistance to thei; 
companies and agents if they would qe. 
velop sales ideas to pass on to their 
local representatives. Mr. Dickinson said 
the average agent expects the fieldmay 
to assist him in the solution of difficyl 
sales problems. In some cases this aif 
is forthcoming; in others, not. 

For years many insurance men hay: 
wondered why this popular local agen 
whose initials are W. M., should be called 
“Bru” Dickinson by those who know him 
well. The explanation was provided 
Monday night by Mr. Dickinson himself 
He said that when he was a child the 
family had a German nurse for the chil. 
dren and he was called “Bruder,” the 
German for “brother.” 

The committee which handled this sue. 
cessful affair intended to develop closer 
relations between agents and _fieldmen 
included Paul Thompson, Fidelity-Phe. 
nix; S. Gage Lewis, Springfield Fire & 
Marine; J. D. Sullivan, Crum & Forster: 
Robert Moore, Fireman’s Fund, and Fred 
Bross, Home. 


ROYAL-LIVERPOOL FIGURES 





Combined Premiums of Eight Fire Com- 
panies Totaled $29,870,791; 10% 
Trading Gain 

The eight fire companies in the Royal- 
Liverpool groups had a combined net 
premium income of $29,870,791 last year 
Losses incurred totaled $11,376,054, ad- 
justment expenses $709,675 and general 
expenses $14,744,603. The loss ratio was 
38% and the expense ratio 51.7%. The 
groups had a trading gain of $3,040,459, 
or 10.1%, and an underwriting gain of 


. $3,979,154, or 13.3%, due to a small de- 


crease in unearned premium reserves. 
Figures for the four largest companies 
in the groups—the Royal, Liverpool & 
London & Globe, Queen and Newark— 
are as follows: 














Royal 
SO DORI | as cccccesccses $8,580,735 
Losses Incurred ........... 3,239,087 37.75% 
Adjustment Expenses ...... 208,746 2.43 
General Expenses .......... 4,238,934 49.40 
Been he ee $893,968 10.42 
Decrease in Unearned...... 259,887 3.03 
Underwriting Gain ........ $1,153,855 13.45 
: ; Liverpool 
Net Preminums ....2:ccsc0 $8,385,302 
Losses Incurred ............ 3,135,988 37.40% 
Adjustment Expeness ...... 197,484 2.35 
General Expenses ......... 4,183,187 49.89 
eh ee ee $868,643 10.36 
Decrease in Unearned...... 257,460 3.07 
Underwriting Gain ........ 1,126,103 13.43 
Queen 
Wet PROGRAMING 2.ccccccdvcecs $6,802,710 
Losses Incurred .. -- 2,668,458 39.23% 
Adjustment Expense: 156,517 2.30 
General Expenses .......... 3,304,049 48.57 
Tee GE. oi ccdeanceies $673,686 9.90 
Decrease in Unearned...... 220,040 3.23 
Underwriting Gain ........ $893,726 13.13 
Newark 
ae | ee pe $2,927,536 


1,118,530 38.21% 
69,645 2.38 


Losses Incurred ....006.. 
Adjustment Expenses 


General Expenses ......... 1,455,467 49.72 
TOME GUD. vvpnidivssccos $283,894 9.69 
Decrease in Unearned...... 95,558 3.26 
Underwriting Gain ........ $379,452 12.95 





ENTERING FIRE FIELD IN U.S. 


The United States branch of the 
Switzerland General is entering the fire 
field and has appointed Corroon & 
Reynolds, Inc., as general agent for fire 
and allied lines, excepting automobile am 
marine. The company has been in this 
country since 1872, writing marine under 
the management of Bertschmann 
Maloy. 
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The National Association of Credit 
Men, an organization with more than 
22,000 members, mostly manufacturers 
and distributing this 
month a valuable and detailed report on 
insurance buying practices. This survey 
covers the fire, inland marine, automobile, 
casualty and life insurance fields and 
portrays graphically the extent to which 
various lines of insurance coverage are 
sold, or not sold. Both the company rep- 
resentative and the local agent should 
derive much assistance from this exten- 
sive survey of the insurance markets in 
the manufacturing and wholesale fields. 

The survey is based upon tabulations 
of answers received from a_ sufficient 
number of the 22,500 members of the 
credit men’s organization to afford a re- 
liable cross-section of the whole mem- 
bership. Five thousand questionnaires 
were mailed to members in forty-five cit- 


ies scattered through the country. Of 
this number 27% replied, but as it was 
found that the relative ratios held on 
the whole number of replies, the first 
1,09% which classified as wholesalers or 
manufacturers were used as the basis of 
the tabulations. 


wholesalers, is 


Certain Responses Eliminated 


Responses from bankers, retailers, util- 
ity companies and others not definitely 
in the wholesale or manufacturing field 
were eliminated. Of the 1,096 replies 
considered, 607 were from manufacturers 
and 489 were from wholesalers. This di- 
vision represents the approximate line- 
up of the association’s membership. 

That insurance is being looked upon as 
a back-stop of credit in their dealings 
with their customers was indicated when 
30% of those queried reported that they 
insist or request that their customers 
have proper coverage on fire protection. 
Some also looked to other forms of in- 
surance in this connection, as for exam- 
ple 10% recommended windstorm cov- 
erage to their customers, and some other 
lines scored as high as 4% or 5%. 

One of the items covered in the survey 
is of special interest to managing execu- 
tives of insurance companies. Approxi- 
mately 50% reported buying their insur- 
ance from more than two agents or 
brokers while the number confining their 
Insurance to one agent or broker was 
31%. The survey indicated that 70% 
have had insurance surveys made, while 
of the unsurveyed 30% a desire for such 
a survey was indicated by 33%. 


Insurance Surveys 


That the insurance survey is a valu- 
able service to the large wholesale or 
industrial corporation is indicated by the 
showing that 35% of those who had such 
surveys made reported they received rate 
reductions. It is assumed that these re- 
ductions were brought about in improve- 
ments in the fire hazards which would 
automatically bring reduction in rates. 

Fire insurance is carried by 96% of 
the members. The uninsured group is 
mad@up for the most part by those firms 












which follow the practice of setting aside 
Special reserves to carry their own in- 


surance. However, only 44% carry wind- 
storm insurance, and but 35% have pro- 
tection against explosions or fires which 
might result from explosions. Riot, strike 
and civil commotion coverages are re- 
ported by 29% of those answering. 

All members admitted that they need- 
ed auto fire and theft protection, but 
only 52% have the coverage, while only 
30% are protected against collision. In 
the truck field the figures are more fa- 
vorable. Of the 75% who say they own 
or operate trucks, 87% have truck fire 
and theft coverages and 36% have truck 
collision policies. The comparatively high 
cost of collision insurance is undoubted- 
ly a handicap to really widespread sales. 

Insurance salesmen assume that man- 


SURVEY of Insurance 


Wholesalers and Manufacturers 


the London Assurance companies, and 
prepared by R. G. Tobin, editor and man- 
ager, and C. T. Rogers, advertising man- 
ager, of “Credit and Financial Manage- 
ment,” it was assumed that of these two 
classes of businesses only manufacturers 
need business interruption indemnity, 
and that this hazard may be adequately 
protected for wholesalers by profits or 
commissions and rental value insurance. 
While this is not true in every individual 
case, it was deemed sufficiently accurate 
for market measurement purposes. 
Nearly two-thirds of the manufactur- 
ing plants would be just as profitable 
idle as busy if this survey is accepted as 
a criterion, for only 39% of them are 
insured against the loss of profits and 





ufacturers are better prospects than unavoidable overhead which would be in- 
Fire & Inland Marine Insurance 

% of these % of writ- 

% of % who last who ten lines 

total who need but have been that are 

Line need line haven’t line solicited in mutuals 
sc Racin nicnicadmbiaenen 100 4 33 24 
WN ik owl etednantesaas 100 59 Yj 23 
Business interruption ............ 55 61 14 19 
Profits or commissions........... 45 75 11 9 
Rents or rental value............ 45 83 6 18 
Sermkter leakage ...2.....00000- 58 36 10 30 
NS 5 aw Naitamsdeunemarenns 100 65 6 10 
Riot, strike & civil commotion... 100 71 9 11 
NN I 55. cit e's dcqare ie Sekai 87 88 6 5 
is. ene 91 82 5 4 
Parcel post (company, not gov’t) 76 60 12 3 
Saleamen’s samples ...... 0.0680 63 90 4 12 
Auto fire and theft.............. 100 48 4 17 
PN UIE nin naive dks seceo cas 100 70 7 19 
Pruck Gre and theft. ............ 76 14 17 19 
TEM GETROD os 65s 6. od sais cuves 76 65 11 20 
MOD. Sn vokeonccun 80 61 10 15 





wholesalers. Insurance being the back 
log of credit, one would suppose these 
firms would always insist that their deal- 
ers and distributors be adequately in- 
sured. However, only 24% of the man- 
ufacturers and 38% of the wholesalers 
suggest that those to whom they grant 
credit insure the goods involved. The 
mutuals have made slightly greater in- 
roads among manufacturers than among 
wholesalers in these years of rampant 
price buying. 


Windstorm Insurance 


Only 41% of the members of the asso- 
ciation insure against windstorms and 
tornadoes. As the survey shows in gen- 
eral, manufacturers have more insurance 
than do wholesalers, for 52% of the man- 
ufacturers carry windstorm insurance and 
only 33% of the wholesalers. Of those 
manufacturers who do not carry it only 
8% have been solicited and only 6% of 
the wholesalers. These are high class 
firms and therefore good prospects. 
Though the manufacturers carry more 
insurance they see fit to take a longer 
chance in a different direction than do 
the wholesalers, for 25% of the manu- 
facturers have their windstorm insurance 
written by mutuals and only 19% of the 
wholesalers. 

For the purposes of the survey, planned 
by J. W. Mason, Advertising counsel for 


cident to closing down. Of the remain- 
ing 61% of the manufacturers who carry 
no business interruption indemnity only 
14% have been solicited. 

A suggestion that stock company rep- 
resentatives take their responsibility as 
insurors more seriously and exert more 
effort to explain the need for the newer 
but equally essential kinds of insurance 
than do the mutuals is contained in the 
fact that only 19% of the business in- 
terruption policies are written by mu- 
tuals as compared with 24% for standard 
fire insurance. 


Sprinkler Leakage 


Of those who have sprinkler systems 
in their buildings 64% have sprinkler 
leakage insurance. Ten per cent of those 
who are not so insured have been so- 
licited by agents or brokers. Doubtless 
because this coverage is often written 
for a nominal premium with the fire pol- 
icy, 30% of it is in mutuals. 

Only 20% of the wholesalers and 47% 
of the manufacturers have explosion in- 
surance. Of those who have not got it, 
agents or brokers have attempted to sell 
it to only 5% of the wholesalers and 8% 
of the manufacturers. Only 3% of these 
firms think there is any danger that their 
goods, sold on credit, will be blown up 
on their dealers’ premises because only 
this number expect the dealers to be in- 


ractices of 


sured against it. Only 10% of this type 
of insurance is written in the mutuals. 

Strikes may occur or be threatened, 
but only 29% of these concerns are in- 
sured against the damage that almost in- 
variably follows a strike. Forty-two per 
cent of the manufacturers have seen the 
handwriting on the wall and bought riot, 
strike and civil commotion insurance and 
only 14% of the wholesalers. Brokers 
and agents know who the prospects for 
this kind of insurance are, for they have 
called on nearly five times as many un- 
insured manufacturers, trying to sell this 
type of insurance, as they have whole- 
salers. Eleven per cent of this type of 
insurance is in mutuals. 

Transportation Risks 

Eighty-seven per cent of all these 
firms ship their products in whole or part 
by rail. Of this number only 12% carry 
rail shipment insurance. Brokers and 
agents may be failing to do their part 
in pointing out the value of this kind of 
insurance, for of those firms who need 
this kind of insurance but do not have 
it salesmen have tried to sell it to only 
6%. Trucks are apparently not consid- 
ered as safe a means of transport, for 
18% of those who ship by truck carry 
truck shipment insurance. Curiously 
enough, in view of the fact that there is 
a larger and somewhat more sympathetic 
market for it, brokers and agents have 
called upon only 5% of those firms that 
ship by truck but do not insure the mer- 
chandise. The least used means of 
transport, the mails, seems to be hazard- 
ous in the eyes of the shippers, for al- 
though only 76% use this means, 40% 
of them insure against loss in the proc- 
ess. Brokers and agents are also more 
conscious of the need for this insurance, 
for they have tried to sell it to 12% of 
those who need it but do not have it. 
In the majority of cases the merchandise 
itself is still considered the best sales 
argument, for 63% of these manufac- 
turers and wholesalers have salesmen 
who carry samples. But only 10% of 
these insure the merchandise. Producers 
have hardly awakened to the fact that 
many thousands of American firms need 
this form of insurance, for they have 
called on less than 4% of the prospects. 
In these inland marine insurance lines, 
too, it is demonstrated that the mutuals 
wait for the stock companies to do the 
constructive, introductory selling before 
they come in after some of the business; 
only 6% of these lines is written by mu- 
tual companies. 

Trucks are held in far higher esteem. 
Eighty-six per cent of the firms who have 
trucks insure them against fire and theft, 
and 35% against collision. Although the 
common or garden variety of motorist 
may think that when a truck and a car 
crash the truck always comes away un- 
scathed, the odds are six to seven against 
the truck, according to these figures. 

Over the whole list of seventeen kinds 
of fire, allied lines and inland marine in- 
surance, among both the manufacturers 
and the wholesalers, 39% of the market 
is saturated. Of the remaining 61% only 
10% have been solicited. In but 4% of 
the cases do these grantors of credit in- 
sist that their dealers and distributors 
be insured properly. And over the whole 
list 15% are in mutuals. This is all in 


(Continued on Page 30) 
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W. T. Bessant Advanced 
By Great American 


STAFF ADJUSTER AT SYRACUSE 
Enjoys Wide Popularity in New York 
State; Former Head of “Old” Ass’n 
and Syracuse Field Club 





William T. 
the central New York State territory for 
the Great American, Massachusetts Fire 
& Marine and American National for 
nearly eleven years, has been appointed 
staff adjuster of the Great American fleet 
with headquarters at Syracuse, N. Y., 
in which city he has spent his entire 
insurance career. Mr. Bessant is one 
of the most popular fieldmen in this state 
A man of kindly personality with a full 
knowledge of the field, he has a host of 
friends among local agents and other 
fieldmen alike. They will be pleased to 
know that his new duties will not take 
him away from the territory he has trav- 
eled for a score of years. 

A graduate of Syracuse University, 
Class of 1913, Mr. Bessant joined the 
Svracuse office of the Underwriters’ Lab- 
oratories as an engineer and serviced 
that part of the state. Subsequently he 
went with the Underwriters’ Association 
of New York State in the electrical de- 
partment, with headquarters at Syracuse. 
He was promoted to become superintend- 
ent of the rating department and in 1921 
left to join the Atlas Assurance as spe- 


Bessant, special agent in 


cial agent for central New York. He 
held this post for three years and in 
August, 1924, resigned to go with the 


Great American in the same territory. 

Outside of his duties with the Great 
American Mr. Bessant has been active 
in insurance organizations. He is now a 
member of the executive committee of 
the Underwriters’ Association and served 
as president of the Syracuse Field Club 
in 1932 and as president of the “Old” 
Association in 1930. He makes his home 
in Syracuse with his wife and one boy, 
15 vears of age, now in high school. 

Charles M. Close, who has been special 
agent for several of the companies in the 
Great American fleet in one of the Texas 
fields, has been transferred to central 
New York to succeed Mr. Bessant in the 
field. He will have his headquarters in 
the Union Building, Syracuse. 


NORTHWESTERN NATIONAL 





Milwaukee Company Shows Good Gains 
For 1934; James Hits Federal 
Experimentation 
Net premiums written in 1934 by the 
Northwestern National of Milwaukee 
amounted to $4,097,071, representing an 
increase of 8.2% over the previous year, 
according to the annual report of Alfred 
F. James, president. The company’s loss 
experience during the year was excep- 
tionally low. Its total gain from under- 
writing and investments for the year was 


$1,640,428, the gain from underwriting 
alone being $194,477. 
Total assets of the Northwestern at 


the close of 1934 were $15,019,655 against 
$13,926,706 a year before. Net surplus 
increased $1,017,887 to stand at $5,211,946. 
Reserve for unearned premium was $4,- 
991,677 against $4,990,780. Special re- 
serves increased from $250,000 in 1933 to 
$500,000 last year. Surplus to policyhold- 
ers was $9,211,946. 

Federal experimentation was vigorous- 
ly denounced by Mr. James in _ his 
annual report to stockholders. He ex- 
pressed the hope, however, that “po- 
litical and economic innovations” are 
waning; asserted a better mental atti- 
tude now prevails, and indicated business 
recovery is under way. 

“Political influences, with a spirit of op- 
portunism,” he asserted, “have been in 
evidence throughout a year of trial and 
error, which opened in monetary uncer- 
tainty, caused by the revaluation of the 
dollar, abrogation of the gold clause, 
coupled with the seizing of private gold 
reserves and attempted regulation of 
commodity prices and employment, to- 
gether with a threat of inflation, which 
now happily seems to have receded. 

“Drouth, railway insolvencies, govern- 
ment competition with private utilities, 
great increase in government debt, labor 
troubles and other influences also have 
an adverse effect upon business confi- 
dence and activity, but the mental atti- 
tude recently has shown improvement 
and the cock-sureness of some govern- 
mental officials is apparently on the de- 
cline. 

“With business in a state of convales- 
cence, it is to be hoped that, with more 
sobriety, a better attitude on the part of 


HUGH I. GIFFORD DIES 


Hugh I. Gifford, an underwriter in the 
marine department of the American For- 
eign Insurance Association for some 
years, died on Sunday in Brooklyn. He 
had been in insurance for over thirty 
years and had served with the old Green- 
wich Fire; Charles E. & W. F. Peck; 
Block, Earl & Manuel; Frank B. Hall 
& Co.; the Union Marine, and Chubb 
& Son. He joined the A.F.I.A in 1922. 
His widow is his only survivor. 





RE-ELECT CLYDE B. SMITH 

The Lansing (Mich.) Association of 
Insurance Agents has re-elected Clyde 
B. Smith, former president, National As- 
sociation, to his fourth term as president 
of the local board. He was the only 
officer retained. Charles L. Fratcher 
was named vice-president, succeeding A. 
A. Smith, and Roscoe L. Mosher, secre- 
tary-treasurer, succeeding Ray Throop, 
who had served four terms. 


GRAND RAPIDS FIRE LOSSES 

Continuing its excellent record of 1934 
when fire losses were held to an all-time 
low, Grand Rapids has already beaten its 
January mark of 1933. The total loss 
for the month just past was less than 
$4,000, or some $1,500 less than that of 
last year. The city is starting its elev- 
enth consecutive year of a continuous 
fire prevention campaign. 








WATSON TALKS ON FIRE RATES 
Leon A. Watson, expert of the Sched- 
ule Rating Office of New Jersey, was 
one of the principal speakers at the 
eleventh annual meeting of the Eastern 
Safety Conference, held last week at 
the Berkeley-Carteret Hotel, Asbury 
Park. His topic was “Why Rates Are 
Made and Why Fire Prevention Pays.” 





OPPOSE CANADIAN TAX LEVY 

Officials of Canadian and United States 
fire insurance companies, with branches 
located in Toronto, are voicing opposi- 
tion to the plan of Mayor Simpson of 
Toronto to tax all fire insurance premi- 
ums collected in the city. 





the national administration and clarify- 
ing court interpretations, the forces of 
economic recovery may regain a proper 
balance.” 








to assume. 
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A fine old English Company of high character and 
standing. It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
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HAROLD V. SMITH 


Harold V. Smith, vice-president and 
secretary of the Franklin of Philadel. 
phia, the Home and other companies jn 
the Home of New York group, last Fri- 
day completed twenty-five years of sery- 
ice with the Franklin. More than fifty 
of his associates and friends marked the 
occasion with a dinner at the Waldorf- 
Astoria Hotel and the company present- 
ed Mr. Smith with a silver medal and 
framed certificate attesting the fact of 
his association with the Franklin for q 
quarter century. 

Mr. Smith, a forceful and able fire in- 
surance executive with a splendid record 
as a leader in charge of production ac- 
tivities, was born in Philadelphia and 
joined the Franklin in 1910. For awhile 
he served in the field in Kentucky, Ten- 
nessee, Georgia and eastern Pennsylva- 
nia. In 1915 he became manager of the 
Philadelphia office and five years later 
was made secretary of the Franklin. In 
1925 Mr. Smith was advanced to vice- 
president and also assumed the Phila- 
delphia management of the Home and 
its affiliated companies. His success led 
to his transfer to the home office in New 
York in 1929, where he was made vice- 
president and secretary of the Home 
group. 

At the conclusion of the dinner a reso- 
lution, signed by all those present and 
reading as follows, was presented by Mr. 
Kurth: 

“On this occasion, commemorating th: 
twenty-fifth anniversary of his continu- 
ous association with the Franklin Fire 
Insurance Co. of Philadelphia, a greeting 
is hereby extended to Harold V. Smith 
by his friends and associates. 

“His great ability, his loyalty to the 
best interests of the company, his re- 
spect for the opinion of others, his kind- 
ness, tact and generosity have won for 
him the respect, admiration and affection 
of his associates; his keen understand- 
ing, broad-mindedness, integrity and de- 
sire for fair dealing have created for 
him an outstanding position in the in- 
surance industry. 

“To Harold V. Smith, we the under- 
signed, offer on this occasion our sincere 
congratulations and express the earnest 
hope that he may continue among us for 
many years to come.” 

Last Saturday the Philadelphia office 
tendered a luncheon to Mr. Smith in the 
Locust Room of the Penn Athletic Club 
to which all employes of the office were 
invited. At that time he was presente 
with a silver cigar humidor, suitably en 
graved. 


GLENS FALLS DIVIDEND 
Directors of the Glens Falls have de- 
clared the regular quarterly dividend 0 
40 cents a share on the company’s capital 








stock. 
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They look alike - both are promises to pay. 
Show your clients that it is the organization | 
behind that promise - not the cost - that 
counts at the time of loss. 
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Belgrano Received By 
Insurance Post Here 


COMMENDS WELFARE PROGRAM 





National Commander of American Le- 
gion Wel d by President Koop 
of National Board 








Insurance Post 1081 of the American 
Legion joined the other legionnaires in 
the Greater New York area in welcoming 
the national commander, Frank N. Bel- 
grano, Jr., to this city last week. He 
spent several days inspecting posts, at- 
tending receptions and speaking before 





FRANK N. BELGRANO, JR. 


gatherings of World War veterans in his 
first visit here as head of the Legion. 
President of the Pacific National Fire of 
San Francisco and strongly supported by 
insurance men at the Miami convention 
of the Legion, Commander Belgrano at- 
tended the Insurance Post reception as 
one of ‘his first official acts upon arriving 
in New York last Thursday morning. 

After receiving the greetings of Mayor 
LaGuardia at City Hall Mr. Belgrano 
was escorted down Nassau Street to Ful- 
ton Street where a band of the Sixteenth 
United States Infantry from Governors 
Island was assembled. Thence the pro- 
cession proceeded to the National Board 
building on John Street where the In- 
surance Post assembled in a body to 
greet the national commander at noon. 
After Mr. Belgrano had been introduced 
to the members of the post Commander 
Lawrence M. Kane opened the short 
meeting of the post with the reading of 
the preamble to the Legion constitution. 

William H. Koop, president of the 
Great American and also of the National 
Board of Fire Underwriters, extended 
the greetings of the insurance fraternity 
to the guest of honor. He said the Board 
was proud that an officer of a member 
company should be chosen to head the 
Legion, which he called a constructive 
organization. Gustav H. Lamm intro- 
duced the national commander and also 
emphasized the welfare work being done 
by the Insurance Post. More than 300 
veterans belong to the post and they have 
contributed liberally through the post to 
hospitals and to sending children to sum- 
mer camps. 


Commends Welfare Work 


Mr. Belgrano said it seemed like home 
to be with a group of insurance men 
again as he has had little opportunity to 
be active in the business since the Le- 
gion convention in October. He com- 
mended the Insurance Post for its wel- 
fare activities and said the Legion should 
tell the public more fully of this branch 
of its work. He said there is no room 
for disagreement within or without the 
ranks of the Legion on the welfare and 
Americanism programs and the organiza- 
tion should have the whole-hearted sup- 
port of the veterans and public in these 


worthwhile and unselfish efforts. After 
the meeting adjourned Mr. Belgrano 
spent a short time with officers of the 
National Board. 

While he dia not touch upon the bonus 
question at the Insurance Post reception 
Mr. Belgrano did give his views on this 
problem while addressing other gather- 
ings. When speaking before the New 
York County organization of the Legion 
Thursday night at the Hotel Pennsyl- 
vania he said in part: 

“You have read and heard a lot about 
the question of paying at this time the 
adjusted service certificates, commonly 
misnamed the ‘bonus.’ I want you to 
know the truth about that issue, and the 
conditions which moved the Legion to 
recommend immediate payment. The 
resolution adopted by our Miami con- 
vention can not be misunderstood by any 
one who reads it. It says that since the 
Federal Government is embarked upon a 
policy of spending tremendous sums for 
relief and recovery, we recommend the 


immediate payment of these certificates 
as an effective medium for distribution, 
and one which will not add a dollar to 
the national debt. As a business man, I 
stand sqarely behind that resolution, and 
in doing so I do not compromise with my 
business judgment.” 





R. W. DAUM MADE MANAGER 


Richard W. Daum has been made man- 
ager of the insurance department of the 
New York and Newark offices of Albert 
M. Greenfield & Co., Inc., of Philadel- 
phia. He was with Crum & Forster for 
several years before joining the Home in 
1930 as a special agent in the service 
department. 





POST AGENCY IN NEW OFFICE 

The Post Agency, Inc., of Utica, N. Y., 
has moved its offices from 212 Genesee 
Street to new quarters at 225 Genesee 
Street. 
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RADITION 
MEANS TO YOU 


TE London Assurance was 
founded two hundred fifteen years 
Business methods that have 
brought steady growth for that many 
years must satisfy the customers. 


When The London Assurance enter- 
ed the United States in eighteen 
seventy-two it decided to operate 
rinciples of the American 
Agency System. Methods that steadily increase a 
company’s agency plant for more than sixty years 


These methods are notspectacular. They have not 
produced the greatest premium volume, the largest 
assets, nor the biggest agency plant. They do not 
lend themselves to sensational promotion. Butour 
methods have become a tradition to us, a tradition 
| of far-seeing fairplay and scrupulous care in provid- 
| ing the most reliable fire insurance and the most 
satisfactory agency service. 


This tradition and these methods of carrying on a 
fire insurance business have been extended to the 
Manhattan Fire and Marine, and the Union Fire. 
Sure satisfaction, for you and your clients, comes 
of representing one of these companies. 


The 
LONDON ASSURANCE 
The 
MANHATTAN 


Fire and Marine Insurance Company 
The 
UNION FIRE, 


Accident and General Insurance Company 


NEW YORK 





























N. Y. AGENTS MEET TopDay 





Regional Meeting of State Associa; 
Be Held at Garden City Howl” 

in Garden City 
The New York State Associ 
Local Agents will hold a regional me 
ing today at the Garden City Hotel 
Garden City, Long Island, for agents . 


Long Island and Westchester, Richmong | 


and Rockland counties. John J, 
of Patchogue, L. I., second vice eae 
of the state association, is in charge of 
arrangements. There will be a mornin 
business session beginning at 10 o'clock 
a luncheon and an afternoon. busines: 
session. 

Heads of local boards will re 
the activities of their organizations 
the morning session and Follett | 
Greeno of Rochester, president of th 
state association, will review what the 
state body has accomplished. Theodore 
B. Klapper of Garden City, president of 
the Nassau County Association, yj 
speak as will also Anton L. Schwab of 
Staten Island, president of the Suburbay 
New York Association of Local Agents 

After luncheon, among the speakers 
will be George W. Scott, assistant seere- 
tary of the National Association; J. W 
Rose of Buffalo, who will talk on “Stay 
Association Service,” the premium financ- 
ing division of the state association: 
Fredrick V. Bruns of Syracuse, president 
of the Excelsior Fire, whose subject is 
“What’s Ahead for 1935”; Charles J. 
Schoen of Mt. Vernon on “Non-Stock 
Competition,” and Mr. Klapper on the 
“Coercion of Premiums by Mortgage 
Companies.” Time will be allowed for 
discussion of these and other subjects of 
interest. A banquet will be held in the 
evening. 


Chester M. Cloud Leaves 
Agency; Opens Own Office 


Chester M. Cloud, veteran automobile 
insurance underwriter, who has been a 
specialist in this form of insurance for 
many years, has resigned from the agen- 
cy of McDaniel, Cloud & Maeser of New 
York to open his own agency at 28 Platt 
Street, where he will have the Home 
and the Home Indemnity for automobile 
business. He will operate the Chester 
M. Cloud agency. Prior to joining the 
McDaniel, Cloud & Maeser agency in 
1931 Mr. Cloud had for years been the 
automobile agent for companies in the 
Home group. McDaniel, Cloud & Maeser, 
which writes all forms of fire and cas- 
ualty insurance, will continue to operate 
under its present name for the time be- 
ing. 








F. J. Barclay Promoted By 


Fire Association Group 


Effective immediately, the Fire Asso- 
ciation group announces the promotion 
of F. J. Barclay from state agent in cen- 
tral New York State to assistant mana- 
ger of the special risks department at 
the head office in Philadelphia. ? 

Mr. Barclay’s ability as an underwrit- 
er is the result of long years of studious 
application to all phases of the insurance 
business, both in the head office and in 
the field. His advancement is merited 
through his qualifications and capacity 
to deal with the unusual. 





VIEWS ON PRIVILEGE FEES 


Local boards throughout Michigan are 
beginning to express themselves regard- 
ing the proposal of the law and legisla 
tion committee of the Michigan Associa- 
tion of Insurance Agents that the agents 
qualification bill to be offered at the cur 
rent legislative session contain provision 
for an annual privilege fee to be a 
sessed agents on the basis of the size 0 
their communities. 





ON TRIP TO WEST INDIES 


H. P. Smith, manager of the Factory 
Insurance Association of Hartford, af 
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mittee of the Fire Companies’ Adjust- 
ment Bureau; a director of the Under- 
writers Laboratories; a national council- 
jot of the Chamber of Commerce of the 
she States; a member of the Fire 





C. WESTON BAILEY 


Underwriters Association of the North- 
west, the New Jersey Society of Insur- 
ance and the Insurance Society of New 
York, and a Fellow of the Insurance In- 
stitute of America. 

He is also a member of the board of 
governors of the Newark Museum Asso- 
ciation and a member of the Essex Club 
of Newark and of the Essex County 
Country Club. His home is in Maple- 
wood, N. 

Mr. Bailey retires as president of the 
American with the knowledge that he 


Sommers President of American 


(Continued from Page 1) 


has served the business well. He has 
been with the company since 1876, or 
more than fifty-eight years. Beginning 
as an office boy at the age of 15 years 
he became policy writer, bookkeeper, as- 
sistant superintendent of agencies, su- 
perintendent of agencies, chief examiner, 
assistant secretary, secretary and assist- 
ant treasurer, treasurer, vice-president 
and president. The last named post he 
has occupied since 1918. During his term 
as president the American has made 
steady progress and today is among the 
foremost companies of the country. A 
few ycars ago Mr. Bailey served as pres- 





PAUL B. SOMMERS 


ident of the National Board of Fire Un- 
derwriters, an honor accorded him be- 
cause of the high respect with which he 
is held by all in fire insurance. 





E. C. French Is Advanced 
By the Inter-Ocean Re. 


Edwin C. French has been elected as- 
sistant vice-president of the Inter-Ocean 
Reinsurance of Cedar Rapids, Iowa. He 
started in the business with the Aetna 
(Fire), serving in the home office in 
Hartford and as special agent in Louisi- 
ana and Mississippi. He resigned to go 
with F. G. Tupper in organizing the gen- 
eral agency of French & Tupper and a 
few years later sold his interest to his 
partner to become vice-president of the 
American Fire & Marine. After this 
company retired he came to New York 
to assist in the establishment of the 
Eastern department of the Inter-Ocean. 
His present promotion is in recognition 
of his fine services here. He will re- 
main in New York, serving with Vice- 
President Alonzo Church, who has charge 
of the Eastern branch. 


CHARLES LIFFLER, JR., DIES 
Charles Liffler, Jr.. member of the 
Boston insurance firm of Kaler, Carney, 
Liffler & Co., died suddenly of a heart 
attack last week at his home in Cam- 
bridge. He is the son of Charles Liffler, 
who has spent more than seventy years 
in insurance. Following graduation from 
Harvard, Mr. Liffler, Jr., served with his 
father’s agency in Roxbury, the Union 
of England and the London & Lanca- 
shire. On July 1, 1907, he was admitted 
9 partnership in the firm of Kaler & 
armey, which name was later changed 
to the present title. Surviving are his 
widow, his father and a daughter. 


REED TO SPEAK AT MIAMI 
(William T. Reed, Jr., assistant counsel 
of the National Association of Insurance 
Agents in charge of the Washington 
tanch office, is going to the mid-year 




















Convention at Miami in March to explain 
Ow this office functions and the services 
it renders to members of the association. 


St. Paul and Mercury Had 
Excellent Results in 1934 


The St. Paul Fire & Marine has issued 
its seventieth annual statement showing 
assets at the close of 1934 of $32,476,268, 
an increase of $5,474,555. Capital and 
surplus increased $4,953,714 to $19,885,667. 
The conflagration reserve was increased 
$75,000 to $300,000. Net premiums last 
year totaled $12,428,891, a gain of $1,451,- 
799 and the unearned premium reserve 
on December 31 was $9,743,607 as com- 
pared with $9,061,533 a year ago. The 
company had an underwriting profit of 
$732,014 and interest received of $1,446,- 
138. 


The Mercury, fire affiliate of the St. 
Paul, had assets of $4,701,823, an increase 
of $854,771. Capital and surplus totals 
$2,869,610 or $783,114 more than at the 
end of 1933. Net premiums last year were 
$1,750,065, a gain of $161,439. The un- 
earned premium reserve amounts to 
$1,557,038. Both comnanies have the bulk 
of their invested assets in bonds. 





OCCIDENTAL DIVIDEND 

The directors of the Occidental at a 
meeting held in San Francisco last week 
declared the regular quarterly dividend 
of thirty cents a share on the capital 
stock of the company to all shareholders 
of record at the close of business on 
Tuesday, February 5, payable on and 
after February 15. 





35% PASS BROKERS’ TEST 


Seventy-eight out of a total of 223 ap- 
plicants for insurance brokers’ certificates 
of authority: passed the qualification ex- 
amination conducted by the New York 
Insurance Department’ in New York City 
on January 15 
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In these days of snow, sleet and frecz- 
ing, causing interruption of telephone 
and telegraph service, poles and wires 
being down, I have wondered why the 
telephone and telegraph maintenance de- 
partments have not put these wires un- 
derground in the open country as they 
do in villages, cities and the more set- 
tled sections; for a different reason in 
part, that is not to obstruct the sireets 
with ugly poles and wires, hampering 
operations of fire departments. Some 
railroads have met this problem in their 
own private telegraph routes by making 
use of their rails (linking them together 
by a wire) for use as transmitters of 
the current in cases of emergency. 

It is told that when they ran wires 
through the jungles of Africa, elephants 
used to uproot the telegraph poles and 
in our own then Wild West, Indians 
used to play horse with the poles and 
wires for diversion. It would cost less 
in the long run to bury wires in the 
open country and in a wilderness in con- 
duits, where they would be safe from 
storm or stress, falling trees and what- 
not. We now so often hear: “All wires 
down on account of the storm,” when we 
travelling men want to send an important 
business or personal message from the 
“road.” 

ca * * 

I have oftcn wondered why the above 
plan had not been adopted long ago, and 
would like to hear why not from pco- 
ple who may be better posted than I am 
(from a superficial point of view). 

A * * 


Faith Destroyed 

Years ago, while frequently inspecting 
business at what was then Sandy Hill, 
a historical name dating from Burgoyne’s 
campaign against the Americans in the 
Revolutionary War, when he named the 
place on account of the sandy hills that 
existed then, now Hudson Falls, just be- 
low Glens Falls, I was invariably told 
by assureds having property near the 
fire department house that they could 
have no large fires because “the station 
is right opposite.” The joke is that a 
few years afterwards the fire house it- 
self burned up, ending a “legend.” The 
same thing happened a few weeks ago 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. | 








at Catskill, N. Y., when its fire depart- 
ment headquarters burned, also destroy- 
ing the faith hitherto held by natives, 
that “nothing can happen,” because the 
fire depar.ment is close by. ; 
* * x 
In Defense of the Critic 

Many of the great pyramids of Egypt, 
the great Roman aqueducts and circuses 
and roads were built in times of stress 
like our present times, thousands of 
years ago to give employment (that is, 
to keep people busy from thinking of 
uprisings and to keep them from starv- 
ing by feeding them regularly instead of 
paying them and housing them). So 
there is nothing new in this, if you go 
as far back as 4,000 years before the 
birth of Christ. The only difference is 
they were called and treated as slaves 
or were impressed from conquered na- 
tions as slaves. But now they are eco- 
nomic slaves due to the times. 

The world hasn’t progressed very 
much after all in 6,000 years in some re- 


spects. I have no “constructive criticism 
to offer as required by some of our 
so-called public servants at Washing- 


ton.” There seems to be no solution to 
the grave questions confronting us, and 
there probably never will be. Nor do 
I think that arguments and criticism 
should be shut off with the cry: “If you 
have no constructive criticism to offcr, 
shut up!” 

The literary critic may not be able to 
write a book as good as the one he is 
paid to criticize, nevertheless as a critic 
his criticism may be valuable. An actor 
may be criticized by a theatrical critic, 
but the former could hardly shut off just 
and intelligent critcism by saying: “Tf 
you can do better than I step on the 
stage and show me how.” You may 
have a pain and may not be satisfied 
with the way a doctor is treating you, 
but he would not balk if you told him 
he had not stopped the pain, but would, 
as a professional man, try to find out 
what was the matter. We elect men be- 
cause we think that with their superior 
minds, they will listen to criticism or 
statement of facts and try to do some- 
thing, and not say “Well if you can do 
better, do it.” That is simply childish. 





EDWARD V. CHAPLIN RESIGNS 





Vice-President of the Phoenix of Hart- 
ford Served the Company for 
More Than 40 Years 

Edward V. Chaplin, vice-president and 
secretary of the Phoenix of Hartford 
who has had a distinguished career of 
more than forty years with the compa- 
nies in the group, declined re-election at 
the meeting of the directors last week in 
Hartford on account of poor health. His 
resignation was accepted with sincere 
regret. 

A native of Montreal Mr. Chaplin be- 
came identified with the Phoenix in 1894 
in that Canadian city after serving some 
time as an _ accountant. With the 
Phoenix he was special agent and assist- 
ant office manager in Canada before be- 
ing called to the home office in 1909. 
In 1916 he was elected assistant secre- 
tary of the Phoenix and in 1923 became 
secretary. He was elected a vice-presi- 
dent in June, 1929. An _ outstanding 
achievement of Mr. Chaplin was his 
work in connection with the planning 
and construction of the Phoenix home 
office building at the corner of Elm and 
Trinity Streets in Hartford. 


In addition to his official positions as 
vice-president and _ secretary of the 
Phoenix he served in similar capacities 
with the Connecticut Fire and the Equi- 
table Fire & Marine. He was also sec- 
retary-treasurer and a director of the 
Central States Fire and vice-president 
and a direc‘or of the Reliance of Canada, 
both controlled by the Phoenix. 

Directors of the company adopted the 
following minute on the decision of Mr. 
Chaplin’s retirement conveyed to them 
by President Edward Milligan: 

“The president having advised the 
board that Mr. Edward V. Chaplin had 
reluctantly concluded, because of im- 
paired health, to decline a reelection as 
vice-president and secretary of the two 
companies, it was, on motion, unanimous- 
ly voted that the directors record their 
great regret at the loss of Mr. Chaplin’s 
competent services, and their regret, too, 
that ill health should have given rise to 
his retirement. 

“They desire to convey to Mr. Chap- 
lin their warm appreciation of the long, 
faithful, and unusually capable service he 
has rendered the company since he be- 
came affiliated with it in 1894. No one 
has given to it more painstaking, intel- 
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PHOENIX GROUP GAINS 





Assets and Surplus of Three companies 
Increased Last Year; Net Pre- 
miums Also Larger 

Earnings from underwriting and in- 
vestments for the Phoenix of Hartford 
group totaled $4,089,436 last year, accord- 
ing to the annual statements issued late 
last week. 

Net premiums written by the three 
large companies—Phoenix, Connecticut 
Fire, and Equitable Fire and Marine— 
totaled $13,705,354, a gain of $1,255,933 
over 1933. Losses incurred were $,- 
890,583, a ratio of 35.7%. General ex- 
penses were $6,740,487 or 49.1%, and loss 
adjustment expenses $369,080, or 2.7%, a 
total of $12,000,151, giving a trade profit 
of $1,705,202, or 12.5%. Gross net in- 
vestment income was $2,328,247, net after 
deduction of $102,778 investment taxes 
and expenses being $2,225,468. 

Total underwriting and investment in- 
come was $4,256.984 less stockholders’ tax 
of $167,547, giving net earnings of 
$4,089,436. After dividends of $1,200,000 
by the Phoenix, balance applicable to 
surplus is $2,889,436. Aggregate surplus 
for the three companies at the year-end 
totaling $26,096,583, shows an increase 
over December 31, 1933, of $6,141,100. 

Assets of the three companies totaled 
$62,941,016, an increase of $5,973,865 over 
the previous year. Surplus increased to 
$26,096,583. Unearned premium reserve 
declined only slightly, off $326,312 to $13,- 
645,154. Asets of the Phoenix totaled 
$37,779,222, up $3,420,464; surplus in- 
creased $3,423,798 to $21,250,119, while re- 
insurance reserve decreased $189,261 to 
$7,914,189. 





PERCY B. DUTTON IN TOWN 

Percy B. Dutton of the Dutton Insur- 
ance Office of Rochester, N. Y., was a 
member of the delegation from that city 
which attended the dinner of the Society 
of the Genesee in honor of Louis Wiley 
of the New York Times at the Commo- 
dore Hotel Monday night. 





WILLIAM AMERMAN DEAD 
William H. Amerman of Hempstead, 
L. I., president of Amerman & Patterson, 
old time fire and marine brokers, died 
of a heart attack Saturday afternoon in 
= office in New York. He was 58 years 
old. 





ligent, and efficient service than he, and 
the board wish to tender him their most 
grateful thanks and their. warmest good 
wishes for many more years of health 
and happiness.” 





_ Charles J. Joyce, head of the general 
insurance business which bears his name, 
has been elected president of. the Park- 
side Savings and Loan Ass’n in Buffalo. 
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J. Howard Brown 35 Years 


American Alliance Agent 


J. Howard Brown, senior member of 
the firm of J. Howard Brown & Co, of 
Philadelphia, was presented with a silver 
pitcher in honor of his thirty-fifth an- 
niversary as agent of the Alliance ata 
luncheon held at the Downtown Club in 
Philadelphia last Friday. The presenta- 
tion was made by Joseph A. Tufts, vice- 
president of the County Fire and Phila- 
delphia manager of the Great American 
group of which the American Alliance 
is a member. Several prominent insur- 
ance men from New York and Philadel- 
phia attended the luncheon. 





Hanover Fire Has Large 
Surplus to Policyholders 


The Hanover Fire of New York shows 
total assets of $14,392,064 in its annual 
statement for 1934 and a_ policyholders’ 
surplus of $8.764,733. The latter item 
consists of $4,000,000 capital and $4,764, 
733 net surplus. The reserve for un- 
earned premiums amounts to $4,351,089 





MRS. JOHN M. WHITON DIES 

Mrs. Adeline Prichard Whiton, widow 
of John M. Whiton, formerly a well- 
known New York City fire insurance 
agent, died last Saturday in Muhlenberg 
Hospital in Plainfield after an operation. 
She was 83 years of age. Mr. Whiton 
three decades ago was one of the best- 
known agents in the city. He repre- 
sented several companies locally and was 
general agent for the St. Paul for 4 
number of states. The agency was known 
as Whiton & Merges and later the name 
was changed to Fowler & Kavanagh. 





SMALL ELECTED A DIRECTOR 

A. R. Small, president of the Under- 
writers Laboratories, has been elected 4 
member of the board of directors of the 
American Standards Association. He 
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We glad W an lnNsSUTANCce MAN 


“Tnsurance stands better than ever with the 


7 a years ago I would have accused my- 
self of excessive optimism if I had haz- 
arded a close guess of my 1934 income. And 
five years ago, I would have regarded my out- 
look overly pessimistic if I had predicted that 
my income wouldn’t continue to grow as it had 
in the boom days. 

“But even if I have guessed wrong about my 
earnings, both up and down, I’m glad I went 
into the insurance business. I’ve been in the 
business long enough to see insurance at work. 
I’ve seen policies I sold rescue people from 
what would have been financial calamities. 
I’ve seen a lot of people get peace of mind and 
happiness out of just the possession of policies. 


“I’m proud of the record of insurance. There 
were times when I wondered if I shouldn’t have 
a bargain basement, but I’m glad now that I 
didn’t. I’ve had offers that would have in- 
creased my income even though I didn’t in- 
crease my business. As it turned out I’m glad 


I was contented to go along as I started. 


The Travelers Insurance Company 
The Travelers Indemnity Company 
The Travelers Fire Insurance Company 


Hartford, Connecticut. 


public and so do insurance men, I guess, even 
though some people who have guilty con- 
sciences about driving without automobile in- 
surance or procrastinating about life insurance 
tell themselves we are pests. 

“As I look back over each day I am seldom 
satisfied with my accomplishments but as I 
look back over the past few years I find a lot of 
satisfaction in having been an insurance man. 
I’m not content to earn this year what I did 
last, but I find a lot of contentment in what I 
did earn last year and every year since I be- 
came an agent. 

“I’m glad I’m an insurance man.” 
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Canadian Ass’n Acts 
To Protect Rate Data 


ASKS COURT FOR INJUNCTION 





First of Series of Moves to Prevent Non- 
Board Companies from Obtaining 
Material of Board Members 





First of a series of actions against or- 
ganizations allegedly using the Canadian 
Fire Underwriters Association rating 


plans is at present pending at the ex- 
chequer court of Canada. In this action, 
the Underwriters Survey Bureau organ- 
ization of the Canadian Fire Underwrit- 
ers Association asks a permanent injunc- 
tion against the Commercial Reproduc- 
ing Co., Windsor, to restrain the latter 
using the plans copyrighted by the 
former. 

Although the present action is directed 
against the Commercial Reproducing 
Company, the proceeding is merely the 
first shot in a fight between the Canadian 
Fire Underwriters Association and a 
large number of “non-board” fire insur- 
ance companies operating in Canada, ac- 
cording to J. A. Mann, K. C., attorney 
for the plaintiffs. 

At the present time, according to Mr. 
Mann, an investigation is being conduct- 
ed for the purpose of determining who 
is making use of the *plans belonging to 
the bureau of which an extensive system 
covering the whole of Canada has been 
built up over a period of many years and 
at a cost running well in excess of $10,- 
000,000. 

When complete data are in the posses- 
sion of the Fire Underwriters Associa- 
tion, litigation runnine into a large sum 
will be launched, it is stated. 


Rate Data Copyrighted 


In a statement of claim made in the 
exchequer court the Underwriters Sur- 
vey Bureau states that it is a non-profit- 
making organization devoted exclusively 
to the making and improving of plans 
for the benefit of the members of the 
Canadian Fire Underwriters Association. 
These plans, it is stated, are essential to 
the fixing of fire insurance rates in_the 
various cities, towns and villages in Can- 
ada and contain a vast amount of minute 
data used in preparing the association’s 
rating schedule applicable to the differ- 
ent classes of fire risks. Over a long 
period the system of plans has been de- 
veloped, all of which are copyrighted, it 
is claimed. These plans are the sole 
property of the bureau and the only per- 
sons entitled to use them are members 
of the Canadian Fire Underwriters Asso- 
ciation and its affiliated associations. In 
some cases, however, the plans have been 
voluntarily placed at the disposal of mu- 
nicipal authorities where the data they 
contained was necessary in the laying out 
of fire protection and fire signal systems. 

It is claimed that the Windsor concern 
has reproduced the plans of the bureau 
and sold these to non-tariff companies. 
In view of the copyright, plaintiffs asks 
for an injunction to restrain further in- 
fringements, an accounting of all profits 
and immediate possession, as owner, of 
all infringing copies and plates in use in 
their reproduction. 


L. W. SWIFT CONVALESCING 

Lee W. Swift, New Jersey state agen‘ 
for the Insurance Co. of the State of 
Pennsylvania, who has been absent from 
his office since January 1 suffering from 
pneumonia, is now convalescing and is 
expected back by February 15. 


THOMS GOING TO FLORIDA 
Joseph C. Thoms, president of Joseph 
Thoms Co., fire agents of Newark, 
and Mrs. Thoms, will leave for Deland, 
Fla., today. Both Mr. and Mrs. Thoms 
are enthusiastic golfers and hope to cap- 
ture a number of prizes. 


N. F. P. A. MEETS MAY 13-16 

The National Fire Protection Associa- 
tion will hold its annual convention this 
year May 13-16 at the Hotel Biltmore in 
Atlanta, Ga. 

















Cogdell Succeeds Julian as 
Head of Bankers F. & M. 


Frank N. Julian resigned last week as 
president of the Bankers Fire & Marine 
of Birmingham, Ala., to assume his new 
duties as Insurance Superintendent of 
Alabama. In reality he is returning to 
former responsibilities as he served as 
head of the Insurance Department for a 
four year term ending in 1925. 

J. F. Cogdell, who has been secretary- 
treasurer of the company since its organ- 
ization, was elected president and will 
continue as treasurer. Sam Boykin, as- 
sistant secretary, was promoted to secre- 
tary and Claude Boykin, special agent, 
becomes assistant secretary. The direc- 
tors expressed the hope that Mr. Julian 
would be able to return to the company 
after his four years as Insurance Super- 
intendent. 

Superintendent Julian has had active 
careers in insurance and politics. Be- 
sides serving as head of the Insurance 
Department some years ago he was ex- 
officio Superintendent while serving as 
Secretary of State in 1907-1911. He was 
author of the bill passed in 1915 creating 
a separate department of insurance for 
Alabama. Before entering public life 
Mr. Julian was a newspaper man. In 
the insurance business he has managed 
a casualty company, sold life insurance 
and acted as president of a fire com- 
pany, the Bankers Fire & Marine. 
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terms of number of assureds, not volume 
of premiums. 


(Continued from 


Casualty and Surety Lines 


‘the casualty and surety lines find 
workmen’s compensation and employers 
liabilities lines heading the list with 91% 
reporting that they have this protection. 
in many ot the more progressive states 
this sort of protection is now required, 
either througn insurance coverage, spe- 
cial cash reserves or through the s.ate 
insurance funds. 

Of those saying they have employes 
driving cars on company business 73% 
have auto property damage and public 
liability coverages. Of the 75% report- 
ing that they own or operate trucks 97% 
carry truck public liability and property 
damage insurance. Of the 75% who have 
employes driving their own cars on com- 
pany business 04% have non-ownership 
au.o public liability protection. 

While 52% reported that their places 
of business are equipped with sprinklers, 
17% of them are not covered by insur- 
ance. And of the 63% owning manutac- 
turing machinery or heating or power 
boilers 25% have no protecuon. ‘Thirty- 
six per cent carry individual fidelity 
bonds and 28% schedule fidelity bonds. 
Kobbery, burglary and hold-up policies 
are carried by 58% of those who have 
the risk and torgery and check altera- 
uuons policies are purchased by but 41% 
ot those questioned. 

The amount annually invested in in- 
surance premiums ,by firms who are 
members of the National Association of 
Credit Men is more than $163,000,000 in 
the coverages they report carrying. Con- 
sidering the large number unprotected in 
the various fields of insurance, together 
with the number under-insured, there is 
indicated an additional market in this 
field of many more millions of dollars in 
annual premiums. The average annual 
premium paid by manufacturers as 
shown by the survey was $11,244 and for 
wholesalers $2,763. Forty-six per cent 
expend up to $3,000 yearly in annual 
premiums for insurance, while 27% re- 
ported paying from $3,000 to $5,000 and 
25% were classified in the group invest- 
ing from $5,000 to $50,000; only 2% were 
registered in the class who invest from 
$50,000 and up per year in insurance pre- 
miums. 

The survey reveals that while durin: 
the last three years more assureds have 
transferred their stock coverage to mu- 
tuals than from mutuals to stock compa- 


WILLIAM F. PENNEY DEAD 
Well-Known William Street Personality 
for Years; Solicitor for Central 
Fire Agency 
William F. Penney, solicitor for the 
Central Fire Agency and one of the most 
picturesque figures on William Street in 
New York, died suddenly last Friday 
morning at his home in Brooklyn. He 
was in insurance for more than half a 
century and was known, at least by sight, 
to nearly everyone in the New York in- 
surance district. Starting in 1881 with 
the Hanover Fire, he was appointed a 
special agent in New York State in 1890. 
Later he formed the brokerage office of 

Dorman & Penney. 

In 1895 Mr. Penney was appointed 
suburban agent for the Spring Garden 
Insurance Co. of Philadelphia and later 
left insurance to retire to his home in 
Westport, Conn. He returned to the 
Hanover as a solicitor and afterwards 
served with the Commercial Union and 
the Norwich Union. He joined the Cen- 
tral Fire Agency in 1928 and served there 
until his death. Active in military af- 
fairs he was at one time captain of the 
Ninth Regiment. He was a member of 
the Veterans’ Association and also of the 
Altair Masonic Lodge and the Scottish 
Rites. 


Northern of N. Y. Reports 


Big Increase in Surplus 


The Northern of New York reports as- 
sets of $9,101,474 in its annual statement 
for 1934 with investments valued on the 
Commissioners’ Convention basis. A year 
ago assets totaled $8,713,722 The capital 
remains unchanged at $1,000,000 and the 
net surplus at the close of last year was 
$3,722,822 as against $2,728,959 a year ago. 
The unearned premium reserve amounts 
to $3,836,287, an increase of over $150,000. 
On the basis of December 31, 1934, mar- 
ket quotations for all bonds and stocks 
owned the company’s admitted assets 
would be increased to $9,128,716 and the 
surplus to policyholders to $4,750,063. 








Missouri Dep’t Counsel 
Talks on Proposed Code 


The Missouri Insurance Department 
expects and welcomes opposition to the 
proposed new Missouri Insurance Code 
now before the Missouri General As- 
sembly on the part of a few companies 
and individuals who desire unfair ad- 
vantages in their dealings with the insur- 
ance buying public. This was stated by 
Powell B. McHaney, attorney for the 
Insurance Department, in his discussion 
of the whys and wherefore of the code in 
a talk at a luncheon meeting at the 
American Annex Hotel at noon January 
30 under the auspices of the St. Louis 
Court of the Great & Jovial Order of 
Cats Meow. He pointed out that the 
Department has not received a protest 
from any legitimate company that wants 
to be fair in dealing with the public. 

Admitting that there are perhaps some 
sections in the proposed new code that 
may have to be changed later, as actuai 
experience proves the necessity for such 
amendments, Mr. McHaney stressed the 
fact that it has been the sole aim and 
purpose of the Insurance Department to 
be fair and reasonable in its dealings 
with the companies while safeguarding 
the best interests of the insurance buy- 
ing public. 





nies, nevertheless the mutuals have only 
a comparatively small percentage of the 
total business. Over 77% of the fire busi- 
ness is in stock companies. 

Credit Executive Insurance Buyer 

Another important point brough out is 
that the credit executive of a firm is most 
always in charge of insurance buying. 
The survey shows that 84% of the mem- 
bers of the National Association of Credit 
Men are in charge of the insurance pur- 
chases of their respective firms. Mem- 
bers purchase insurance entailing an an- 
nual investment .of $163,000,000 in pre- 
miums. 


H. W. MILLER PROMOTED 





Commercial Union Brings Him to N 
York in Charge of Automobile - 
Department 


F. W. Koeckert, United States Manager 
of the Commercial Union Group, ap. 
nounces the appointment of H. W. Miller 
special agent in the central New York 
State field with headquarters in Syracuse 
to supervise the group’s automobile writ. 


ings in the eastern and western territo. p 


ries effective February 1. 
_Mr. Miller has had many years’ expe- 
rience, having joined the Commercial 
Union group in 1913 and serving as , 
junior clerk in various underwriting de. 
partments until 1917, when he entered the 
World War. Upon his return in 1919%; 
was appointed special agent in New York 
state traveling both the central and west. 
ern fields. He was then transferred tp 
western Pennsylvania with headquarters 
at Pittsburgh until May, 1920, when he 
returned to Syracuse and has traveled the 
central and northern New York territory 
continually since that time. : 
He is a past president of the Syracuse 
Field Club, served four years on the ex. 
ecutive committee of the Underwriters 
Association of New York State, and isa 
past most loyal gander of the Empire 
State Pond of the Blue Goose. Mp 
Miller’s many years’ experience in spe- 
cial agency work together with a larg’ 
acquaintance among the insurance fra- 
ternity makes him eminently qualified {o 
carry on his important new duties, 





Fireman’s Fund Assets 


And Premiums Increased 


The Fireman’s Fund of San Francisco 
had assets of $33,429,000 at the close of 
1934, compared with $31,976.239 a year 
ago. The policyholders’ surplus amounts 
to $18,452,000 compared with $14,491,537. 
Total premium income last year was $13- 
928,000, an increase of about $1,270.00 
President J. B. Levinson at the annual 
meeting of the company on Tuesday said 
that 1934 was the first year showing a 
gain in premium income since 1929. The 
company officers and directors were re- 
elected. 


Square Club of N. J. Is 
Formed; MacCaskie Pres. 


The Insurance Square Club of New 
Jersey has been formed with Edgar A. 
MacCaskie, an adjuster and former most 
loyal gander of the New York City Pond 
of the Blue Goose, as president. Leon 
A. Watson, expert of the New Jersey 
Schedule Rating office, is first vice-presi- 
dent. Other officers are as follows: sec- 
ond vice-president, L. Hengeveld; secre- 
tary, Robert F. Moore, and treasurer, 
Vernon Beavers. The membership rolls 
will be kept open for charter members 
and the last date on which charter mem- 
bers will be admitted has been set for 
May 15. More than 100 insurance men 
have already joined the club. Any Mas 
ter Mason in good standing and who is 
engaged in insurance is eligible. Appli- 
cations should be sent to the secretary, 
Mr. Moore, Fireman’s Fund Insurance 
Co., 9 Clinton Street, Newark. 








BUTLER SUES FOR $4,000 

Joseph Wagner, former butler to A. 
Blumenthal, theatrical producer, a 
asked the New York Supreme Court a 
White Plains, N. Y., to compel the Citi 
zens of New Jersey to pay him $4,000 
for clothing and other effects destroyeé 
in a fire which ruined the Blumenthal 
mansion in Larchmont last April. \ 
company has refused to pay the |oss 
which is the same as the face value 0 
the policy, alleging it was “inconceivable 
that a butler should own such luxuriols 
clothes. Wagner contends that actually 
he lost clothes worth nearly $5,000. It 
is also charged by the insurance - 
pany that the claim had not been file’ 
within the required sixty days after the 
fire. 
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F.C. White Re-elected 
President of F.I.A. 

ANNUAL MEETING HELD HERE 

Other Officers Also Retained; Manager 


H. P. Smith Reports Material Pro- 
gress Made in 1934 





The Factory Insurance Association held 
its forty-fifth annual meeting last Wed- 
nesday at the Hotel Vanderbilt in New 
York with more than 150 executives of 


fire companies and guests attending. 
Manager H. P. Smith presented his an- 


FRED C. WHITE 


nual report for 1934 which showed sub- 
stantial progress. 

F. White, vice-president of the 
Hartford Fire, was re-elected president 
of the F.I.A. Other officers were re- 
elected as follows: vice-presidents: E. J. 
Sloan, vice-president, Aetna (Fire), and 
J. K. Hooker, vice-president, Automobile ; 
secretary, J. H. Vreeland, United States 
manager, Scottish Union & National, and 
treasurer, Gilbert Kingan, president, 
Orient. 

The executive committee of the asso- 
ciation was re-elected with only one 
change, as follows: chairman, F. Minot 
Blake, secretary, Phoenix of Hartford; 
Logan J. Borland, secretary, Great Am- 
erican; John Kremer, vice-president, In- 
surance Co. of North America; George 
G. Bulkley, president, Springfield Fire 
& Marine; C. F. Cowee, vice-president, 
National of Hartford; C. W. Pierce, vice- 
president, Continental, and C. F. Shall- 
cross, United States manager, North 
British & Mercantile. 





NEW LOCAL AGENTS’ ASS’N 
A new Canadian insurance organization 
has been formed under the name of the 
New Brunswick Fire Insurance Associa- 
tion, composed of fire insurance agents 
in that province, with the following of- 
ficers: President, L. S. Morrison, Fred- 
ericton; vice-president, B. R. Arm- 
strong, St. John; secretary, F. Wheeler, 
Moncton; executive committee, G. R. 
Day, G. N. King, B. M. McAlary, P. S. 
Marston, C. A. Estey and R. K. Shives. 


PARTNER IN CHICAGO FIRM 


S. A. Rothermel has been made a full 
partner in Moore, Case, Lyman & Hub- 
bard, one of the oldest brokerage firms 
in Chicago. He is 38 years of age and 
Was graduated from the University of 
Chicago in 1917. 


JOINS INSPECTION BUREAU 
Benjamin R. Martin, Jr., of Syracuse. 
‘. Y.. has gone to Boston to join the 
Eastern Underwriters Inspection Bureau. 
He was graduated from Syracuse Uni- 
\ersity’s College of Business Administra- 
tion last June. 











CAMDEN FIRE SALES DRIVE 





Winner of Campaign Sells 57 Policies to 
50 Prospects in Six Weeks; Pre- 
miums of $1,376 
The Camden Fire, through its house 
organ The Camden Advisor, has an- 
nounced the results of the six weeks’ 
drive for new business with fifty select- 
ed prospects which was conducted dur- 
ing the closing months of 1934. Fifty 
agents of the company sold 532 policies 
with $10,400 in premiums. The first 
twenty-five agents in the initial 100 to 
enter the campaign sold 327 policies with 
premiums of $6,660 and the first twenty- 
five in the second group of 108 agents 
sold 205 policies with premiums of $3,739. 
There were eighty-two agents who vol- 
unteered for the campaign and then lost 

interest. 

The leader in the campaign, J. C. 
Nicholson, vice-president and manager of 
the insurance department of the Home 
Real Estate Loan & Insurance Co. of 
Winston-Salem, N. C., interviewed fifty 
persons and sold fifty-seven policies with 
premiums of $1,376. He also secured 
nineteen expirations. The Camden Fire 
aided in this campaign by supplying the 
agents with complete and excellent sales 
material. ; 

Eastern agents included among the 
fifty leaders in this campaign are the 
following: 

Philip Knebel, Collingswood, N. J.; Carl A. 
Johnson, Elmira, N. Y Ronald W. Linck, 
Boonville, N. Y.; Thos. B. Stockham, Morris- 
ville, Pa.; Alfred Bancroft, West Caldwell, N. 
J.; C. Joseph Reisen, Philadelphia; Harry B. 
Howard, Burdett, N. Y Mansfield & Swett, 
Maplewood, N. J.: Fred Siris, Camden, N. J.; 
Daniel Madden, Philadelphia; Daniel G. Stark. 


Oswego, i Charles Liptak, Pittsburgh; 
Fred J. Berberick, West Englewood, N. J.; 
Tupper Insurance Agency, Canton, N. Y 


Loren S. Dewey, Wellsville, N. Y.; D. Albro 
Traynor, Plattsburgh, N. ? Lindstrom & 
Lindstrom, Swissvale-Pittsburgh; John Nenstiel, 
West Hazleton, Pa.; Insurers Service Bureau, 
Bloomfield, N. J.; E. L. Hersom, Fitchburg, 
Mass., and the Dickey Agency, Belfast, Me. 





TORNADO RATING IN FLORIDA 

In a meeting at Miami last week com- 
pany men and agents went fully into the 
tornado rating situation in Florida far 
from satisfactory to agents and property 
owners since the heavy losses in storms 
of 1926 and 1928. Present were, for the 
companies, Joseph S. Raine, secretary, 
S. E. U. A.; H. A. Turner, chairman of 
the tornado committee; John Clarke, 
Charles Bickerstaff and E. N. O’Beirne, 
of Atlanta. For the agents, L. L. Sertel, 
Miami; O. M. Stallings, Tampa, and W. 
P. Fisher, West Palm Beach; Frank 
Pruitt, Flamen Adae, B. D. Cole. The 
agents claim that many inequalities and 
inconsistencies should be corrected, and 
that there should be a new set-up pro- 
viding for individual rating of risks 
based on construction with deficiency 
charges and credits. 





CANADIAN LOSSES DOWN 

Fire losses in Canada for the week 
which ended with January 23 have been 
estimated by the Monetary Times as 
aggregating $223,550, which compared 
with $420,250 reported for the corre- 
sponding week of last year. Fire losses 
in the Dominion for the period from 
January 1 to January 23, inclusive, have 
been estimated at $567,200, compared 
with $1,163,150 for the corresponding 
period of last year. 





HARTFORD FIRE CLUB 


The newly elected officers and appoint- 
ive members of the 1935 board of gov- 
ernors of the Men’s Club of the Hart- 
ford Fire and the Hartford Accident & 
Indemnity were installed at a meeting 
held recently in the Hartford Fire 
home office in Hartford. Sherwood B. 
Potter, Jr. is the new president and 
David Bidmead and Bernard Coughlin 
vice-presidents. 


IOWA FIRE LOSSES DECLINE 
The total fire loss for Iowa in 1934 
was $4,262,762 compared with about #,- 
830,000 in 1933. Last year’s total was 
the lowest since 1911. when the Fire 
Marshal’s department was established. 
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Philadelphia School Board Action 
A Victory for Stock Insurance 


Decision to Abandon Self-Insurance Fund in Favor of $40,000,- 


000 Stock Insurance Reached Only After Full Consid- 
eration of Alleged Advantages of Fund 


An event of deep significance to the 
entire stock insurance fraternity was the 
recent action of the Philadelphia Board 
of Education in abandoning its long- 
standing policy of self-insurance in favor 
of stock insurance. Fire insurance total- 
ing $40,000,000 was placed with the In- 
surance Co. of North America and the 
Fire Association, to cover the various 
school properties under the Board’s jur- 
isdiction. This is covered by two master 
policies of $20,000,000 each placed with 
the two companies. Each company re- 
tains a comparatively small share; the 
balance has been reinsured with old-line 
stock companies, with sixty-five Phila- 
delphia agencies participating in the busi- 
ness at full agency commission. The 
coverage is written for a three-year term. 

Of more interest than the huge total 
of the business involved is the fact that 
the return of stock insurance came after 
a long and conclusive trial of self-insur- 
ance by the Philadelphia authorities. Ne- 
gotiations for the change lasted for 
months, during which a thorough survey 
of the situation was made by Dr. S. S. 
Huebner, member of the faculty of the 
University of Pennsylvania and widely 
recognized as an expert of insurance 
matters. 

Interest on Fund Will Pay Premiums 

The Philadelphia Board is fortunate in 
its possession of a $750,000 insurance 
fund, the interest on which will carry 
almost the entire premium on the stock 
coverage obtained, so there is practically 
no additional outlay involved. 

As general business conditions of the 
country improve it is expected that other 
municipalities which were led by the de- 
pression to seek the imagined economy 
of self-insurance will return to the stock 
insurance fold. Certainly there have been 
proofs of the economic weakness of the 
civic self-insurance theory. Montreal 
suffered a fire loss of $1,660,000 and had 
an insurance fund of only $200,000 to 
meet it; the state of Wisconsin tried 
self-insurance and at the end of thirteen 
years found itself with a fund of $11,000 
and a fire loss of $43,000. Minnesota 
had the same experience, with a million 
dollar loss and only $25,000 in its insur- 
ance fund. To add to its troubles, soon 
after the $25,000 fund was wiped out, 
it suffered another disastrous fire in 
which a teachers’ college was burned with 
a loss of $750,000. 

In 1928 the insurance on Tennessee in- 
stitutional buildings was permitted to 
lapse in the interest of economy. Thai 
it was false economy was proved when 
the Central State Hospital burned with 
a loss of $250,000. 

Officials of Rutherford County, Tenn., 
in 1931 adopted the self-insurance idea 
for the school buildings under their juris- 
diction and within two years had suf- 
fered fire losses of $35,000. In 1930 
Maury County in Tennessee adopted self- 
insurance to save the $4,500 premium on 
school property. A tornado struck four 
school buildings and caused damage to- 
taling $90,000. The civic authorities of 
Smyria, Tenn., permitted all but $5,000 
of the insurance on their schools to lapse 


and suffered a heavy loss when a $60,000 
high school building burned. 

San Francisco had a similarly disas- 
trous experience with a self-insurance 
and when one of its high school buildings 
suffered a heavy loss by fire promptly 
took steps to secure adequate insurance. 


Self-Insurers Violate Underwriting 
Principles 


It is difficult to understand the reason- 
ing of municipal authorities when they 
take the position that they can afford to 
be self-insurers of properties entrusted 
to their care. When a city goes in for 
self-insurance, it not only engages in a 
business about which it knows little or 
nothing, but also assumes a risk that even 
the strongest insurance company would 
not touch. Few insurance companies 
would care to insure all the municipal 
buildings of a town of reasonable size 
without re-distributing the risk through 
reinsurance. It is an injustice to tax- 
payers to thus subject them to the risk 
of unlooked-for assessments to replace 
losses that could be avoided for a pre- 
mium that is only a fractional part of 
the potential loss. If New York State 
had had self-insurance when the armory 
at Buffalo burned in 1931, it would have 
been necessary to save insurance premi- 
ums for 129 years to meet this single loss 
of $7,000,000. 

Less than 2% of property owned by 
private business corporations is insured 
under the self-insurance plan; since the 
relation of the taxpayer to his commun- 
ity is that of a stockholder in a corpora- 
tion, it would seem just that the taxpayer. 
be given the benefit of stock insurance 
for his public property. 

A highly valuable feature of stock fire 
insurance, especially that of schools, 
which is not always apparent to the cas- 
ual observer but which is of the utmost 
importance to parents, is the safety fac- 
tor. Where insurance on schools has 
been dropped in the interest of economy, 
there is too often a tendency to practice 
similar economizing in the maintenance 
of proper safety measures. Where such 
conditions or hazards exist, they are 
speedily discovered and eliminated by 
the stock insurance companies, part of 
whose service is periodic inspection and 
dissemination of fire prevention educa- 
tion, thus tending to achieve not only a 
lowered fire risk but a proportionately 
greater protection to the lives of pupils 
and instructors. 


Dr. Huebner on Self-Insurance 


In his report to the Philadelphia Board 
of Education Dr. Huebner cited numer- 
ous reasons why a self-insurance fund 
for the school property of a city is un- 
wise. He wrote in part: 

“(1) The Necessity of an Adequate and 
Scientific Plan of Insurance Should Be 
Recognized.—The plan of merely ‘carry- 
ing one’s own risk’ should not be con- 


fused with ‘insurance.’ The ‘sure’ in 
‘insurance’ is the element of real sig- 
nificance. Mere assumption of risk, in 


the spirit of a ‘happy-go-lucky’ attitude 
without regard to a reasonably scientific 
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consideration of the hazard involved, is 
certainly not a trusteeship view. Even 
where self-insurance is practiced, it ts 
important to bear in mind that such a 
plan is not insurance at all unless the 
set-up meets the fundamental standards 
pertaining to the distribution of risk and 
the prevention of loss as practiced under 
a scientific plan of insurance. The mere 
setting up of a self-insurance fund does 
not necessarily constitute insurance at all, 
and certainly not from a trusteeship point 
of view. The Board of Education, act- 
ing in the capacity of trustee, should be 


anxious to be at least as careful as ts 
a well-managed business establishment 
or a well-run insurance concern. 


“(2) Self-insurance as the Sole Means 
of Coverage Is Undesirable-—Broadly 
speaking, three plans of insurance cover- 
age suggest themselves, if a blanket cov- 
erage for the entire school system is 
considered (and that seems desirable 
from a practical point of view), namely, 
(1) complete self-insurance without par- 
ticipation from private carriers, (2) com- 
plete private insurance without participa- 
tion from a self-insurance fund, and (3) 
partial self-insurance (to the extent of a 
limited assumption of risk by the Fund 
on each and every unit) and participation 
by private carriers for any excess loss 
over and above the amount of loss as- 
sumed by the self-insurance fund. 


Self-Insurance Unwise 


“The first of these plans—complete 
self-insurance—seems most unwise, in 
fact is not scientifically applicable. It may 
be argued that the Board’s average an- 
nual fire loss from 1905 to 1923 has been 
only $24,250, and that this figure com- 
pares very favorably with the present an- 
nual income of $27,350 from the Fund of 
$740,445. But the important thing to bear 
in mind is that a Fund, such as the Board 
possesses, can approximately take care of 
only the normal. The all important con- 
sideration in any insurance plan is not 
the normal certain loss, but the uncertain 
abnormal loss, occasioned by large sec- 
tional fires or even by the possibility of 
a catastrophe occasioned by a widespread 
contlagration. No fund, when applied to 
circumstances prevailing in a large city, 
is ever adequate to meet the hazard of 
large potential sectional or catastrophe 
losses. 

“Excluding vacant properties and prop- 
erties of inappreciable value, an examina- 
tion of the list of 282 buildings reported 
in the 1933 annual report of the secretary 
and business manager of the School Dis- 
trict of Philadelphia shows that 120 of 
the used buildings are of third class con- 
struction, and another twenty-seven of 
third class construction with first class 
wings. While most of the buildings in 
the group of third class construction are 
valued at less than $100,000 each, never- 
theless eight are listed with values rang- 
ine between $100,000 and $150,000, three 





with values from $150,000 to $200,000, tu, 
with values from $400,000 to $500,000 
and one with a value of $1,000,000, °° 


Inadequacy of Fund’s Income 


_ “Even in the group of third class build. 
ings with first class wings, seven are lis. 
ed with values ranging from $100 000 ¢ 
$150,000, two from $150,000 to $200,00) 
five from $200,000 to $300,000, seven frop, 
$300 000 to $400,000, and one each with 
values of $400,000 to $500,000, $500,000 ¢ 
$600,000, and $1,000,000. It can readily } 
imagined how woefully inadequate th: 
present income of the Fund may prove 
at any time, even though the occasion } 
that of a moderate sectional fire. It cap 
also readily be imagined that an unfor. 
tunate fire in a single building may at am 
time dig deep into the capital of the 
Fund itself, or probably substantially de. 
stroy the Fund. Ignoring the possibility 
of a widespread conflagration, the facts 
seem to indicate that approximately $9- 
000,000 of the Board’s property could be 
involved in a single sectional fire. 
“The aforementioned list shows twen- 
ty-three buildings with a value varying 
from $1,000,000 to approximately $2,000- 
000, and another thirty-four with values 
ranging from $500,000 to $1,000,000. With 
the exception of five, all of these build- 
ings are listed as first class construction 
Yet even here the effects of an uncon- 
trolled sectional fire or conflagration 
should not be lost sight of, as is so well 
illustrated by the Baltimore and Sa 
Francisco fires. Even in a half-million 
or million fireproof building, the possi- 
bility of a $30,000 loss is not to be taken 
too lightly. 
“A self-insurance fund, of the size o 
the Board’s Fund, must necessarily b 
conditioned if there is to be a scientific 
assumption of risk, upon (a) a large 
enough number of risks of moderat 
value, (b) of about equal value and (c 
isolated from each other so that the same 
fire may not extend to two or more oi 
the units. These conditions do not pre- 
vail with respect to many of the Board's 
properties. In view of what can be ac- 
complished through private insurance, | 
do not feel that it is worth while from 
trusteeship point of view to fool with the 
uncertainties of complete self-insurance 
Any alleged saving in the annual cost, as 
compared with the cost charged by pr- 
vate underwriters, is too small to run 
such great risk and to leave the Boar 
under the fear of constant uncertainty 
“Careful thought along this line wi 
lead to the conviction that self-insurance 
of public properties is possible only (ané 
then only to a limited degree) with re 
spect to the scattered units of states any 
nation, and is not scientifically applicable 
to our large cities under present cond 


tions. There is little purpose in endeav- 


oring to reach a conclusion in favor ol 
complete self-insurance by viewing ¢ 
(Continued on Page 33) 
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Using the Insurance Survey As 
As Means for Increasing Income 


How an agent can use the insurance 
o as to increase his premium in- 
outlined by the Boston and Old 
in their house organ, 
A. Brooks Parker, Jr., 
special agent, is the author of this clear 
presentation Of the value of a survey 
both to the assured and his insurance 
counsel. Mr. Parker writes in part: 

When you sell a client one fire policy 
liability policy you are like an 
ct limited to designing one portion 
of a building—frequently an addition to 
an old hit-or-miss plan. You give your 
clients your very best service In that de- 
tail. But each one of your clients has a 
whole structure of insurance _ needs. 
What about his other coverages? What 
are you doing to get a good sound in- 
surance structure for your clients? Are 
there serious omissions? Is everything 
as it should be about them? : 

Your opportunity for substantially in- 
creased income and for the finest kind 
of service lies in designing new insur- 
ance structures for your clients, or in re- 
designing old structures which show 
signs of inadequacy. : 

The insurance survey plan is helping 
more and more progressive local agents 
to do this very thing. As a plan of sell- 
ing it contains so many sound ideas that 
it may be worthwhile to review some of 
the high spots. 

Outline of Plan 

The plan consists of: 1. An analysis 
and survey of the property-holder’s in- 
surance requirements; 2. A careful study 
of the property-holder’s present insur- 
ance; 3. A comparison of his present 
policies with his actual needs; 4. A com- 
plete and detailed report of your find- 
ings. ; ; 

Of course, it is not possible to go into 
a large manufacturing plant, for exam- 
ple, and obtain permission immediately 
to make an insurance survey. The idea 
must be sold. To get consent to look 
over all of the manufacturer’s policies 
and to ask questions concerning his 
business, it is first necessary to estab- 
lish his confidence in you. 

You can establish confidence in a num- 
ber of different ways. Give your pros- 
pect a complete outline of the benefits 
of this survey, and in the conversation 
get the idea over that you are not just 
another insurance agent soliciting a line, 
but an expert in your business, as he is 
in his. Outline to him that there is real 
benefit in placing his insurance with one 
agency, thereby fixing responsibility in 
case of loss. Show him how it would 
relieve him of constantly interviewing 
many agents on different lines of cover- 
age, how it makes possible an accurate 
check at all times. Stress the fact that 
his insurance is a very necessary pro- 
tection for his business investments, and 
that to be this necessary protection, it 
must be correctly written, complete in 
protection, and as low as possible in cost. 

he survey method brings out the points 
one by one and also is a permanent rec- 
ord for the assured. 

When you first put this plan into op- 
eration, you will find that as a usual rule, 
the prospect will not welcome a new 
agent’s coming in to solicit insurance. He 
already, probably has many friends in 
the business. All the characteristics of 
good salesmanship are, of course, neces- 
sary to gain an interview. 

Getting Essential Data 

Inquiry should be made about the 
Prospect and his peculiarities and as much 
information as possible pertaining to his 
business should be secured. You are go- 
ing to do a valuable piece of work for 
im, and at no cost whatever. It has 
Proved a good idea to carry along a 
John Doe” survey which you can show 
m, illustrating your plan by pointing 
out different parts of the survey, and 
Particularly the recommendations. 
ince this survey is made at no cost 


survey S 
come 1S dt 
Colony companies 
the Accelerator. 


or one 
archite 


whatsoever to the prospect, the logical 
question that he will ask is what you, 
as an agent, expect to get out of it. The 
answer is this—you will so demonstrate 
your ability as an insurance expert and 
so completely analyze his insurance re- 
quirements that you will in reality sell 
yourself and your agency to him. If 
you can succeed in doing this, you feel 
that your remuneration will take care of 
itself. He will say, “But for years T’ve 
had my insurance with these different 
agents and they have always treated me 
well.” True. But the extreme need for 
protection may not have arisen. Rates 
change. Rules change. New forms of 
insurance are developed to better pro- 
tect his interest. Impress these things 
on him. Should a loss occur with some- 
thing wrong, on whom would be fixed the 
responsibility? Not on any one agent, 
certainly, because he has only a small 
part of the line. 

One city agent who has capitalized on 
the insurance survey makes the state- 
ment that he has yet to find a risk where 
all of the insurance was correctly writ- 
ten, or a risk on which he has made a 
survey that he did not receive either all 
or a large part of the insurance written. 

When you have successfully sold the 
idea of an insurance survey, and have 
taken the prospect’s policies back to your 
office, make a complete analysis of all 
points, checking rates and forms for con- 
currency, etc. Extreme care should be 
given to this portion of the survey. You 
will then be ready to prepare your rec- 
ommendations. When you have com- 
pleted them, deliver the report person- 
ally to the prospect and discuss each 
comment or recommendation you have 
made. Invite questions. Explain fully, 
but concisely. Point out the important 
needs, if any, and stress them. 


Reins Club Dinner Draws 
Close to 100 Persons 


Close to 100 members and guests were 
present at the meeting of the Reins Club 
held last Tuesday in New York. Dinner 
was followed by entertainment and Chris 
Cagle of the America Fore group gave 
a talk on football. Originally restricted 
to those engaged in reinsurance, the club 
is now open to all in insurance. The 
officers are president, Leighton E. Hal- 
sey, Phoenix of Hartford; vice-president, 
Henry Springer, Commercial Union; sec- 
retary, DeWitt VanEnberge, Atlas, and 
treasurer, George Senn, Yorkshire. On 
the board of governors are John Gold- 
ram, North British & Mercantile; Ed- 
ward Allen, Liverpool & London & Globe, 
and Harry Williams, Phoenix Assurance. 





FEDERAL FIRE INCREASE 

The Federal Fire of Canada in its an- 
nual statement for 1934 shows a marked 
increase in premium volume on the fire 
and burglary, plate glass and _ liability 
insurance lines written. The company 
experienced a noticeable reduction in 
claims, and operations resulted in the ad- 
dition of $5,151 to unearned premium 
reserve and $28,462 to surplus. Surplus 
now totals $187,590 after making added 
provision for taxes and unpaid claims. 
Total assets are $495,301. 


OPENS NEW BRANCH AGENCY 


General Agencies, Inc., representing the 
General Fire, American Motorists and 
the United Benefit Life of Omaha in 
Fond du Lac and Oshkosh, Wis., has 
extended its field throughout the Fox 
River Valley by establishing a new of- 
fice in Appleton, Wis. T. J. Dallhausen 
is Appleton manager. 








DEATH OF ALEX. C. CAMPBELL 

Alexander C. Campbell, a New York 
insurance broker, died last Fridav night 
in the New Rochelle Hospital. He was 
72 years of age and lived in Larchmont. 
Surviving are his widow and two sons. 

















Alliance Agent". 


“Explore your home 
with paper and pencil” 


is the heading of the Alliance national advertising for 
February. It uses this novel approach to interest 
readers in bringing their Residence Contents protec- 


tion up-to-date . . . and tells them to “Ask the 

















THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 


LR 








NEW BILLS IN N. Y. SENATE 


One Deals With Selection of Appraisers; 
Other With Certain Reinsurance 
Contracts 

The following departmental bills were 
introduced in the New York Senate last 
week by Duncan T. O’Brien, Democrat 
of New York, and referred to the Insur- 
ance Committee: 

Senate Intro. No. 637. An act to amend 
the insurance law in relation to the 
standard fire insurance policy with refer- 
ence to selection of appraisers. Amends 
subdivision tenth of Section 121, Insur- 
ance Law, as follows. The new matter 
is all at the end of the section and reads 

“In the event of demand by the insured 
upon the company for the selection of an 
appraiser the company shall within five 
days comply witk the demand. If the 
conipany fails, neglects or refuses to so 
comply the insured may make applica- 
tion to a judge of the Supreme Court 
residing in the county or to a coun‘y 
judge of the county, in which the lost 
or damaved property is or was located, 
on five days’ notice in writing to be given 
by the insured and the judge or the court 
shall issue an order requiring the com- 
pany to appoint an appraiser, and in the 
event of its failure to do so, the court 
may appoint such appraiser, who, acting 
in that capacity, shall be vested with all 
rights, powers and duties of a voluntarily 
selected appraiser. Service of any notice 
herein described shall be made as is now 
provided in the above paragraph.” 

The Act takes effect immediately. 

Senate Intro. 638. An act to amend 
the insurance law, in relation to reinsur- 
ance contracts ceding more than 50% of 
outstanding risks. The amendment is 
made to Section 22 of the Insurance Law 
and the amendment occurs in the second 
paragraph of the section. The paragraph 
as amended reads: 

“Any contract or contracts of reinsur- 
ance, other than life, whereby a domestic 
msurer or an insurer of a foreign coun- 
try authorized to transact business in this 
state under Section 27 or Section 27 of 
this chapter cedes at one time or during 
a period of six consecutive months, by 
reinsurance, more than 50% of the total 
amount of its outstanding risks, shall (if 
such insurer is incorporated by or, if an 
insurer of a foreign country, has its prin- 
cipal office in this state) be subject to 
approval in writing by the superintendent 
of insurance of this state.” 
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favorable loss record over a long period 
of time. Such reasoning has been the 
source of much grief in the past to both 
municipalities and private business con- 
cerns. Ii is really not applicable to our 
larger municipalities. A single loss may 
wipe out many times the alleged savings 
from self-insurance under a fortunate fire 
experience extending over twenty or even 
fifty years. 

“This again merely emphasizes the view 
that it is the abnormal and not the nar- 
mai which constitutes the proper concept 
in the field of adequate insurance; that 
it is certainty and not speculation as to 
possible alleged savings which should be 
the real objective in effecting insurance.” 


N. J. FIELD DIVIDED 

W. V. A. Keeler, New Jersey state 
agent of the Fidelity & Guaranty Fire, 
has announced that.the south New Jer- 
sey territory, which consists of Ocean, 
Atlantic, Cape May, Comberland, Salem, 
Cloucester, Mercer and Burlington coun- 
ties, will be handled by Joseph I. Cree- 
don, located in Philadelphia, and Mr. 
Keeler will devote his entire attention 
to the northern New Jersey territory. 


(Continued from 








PASSAIC COUNTY DINNER 

C. Stanley Stults, president of the New 
Jersey Association of Underwriters, and 
George Scott, assistant secretary of the 
National Association of Insurance Agents, 
were guests at the annual dinner of the 
Passaic County Association of Insurance 
Agents at Paterson last Thursday night. 
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Opportunities Inland Marine Lines 
Offer Local Agents and Assured 


A. Wesley Barthelmes, America Fore, Explains the Marine 
Way of Meeting Problems, Offering the Desired 
Coverage Under Broad Policies 
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Marine Lines Purchaser 
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of inland marine forms. His talk fol- 
lows im part: 
The inland marine underwriter 1s 


trained to deal daily with problems for 
which there is no precedent. He is not 
caught unprepared, not alarmed, not dis- 
turbed, not stumped because of an offer- 
ing laid on his desk involving 
strange new type of risk that has never 
come up before. His business largely is 
to deal with new and unusual applica- 
tions. Many of the standard inland ma- 
rine policies today first come to light in 
the nature of a difficult problem properly 
solved. It is merely a case of studying 
exhaustively a client’s requirements and 
“tailor-making” a form to fit such pe- 
culiar needs at a price acceptable to the 
assured and at the same time adequate 
for the assurer. In doing so encroach- 
ment on the interests of fire and cas- 
ualty assurers is avoided. Each division 
of our business has its own particular 
sphere and usefulness. 

It is only a few years ago that the 
inland marine furriers’ customers cus- 
tody policy was developed in the form 
we have it today. Fur sales took tre- 
mendous strides. The possession of a 
fur coat once considered a luxury be- 
came a common necessity. Society and 
shop girl alike enjoyed the warmth and 
beauty that a fur garment affords its 
owner. These coats had to be cleaned, 
glazed and stored periodically. The fur- 
rier found himself with thousands and 
hundreds of thousands, sometimes mil- 
lions, of dollars value in customers’ furs 
in his custody for this purpose. This 
presented a tremendous responsibility 
and liability. These furs were frequently 
stored in storage places other than the 
furrier’s own premises. They were also 
sent outside to cleaners and others for 
cleaning and processing in cases where 
the furrier himself had no facilities for 
this work. Sometimes the owner would 
bring in the fur garment for storage or 
call for it personally. At other times 
the furrier would do the collecting and 
delivering with attendant concentrated 
values in trucks. 


some 


Furriers’ Customer Form 

Sometimes the garments were sent by 
express, truckman, airplane or mail. 
Pick-up depots were established for local 
convenience, dozens of them, ever chang- 
ing and increasing as to locations. Ad- 
ditional storage places had to be acquired 
or public warehouses availed of in order 
to care for this new surge of trade. To- 
tal values fluctuated up and down month- 
ly and daily. Little wonder the furrier 
became bewildered! How to cover this 
complex picture with adequate insur- 
ance? The inland underwriter sensed 
the need of the client for something new 
and grasped his opportunity to render 
the furrier a real bit of service with pre- 
mium inducement to himself. 

Thus the evolution of the modern fur- 


riers’ customers’ policy now enjoyed by 
furriers and fur storers everywhere. It 
isn’t a single peril restricted form, It is 
an “all risks” comprehensive policy that 
embraces all perils in all situations while 
the property is in the custody of the 
furrier under receipt. Did the inland 
marine underwriter justify his little 
niche in the insurance world in this par- 
ticular? Did he provide the sort of pro- 
tcction the furrier clamored for? We'll 
let the facts speak for themselves. 

What | have said respecting the fur- 
riers’ customers’ case goes equally well 
for laundries, dry cleaners, rug cleaners 
and other similar bailees who find them- 
with highly concentrated values 
and responsibility in many and varied 
situations of uncertain or indefinite loca- 
tion. 

The private collector of fine arts 
(paintings, tapestries, statuary, ete.), the 
fine arts dealer and the museum find 
refuge under the fine arts policy issued 
by the inland marine department. Here 
we find high values, schedules of $10,000, 
$50,000, $500,000, and frequently more. 
Such property may be in the assured’s 
care and on his premises today. On 
exhibition or in transit elsewhere beyond 
the watchful eye of the owner tomor- 
row. New objects of art are acquired 
in distant places; other articles are sold. 
Locations are uncertain, exposures are 
unknown, 

The “all 


SC Ives 


risks” fine arts policy is the 
answer. Not only fire or burglary or 
theft. There is water damage, breakage 
and other damage. A painting falls from 
its hanging and is pierced over a chair 
top. <A careless maid or other worker 
wields a broom and an art object crashes, 
destroyed, irreparable! The work of an 
old master is stolen. How much would 
it have fetched when sound? Who ap- 
praised it? What did it cost? What 
can be collected ? 


How the Marine Underwriter Works 


The inland marine underwriter fore- 
sees all this, underwrites the line prop- 
erly in the first place and issues a valued 
policy. The minds of the assured and 
assurer meet beforehand; the amount is 
fixed. The result 1s an equitable adjust- 
ment free of complications for all con- 
cerned. This is typical of the marine 
way of doing things. 

Multi-span and suspension bridges ex- 
tending across land, rivers and bays for 
great lengths are now under construc- 
tion in large number in this country. 
Modern engineering skill has made pos- 
sible the construction of vehicular and 
rail tunnels under waterways, thereby fa- 
cilitating the despatch of traffic in con- 
gested sections. Huge financial invest- 
ments have gone into all of these proj- 
ects which would be quickly jeopardized 
through a fortuitous happening such as 
earthquake, tornado, flood, fire, explo- 
sion, ice gorge, collision or collapse (to 
say nothing of falling meteors). Not 
only would the operation of these perils 
cause great pecuniary loss on the struc- 
tures themselves but a serious loss to 
bondholders would result by reason of 
prolonged interruption of toll income. 
The inland marine bridge and_ tunnel 
property damage form and use and oc- 
cupancy form provide ease of mind and 
assurance to those owners possessing 
these contracts of indemnity. Another 
real modern type of insurance in every 
sense of the term! 

Transportation Insurance 

The manufacturer or merchant con- 
cludes negotiations for the sale of his 
product to the customer and proceeds to 
arrange transportation facilities for de- 


livering his merchandise to a_ distant 
place of destination. From the time the 
shipment leaves his door untii it reaches 
the consignee many potential hazards are 
ever present. The liability of common 
carriers always is of a more or less re- 
stricted nature and catastrophic damage 
such as acts of God, i. ¢., earthquake, 
-tornado, lightning, flood and sometimes 
fire if caused by the overwhelming ac- 
tion of natural forces, are exempted un- 
der the usual bill of lading. 

If the shipment is routed by motor 
truck, road collisions, fires, upsets, thefts 
and hi-jack beset the cargo at every 
turn. Complete redress against carriers 
is seldom actual, and where partial re- 
covery is promising, delayed settlements 
are probable. The inland marine trans- 
portation floater will take the burdens 
of worry and uncertainty away from the 
insured shipper and present them to the 
underwriter. The company will pay up 
quickly and inherit what would have been 
the owner’s grief. Many times the sav- 
ing in excess value freight charges ac- 
cruing to the benefit of the shipper 
through privilege to accept released bills 
of lading will more than offset the cost 
of this inexpensive form of cover. Noth- 
ing insures like insurance! 

the transportation of freight over long 
and short routes by motor truck has tak- 
en tremendous strides during the past 
decade and has made deep inroads into 
railroad freight traffic. The most grave 
problem before the inland marine under- 
writer today is motor cargo business. 
Loss ratios have been consistently ex- 
cessive for several years and many com- 
panies have retired from the field en- 
tirely. The balance of the companies 
write very sparingly and then only for 
substantial considerations. Accidents on 
the road, collisions, upsets and fires are 
largely responsible for this record. How- 
ever, hi-jacking produces more _ losses 
than any other single cause. The annual 
total of truck cargo depredations must 
easily run into millions of dollars. De- 
spite constructive efforts by underwrit- 
ers and truckers alike this disgraceful 
situation is rapidly growing worse. 

Hi-Jacking Losses 

The hi-jacker of today is the counter- 
part of the stick-up man of stage-coach 
days with the added advantage of mod- 
ern offensive weapons, ready fences and 
organizations. The only ray of hope for 
reducing these losses at the moment is 
an almost human aygomatic alarm in- 
stallation for cargo vehicles which has 
appeared on the market. It is only with 
this equipment that many companies will 
agree to write the better managed truck- 
ing risks. Modern devices of this sort 
coupled with stricter highway supervi- 
sion by the police and whole-hearted co- 
operation of truck operators in effecting 
greater protection will some day bring a 
much to be desired improvement. 

Ocean travel is now within the reach 
of a goodly number of our population. 
Fares have been reduced to a low point 
and foreign travel has been greatly in- 
creased among the white collar classes. 
The inland marine contribution to peace 
of mind on ocean voyages is the all risks 
personal effects policy. The sale of this 
policy need not be confined to travelers, 
however, for even the chronic stay-at- 
home has personal belongings outside of 
his or her residence which deserve the 
protection afforded by this liberal con- 
tract. — 

A labor-saving machine of great value 
is the modern steam shovel. You spend 
a valuable half hour watching that al- 
most human machine engaged in exca- 
vation work in a nearby plot. Did it 
ever occur to you that this property con- 
stitutes a subject for cover under an in- 
land marine policy? How many steam 
shovels, derricks, cranes, etc., are em- 
ployed by contractors and others operat- 
ing in your vicinity? All of these can 
be covered against risks of fire, collision, 
upset, cyclone, tornado, - flood, 
quake, theft, landslide, etc. These ma- 
chines are of high value, running any- 
where from $5,000 to $100,000 per unit. 
Needless to say the -remiums are worth 
while. 

When you are arranging a contractor’s 
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bond don’t forget to lodge also a ¢ 
tractors’ equipment policy with the 7 
sured. a 

The annihilation of space by mode 
airplanes has had its effect on shipping 
and insurance customs. The movemers 
of perishable goods, securities, currenme 
moving picture films, mail and pln. 
matter across the country by airplane is 
a matter of hours. When distance i 
converted into terms of time, miles mean 
nothing. The amazing amount of time 
so saved is taken advantage of by ship. 
pers everywhere and the air transport 
companies have extended and improved 
their services in step with the demands 
of trade. 

New and serious hazards confront the 
insurer of air cargo. Radio, curved 
beams, beacons and blind flying go a long 
way toward making flying safe. How. 
ever, airmen must run a_ formidable 
gauntlet of hazards—must meet the fury 
of the elements, wind, rain, hail, snow 
mist, fog and most treacherous air car. 
rents. A small ditch, hole or hummock 
when taking off or landing may be 
enough to wreck a plane and its cargo or 
send it crashing into a house, lake or 
forest. 


London & Lancashire 
Promotions in England 


Thomas Wallas, well-known home of- 
fice secretary of the London & Lanca- 
shire, is relinquishing his position as sec- 
retary, but is continuing as _ assistant 
manager. G. Albert Rutter, hitherto an 
assistant secretary, has been appointed 
secretary in his place. 


SAN FRANCISCO PREMIUMS UP 

Fire insurance premiums on San Fran- 
cisco city business increased moderately 
in 1934, according to preliminary figures. 
The Home of New York with $161,984 
again leads and the Firemen’s of Newark, 
the Fireman’s Fund, the Continental, the 
Actna (Fire), the Liverpool & London 
& Globe and the Insurance Co. of North 
America are other companies which had 
a premium income in excess of $100,000 
last year. 


WILL HANDLE G. &°R. ON COAST 
Arthur M. Brown, Sr., head of the San 
Francisco general agency of Edward 
Brown & Son was in New York re- 
cently to complete arrangements to haa- 
dle again the Pacific Coast territory for 
the Globe & Rutgers. Before the com- 
pany ceased writing in 1933 Edward 
Brown & Sons had represented the com- 
pany on the Coast for many years. 


PHILA. SOCIETY DINNER FEB. 25 

The annual dinner and entertainment 
of the Insurance Society of Philadelphia 
will be held at the Penn Athletic Club 
on Monday evening, February 25. W. 
Stanley Kite, resident vice-president of 
the Hartford Accident & Indemnity, 18 
general chairman of the committee han- 
dling arrangements. A number of well- 
known insurance men will be guests of 
honor. 





MONTCLAIR AGENT DIES 
Ernest M. Marshall, insurance. and 
real estate agent of Upper Montclair, %. 
J., died recently after a six months. ill- 
ness. A native of Brooklyn he had lived 
in Montclair more than thirty years and 
formed his fire agency in 1908. 


ANTHRACITE CLUB MEETS 
The Anthracite Field Club of Pennsyl 
vania held its fifth anniversary dinner 
recently at the Hotel Casey in Scranton. 
There was a short business meeting fol 
lowed by. entertainment. 


ENDS SELF-INSURANCE FUND 

In December the stockholders of the 
Brema Inc. dissolved the self-insurance 
company of the North German Lloyé. 
Liquidation proceedings have been fin- 
ished and the firm has been stricken from 
the Commerce Register. 
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War Risks Problems 
Engage London Market 


COVER IS EXTENDED TOO LONG 











Plan Now to Grant Protection Only 
After Goods Have Been Placed 

On Overseas Vessel 
Problems associated with war risks on 
soods in transit are reviewed in the an- 
nual report of the Institute of London 
Underwriters, which boasts a member- 
ship of more than sixty marine offices. 
This interesting report recalls that un- 
til 1914 the practice was for marine poli- 
cies to be issued free of capture and 
seizure and that this arrangement ap- 
peared to be quite acceptable to mer- 
chants generally. Then the outbreak of 
war led to the incorporation of cover 
avainst war risks in marine policies, and 
the custom of granting this cover con- 
tinued after the war. The practice has 
developed to such an extent that cover 
for goods is now being given for long 
periods before loading and after dis- 
charge, and it is pointed out that under- 
writers would like, by their policies, to 
limit the period during which protection 
against war risks should apply. 
At the end of the year, the report ex- 
plains, negotiations were proceeding on 
the lines that insurance against war risks 
should attach to the interest insured, 
and to any part thereof, only when 
placed on board an overseas vessel, and 
should cease to attach forty-eight hours 
after arrival of the vessel at the port of 
destination of the interest or at the port 
of discharge, whichever first occurred. 
Many Would Not Write War Risks 
Many underwriters, it might be 
thought, would prefer in normal times 
to refrain entirely from accepting the 
risks of war, especially as the outbreak 
of hostilities in any part of the world is 
a contingency which often they have 
litle more reason, if any, for assessing 
more accurately than many other per- 
sons of ordinary intelligence. Although 
they are prepared, for the convenience 
of shippers, to treat the risks as being 
allied to the perils of the sea, and so to 
cover against war risks goods afloat, 
there is much to be said for the argu- 
ment that the risk is an unsuitable one 
for underwriters to assume before ship- 
ment or for long after arrival of the 
merchandise at the port of destination. 
This contention can be strengthened 
by the technical point that marine un- 
derwriters, by granting cover of an ex- 
tended kind, expose themselves to a con- 
centration of vast liabilities through the 
accumulation of goods at ports before 
and after shipment. Prudent underwrit- 
(ts may well recoil from the assumption 
ot immense liabilities dependent on po- 
litical decisions. The uneasiness felt 
both by merchants and underwriters re- 
specting the risk of war itself suggests 
how great and how immeasurable might 
be the material damage caused by an 
outbreak of hostilities. It is a problem 
lor infinite thought. 


Assicurazioni Generali 
Names McComb as Manager 


The Assicurazioni Generali of Trieste, 
Italy, which some time ago applied for 
himittance to the United States to write 
fiatine insurance, has been licensed by 
fie New York Insurance Department. 
y D. McComb & Co., of New York, one 
tthe largest marine underwriting offices 
nthe country, has been appointed Unit- 
i States manager and the Guaranty 
rust Co. of New York will act as United 
lates trustees, 

The United States branch of the Italian 
‘mpany has made a statutory deposit of 
“687 and the trustee has $213,212 in 
bditional funds. 
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Ship Fires and Grain 
Cargoes Give Concern 


FIRES DOWN IN NUMBER IN 1934 


But Values Destroyed Were High; Un- 
derwriters’ Aid Sought to End 
Grain Trade Abuses 

Fires at sea continue to rank among 
the most costly forms of casualties, al- 
though considering, especially, the in- 
flammable nature of the cargoes of oil 
tankers, these vessels do not appear to 
have been responsible for an unduly large 
proportion of the total number. Passen- 
ger vessels are responsible for the heavi- 
est losses. 

The committee of the Liverpool Under- 
writers’ Association in its annual report, 
which has just been presented to mem- 
bers, stated that last year there were no 
fewer than 278 fires in steamers and mo- 
torships of. over 500 tons gross, against 
303 in 1933, while the average number 
of fires during the period 1924-34 was 
454. Although there was a reduction last 
year, numbers alone do not indicate the 
extent of losses, and the committee men- 
tions as an outstanding disaster the out- 
break in the Morro Castle, a first-class 
American passenger vessel fitted with up- 
to-date fire-fighting appliances. This 
case, the committee thinks, demonstrates 
the urgency of means being devised to 
prevent fire spreading throughout a ves- 
sel when once started. 

Grain Cargo Violations 

Among other subjects which received 
the committee’s consideration last year 
was that of breaches of the rules and 
regulations regarding the transport of 
grain cargoes, principally by foreign ves- 
sels. In the committee’s opinion, the time 
has come when the British Board of 
Trade should take steps to prevent these 
practices by a drastic increase in the en- 
forceable penalties, and it is accordingly 
in agreement with the view expressed at 
the meeting of the Prince Line in De- 
cember by Lord Essendon, who suggested 
that the Board of Trade might be urged 
to take prompt steps to have the regu- 
lations so amended that effective discipli- 
nary measures could be taken and ade- 
quate fines be imposed. 

The comments gave an opportunity to 
Sir Herbert Robson, president of the 
London Corn Trade Association, to point 
out in a letter published in “The Times” 
that in an effort to secure international 
agreement on the subject the Board of 
Trade would be supported by merchant 
shippers. The trade associations which 
represented the grain shippers from the 
River Plate had, he declared, already 
urged marine underwriters to assist the 
shippers in stopping the abuse, which 


was “sternly discountenanced by all grain 
shippers.” The Board of Trade, there- 
fore, has the assurance that in dealing 
with the evil it would be acting in ac- 
cordance with the recommendations of 
shipowners, shippers of grain and marine 
underwriters. 





LOSS OF USE FORM FOR AUTOS 


Approved by National Automobile Un- 
derwriters Ass’n; Covers Expenses 
Resulting From Theft of Car 
The National Automobile Underwriters 
Association has approved an _ endorse- 
ment form and a flat charge of $2 per 
car to protect an assured against the 
loss of use of his automobile by theft. 
This endorsement is applicable to pri- 
vate passenger cars only and becomes 
effective immediately in all states in 
which ‘the association has jurisdiction 
except those where filings must be made. 

The endorsement reads as follows: 


“In consideration of an additional premium of 
$.... it is understood that: 

“In the event the insured automobile itself 
is stolen and the loss is covered by this policy, 
the company agrees, upon presentation of origi- 
nal rental receipts and acceptable sworn proof 
of loss for the theft, to reimburse the insured 
for such expense (not exceeding five ($5) dol- 
lars for any one day) as is actually incurred by 
the insured for the rental or hire of any auto- 
mobile other than an automobile of the truck or 
delivery type, during the period commencing 
seventy-two (72) hours after the theft of the 
insured automobile shall have been reported to 
the duly constituted police authorities and con- 
tinuing (but not beyond sixty (60) days from 
the date of the theft) until the whereabouts of 
the insured automobile, regardless of its then 
condition, shall become known to the insured, 
the company, or the duly constituted police au- 


thorities, unless settlement shall sooner have 
been made with the insured for the theft of 
the insured automobile, in which event the 


company’s liability under this endorsement shall 
cease and terminate simultaneously with the 
making of such settlement. Liability under 
this endorsement shall in no event exceed the 
actual cash value of the automobile at the time 
of theft, 

“All other terms, conditions and 
of the policy remain unchanged.” 


WHO OWNS L’ATLANTIQUE? 


warranties 


Underwriters and Shipping Company 
Each Refuse to Remove Hulk; Un- 
paid Bills of $3,600,000 


Although it has been in the news, on 
and off, for more than two years past, 
one has not heard the last of the liner 
L’Atlantique. It appears that nobody 
wants the burned-out hulk of this 42,500- 
ton luxury liner, although it is worth a 
large sum as scrap. 

Recently the Paris Appeal Court de- 
cided that the underwriters were liable 
to the owners for the full amount of the 
insurance, about $11,400,000. The decision 
made the hulk the property of the under- 
writers, but they have no wish to become 
its owners. If they do, a bill for $3,330,- 
000 awaits them from the French, Dutch 
and German salvage concerns which 
towed the ship into Cherbourg. On top 
of this there are dock dues. The hulk 
has been at Cherbourg eighteen months, 
and a bill for $270,000, $500 per day, 
waits to be paid. 

The naval authorities have requested 
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Urges Simplification 
Of Hull Insurance 


WOULD END “DISBURSEMENTS” 


H. T. R. Ross Says Assured Should 
Place All Coverage Under One 
Value Except Freight Risks 


Presiding at the annual meeting of the 
Institute of London Underwriters on Jan- 
S. &.. TF 
that the time was approaching when hull 
insurances, at any rate up to a certain 
amount, should be effected on standard 
values; and that there appeared to be 
no reason why it should not be possible 
to dispense with insurances placed under 
the generic term “Disbursements,” and 
to insist on the assured’s placing the 
whole of his insurance under one value, 
with the exception of freight insurances. 

“This arrangement,” Chairman Ross 
proceeded, “would automatically do away 
with premiums reducing, ete., and would 
settle a vexed question. If such a plan 
finds support it will be necessary to ad- 
just the disbursements clause, and par- 
ticularly as regards freight, because un- 
less the clause is amended it will be 
quite possible for the assured to insure 
his vessel on the same value as before 
and to effect further insurances on 
freight with full freight clauses amount- 
ing to 15% of the value and a further 
10% of the value on freight against the 
risk of total loss only. This will place 
him in an identical position to that in 
which he insures 10% on disbursements 
against total loss only and 15% on 
freight with full freight clauses.” 

Would Have Assured Bear Part of Loss 

Another suggestion put forward by 
Mr. Ross in connection with hull insur- 
ances was that some form of insurance 
should be generally adopted which would 
give the assured protection that would 
be more than under an F.P.A. policy but 
would be less cover than that provided 
under an “All Risks” policy. He had in 
mind a form of insurance where the un- 
derwriters would agree to pay all claims, 
including four-fourths R.D.C., and possi- 
bly also contact damage, but would al- 
ways be subject to the assured’s bearing 
an agreed percentage of each and every 
claim, such proportion being warranted 
uninsured. 

Mr. Ross, who is underwriter of the 
Ocean Marine Insurance Co., was re- 
elected chairman for the ensuing year. 
R. Hall, London underwriter of the 
sritish & Foreign, was re-elected deputy 
chairman. 


uary Russell Ross suggested 





the owners of the liner, the Compagnie 
Sud Atlantique, to pay, and want to know 
how much longer the wreck is to remain 
at their dock. The company reply was 
that, by the court verdict, the hulk be- 
longs to the underwriters. It is stated 
that the company intends to bring a new 
action to compel the underwriters to pay 
for the unkeep of the ship since the fire 
The underwriters contend that, under the 
insurance contract, they are absolved 
from taking up ownership of the hulk. 


SMASH GERMAN AUTO RING 

The Union of Automobile Underwrit- 
ers of Germany has succeeded in break- 
ing up a band of automobile thieves and 
their fences, for which over a year a 
determined and planned campaign had 
been under way. A number of habitual 
and dangerous criminals, of whom some 
were internationally known and “want- 
ed,” were apprehended. 


N. J. PROBE IS SOUGHT 
\ legislative investigation of activities 
of all insurance companies other than life 
is asked in a joint resolution introduced 
in the New Jersey legislature by Assem- 
blyman Pesin. The probe would be con- 
ducted by three Senators and three As- 
semblymen and the commission directed 
to investigate business practices with re- 
spect to settlement of claims, making of 
rates, political contributions, maintenance 

of lobbies and investment practices, 
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CASUALTY AND SURETY 











H. P. Jackson Sees Great Need For 
Extensive Educational Campaign 


Sympathizes With Stockholders of Casualty Companies in In- 
surance Club of Pittsburgh Address; Forecasts Fur- 
ther Tightening Up on Underwriting 


Taking a hopeful point of view on the 
casualty insurance outlook in his address 
before the Insurance Club of Pittsburgh 
on Monday, H. P. Jackson, Bankers In- 
demnity president, noted that the current 
trend is toward high rates and restric- 
tions in underwriting and operating ac- 
tivities brought about by the unequal 
burden placed upon companies “in en- 
gaging in a business which is so marked- 
ly influenced by social and economic 
conditions.” In the speaker’s opinion 
this tightening up has already created a 
reaction expressed chiefly by state offi- 
cials and politicians favoring the now 
popular panacea for all private business 
ills, “let the Government take it over.’ 
Therefore, he said, the situation becomes 
one of grave concern to all of us. But 
the inherent problem will not be solved 
by the mere shifting of the burden to the 
taxpayers, and it has yet to be demon- 
strated that government agencies can op- 
erate a business more efficiently than pri- 
vate corporations. 


Stockholders “the Forgotten Men” 

Mr. Jackson’s talk took an interesting 
slant in that he put in a word for the 
stockholders of casualty companies, call- 
ing them “the forgotten men” of the 
business. In his opinion the casualty 
business is not meeting the requirements 
of the private capital invested by its 
stockholders. It is, however, meeting the 
requirements of its policyholders, regu- 
lating authorities and its agents. The 
speaker said: 

“It is reliably estimated that stock- 
holders of casualty companies doing bus- 
iness in New York State during the past 
ten years have received less than 1% net 
return on their capital and surplus con- 
tributions. 

“The underwriting loss, country-wide, 
sustained by the company members of 
the National Bureau of Casualty & Sure- 
ty Underwriters for the period 1927 to 
1933, inclusive, reaches the staggering to- 
tal of $150,455,478 and not only have own- 
ers of shares in casualty companies had 
a most unsatisfactory investment return 
but in absorbing this tremendous loss at- 
tendant upon social and economic mal- 
adjustment there have been capital re- 
ductions to the extent of many millions 
of dollars attributable to the underwrit- 
ing and investment results. Thus it will 
be recognized that the position of share- 
holders today is not a very happy one. 
* * * 

“Where they were justified in expect- 
ing a fair return to the capital invested 
from the results of their underwriting 
they have instead sustained a loss of 
$150,000,C00 in seven years. A stranger 
to the business would naturally say why 
has this been true? But you well know 
the reasons. The substitution of the 
workmen’s compensation plan for the old 
common law doctrine in industrial acci- 
dents has made terrific inroads upon the 
resources of the companies due to the 
tendency, we believe, to interpret the 
laws far more liberally than was the leg- 
islative intent. Furthermore, our inabil- 
ity to keep the rate-making machinery 
apace with changing industrial conditions 
and the liberalization of the laws, both 
by legislation and interpretation, has had 
a very disastrous effect upon the under- 
writing experience. 

“In the field of automobile 


liability in- 
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JACKSON 


surance, increased accident frequency at- 
tributable to the increased use of light, 
high-speed cars on a super-highway sys- 
tem, together with greater claim-mind- 
edness on the part of the public and a 
tremendous increase of claim fraud plus 
the effect of repeal, has prevented a 
profit from that classification since 1928 
as far as the Bureau companies are con- 
cerned. 

“Thus, in a field of underwriting in the 
two classifications producing by far the 
greatest volume of premium and expos- 
ure, we find a definite connection be- 
tween the results and_ revolutionary 
changes in the conditions upon which un- 
derwriting considerations are predicated. 
So rapid have these changes been that 
upon reflection and with your intimate 
knowledge of the technique of casualty 
underwriting, is it really any wonder that 
the results have been what they have ?” 

Co-operative Effort Needed 

Mr. Jackson was convinced that if 
costly experiments in socialistic state in- 
surance are to be avoided, those now 
in the business must co-operate with one 
another “to alleviate the evils which have 
beset our social and economic structure 
and have been so greatly and wastefully 
reflected in the operating results of the 
casualty companies.” Decrying the pres- 
ent deplorable automobile accident situa- 
tion he said: 

“As long as Mr. John Citizen is per- 
mitted to continue to drive his automo- 
bile carelessly and is willing to permit 
ambulance chasing, perjury, jury fixing 
and inefficiency to exist in the present 
system of jurisprudence and expect us to 
provide indemnity for him, we must be 
guarante -ed the necessary rate and a fair 
competitive opportunity if we are to 
maintain solvency and render the service 
contracted for. Otherwise, it seems to 
me we are going to witness the with- 
drawal of companies from operating in 
contaminated or otherwise unprofitable 
territory and generally restrict their op- 
erations and continue thus until condi- 
tions are improved. The drain has been 


(Continued on Page 40) 
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C. J. Haugh’s Sizeup Of 
Compensation Problems 


CITES STATE FUND AGITATION 


Bureau Actuary Substituting for Wm. 
Leslie Gives First Hand Opinion 
on Occupational Diseases 


An analysis of problems affecting the 
future of workmen’s compensation insur- 
ance was presented at the Pittsburgh In- 
surance Day program on Monday by 
Charles J. Haugh, actuary of the National 
Bureau of Casualty & Surety Underwrit- 
ers. Mr. Haugh acted as substitute for 
William Leslie, associate general mana- 
ger of the National Bureau, who, at the 
last moment, was unable to attend the 
sessions. 

A revival of agitation for monopolist’ c 
state funds, a growing uncertainty re- 
garding occupational diseases, and the 
adequacy of rates under the revised rate 
making program, were developed by the 
speaker as being currently outstanding 
issues in the compensation business. The 
renewed desire for monopolistic state 
fund legislation is traceable to two fac- 
tors, Mr. Haugh said: 

1. The general effort by both Federal 
and state agencies to increase the eco- 
nomic security of the industrial classes. 

2. The failure of some companies v writ- 
ing workmen’s compensation insurance. 


Social Insurance Agitation 


“The problem of increasing the eco- 
nomic security of the industrial classes 
which involves guaranteeing income to 
workers or their families in case of death, 
disability, old age and unemployment, is 
being attacked by making provisions for 
various forms of social insurance. The 
creation and administration of such 
schemes are usually in the hands of the 
state either entirely or in part; the state 
assumes the final responsibility for the 
financial sufficiency of the plans. This 
general reliance upon the state appar- 
ently in some quarters prompts intensive 
agitation that workmen’s compensation 
insurance, a form of social insurance, be 
placed exclusively in the hands of the 
siate. 

“The failure of some companies which 
have been writing workmen’s compensa- 
tion insurance has been seized upon as 
an argument for the placing of such in- 
surance exclusively in the hands of the 
state. This has been used in New York 
State by proponents of a bill pending 
there. A study of the number of claims 
on which compensation payments were 
in default in New York because of the 
failure of certain carriers, and the total 
amount of money involved in such de 
faulis disclosed that there were 1,621 
claims involving approximately $2,600,000 
which are unpaid at the present time. 
Funds are available to pay 452 of these 
cases which will leave a net number of 
1,169 claims involving a net loss of $1,- 
727,000.” 

When compared to approximately 
$500,000,000 in losses incurred since July 
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1, 1914, this loss to claimants represents 
slightly less than 4/10 of 1% of the total 
Mr. Haugh said. He declared that actiop 
should be taken to eliminate the possi 
bility of similar losses in the future, by: 
maintained that a monopolistic state fund 
was not the remedy. “Nothing could be 
more unfair than to penalize the great 
group of companies that have discharged 
their obligations faithfully and fully be. 
cause of the shortcomings of a small 
group affecting but 4/10 of 1% of all the 
loss incurred.” 
Occupational Disease Suggestion 


In referring to occupational diseases 
Mr. Haugh pointed out the desirability 
of having a separate section of the law 
created in states where such diseases are 
to be made compensable. He warned 
that if such legislation is not well con- 
sidered and that if it permits the intro- 
duction of claims which originated prior 
to the enactment of such legislation a 
prohibitive cost to industry may result 

In explaining the new formula for de- 
termining compensation rate levels in 
some detail, Mr. Haugh pointed out that 
the application of this formula from tim: 
to time should give assurance on the on 
hand to the carriers as to rate adequacy 
and on the other hand to employers as t 
the reasonableness of the rates. He re 
ferred also to expense provisions, sayin, 
that in the last few years the increast 
in expense ratios of workmen’s comper- 
sation insurance, despite the substantid 
reductions in the actual number of dol: 
lars expended by the companies, is du 
largely to an inability to reduce expense: 
as rapidly as premium volume has fallen 
This condition exists in almost every line 
of business, and is not peculiar to cast- 
alty insurance, Mr. Haugh declared. 

“With the approval of adequate rate 
under the revised rate making program, 
and with the expected increase in indus 
trial activity and the consequent increase 
in premium volume to which we all look 
forward, the expense ratio will decreas 
and it is hoped that the expense prov: 
sions will then be found to be adequate 
he said. 

On the subject of loss and expense cot 
stants for small risks, Mr. Haugh te 
ferred to the difference in loss costs be 
tween large and small risks. The ratt 
level, while adequate over all, does no 
produce adequate rates on small risk 
and produces somewhat excessive ratts 
on the large risks, he said. The intro- 
duction of loss constants is designed 1 
overcome these facts by distributing loss 
costs equitably among various size risks 


CHICAGO MEETING FEB. 19 

A special executive committee meeting 
of the Health & Accident Underwriters 
Conference has been called for Februaty 
19 in Chicago to discuss revision of the 
conference manual. 








GENERAL 50 YEARS OLD 

This is the fiftieth anniversary of the 
General Accident. The event will 

celebrated at a gathering of its brane 

managers and officials in Perth during 

June. 
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HARLES 


By Clarence Axman 


It didn’t take Charles S. Ashley, Jr., 
long to fit into the insurance world of 


New York. 

He arrived here a few weeks ago to 
become manager of the Maryland Cas- 
ualty Co., which is clicking unusually well 
these days with its added new financial 
strength and resources and with a num- 
ber of strong and aggressive new per- 
sonalities at the head office. 

With the enviable background of hav- 
ing built a powerful insurance agency in 
one of the smaller American cities—New 
Bedford, Mass.—and scoring with pro- 
duction and organization later in St. 
Louis, the Maryland’s new manager in 
New York immediately impressed the 
Street. The word went forth that hg 
knows his stuff and human nature, too. 
Aggressive, strong in physique and built 
like a football player, he combines with 
those characteristics a love of compan- 
ionship which has made it easy for him 
to get along with people throughout his 
career. He will find mixing with metro- 
politan personalities just as easy, his 
friends and old associates say, as he has 
always found the going. His Baltimore 
home office experience will also be a 
help, and they predict that that training 
field, which has launched a long list of 
insurance men who have _ successfully 
crashed the New York City gate, mak- 
ing names for themselves here, will have 
another star in its firmament. 


His Education and Mining Experience 


Charles S. Ashley, Jr., attended the 
Peekskill Military Academy, the Colo- 
tado School of Mines, and the Massa- 
chusetts Institute of Technology. He was 
all set for an engineering career, heard 
the call of the Southwest and leased a 
mine in Arizona which was twenty-five 
miles from a railroad. Getting copper 
out of this mine was a pretty hard job. 
It had to be mined, put in sacks, taken 
forty-two miles over the desert, and then 
shipped to Douglas, Arizona. All went 
well, however, until the panic of 1907 
when copper dropped from 23 cents to 
l0 cents. That dropped the profits out 
of the mines and Mr. Ashley returned 
to New Bedford. 

He got a job with J. W. Bishop & Co., 
contractors of Worcester, who built a 
number of buildings at West Point. 
When Mr. Ashley was with the outfit it 
was building cotton mills. That cotton 
mill experience proved of great value to 
Mr. Ashley when he decided to go into 
the insurance business Insurance looked 
inviting to him; every unde in town knew 
his father and he and his brother had 
many friends. So a new business was 
started in New Bedford. It was the in- 
= office of Charles S. Ashley, Jr. 


Mayor Ashley 


His father, Charles S. Ashley, Sr., is 
NOW serving his thirty-first year as may- 
of New Bedford. He was re-elected 
; the municipal election in December, 
M, for a two-year term on the occa- 
‘ion of his fiftieth anniversary as an 
clected city official. On completion of 
'S present two-year term he will have 
‘etved the city thirty- two years as its 
ay C He was elected a member of the 
% Council in December, 1884, followed 
by election as alderman. He was 
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New Manager Here of Maryland Casualty Had Education and Training 
Which Made Him an Outstanding Success as Local Agent; Home Office and 


Branch Management Experience; His Personality 


first elected mayor in 1890, after having 
been defeated in 1888 and 1889. 

Following his first two terms as mayor 
Mr. Ashley was postmaster of New Bed- 
ford under Cleveland in 1894, 1895 and 
1896; returned as mayor in 1896, and was 
re-elected for eight succeeding years. He 
was not a candidate in 1905 but was 
elected in 1906. He did not run as a can- 
didate in 1907 and 1908; was elected again 
in 1909 and for the four following years. 

In 1914 and 1915 Mr. Ashley suffered 
his first defeats since his two initial at- 
tempts, but returned as mayor again in 
1916 and was re-elected for four suc- 
ceeding years following an interim when 
he served as member of the school com- 
mittee, 1922, 1923 and 1924. 


Took Trip Around the World 


At the end of the term Mr. Ashley’s 
friends presented him with a $3,000 letter 
of credit for a trip around the world. 
While a patient in a Boston hospital in 
Deccmber, 1926, he was elected mayor 
ina sticker campaign and has been re- 
elected for each two-year period since 
that time. 

Mayor Ashley was born in New Bed- 
ford September 5, 1858; has two sons, 
Charles S. Ashley, Jr., and R. Eugene 
Ashley, and one daughter, Miss Hannah 
B. Ashley. At age 17 Charles S. Ashley, 
Sr., was engaged in the meat business 
under the name of Charles S. Ashley. 
Later in the clothing business, and now 
in insurance business. 

The Ashley Insurance Agency 

Many of the insurance offices in New 
Bedford were in a rut when Charles S. 
Ashley, Jr., decided to establish the in- 
surance agency. They were selling in- 
surance along the methods and in the 
way that it had always been sold, more 
or less in the routine, not too receptive 
to new ideas. 

The entrance of the Ashleys into the 
field stirred things up. Charles S. Ash- 
ley, Jr., instinctively took to the insur- 
ance business because he _ instinctively 
grasped what property protection meant. 
He saw behind the policy; recognized 
what the policy covered; was interested 
in the risk itself. A plant to him was 
not simply a place where some friends 
of his went to work in order to make a 
living, but he felt interested in the busi- 
ness served by the plant, in the plant 
itself, in its construction, in its insurance 
needs. His education and his own ex- 
perience after leaving the schools he at- 
tended had a lot to do with it. When 
he solicited business it was not on a per- 
sonal basis. He wanted no business be- 
cause he was a good fellow. He pre- 
ferred to discuss the coverage from the 
standpoint of the man insured and how 
he could help him. And he was a work- 
er. Made plenty of visits. Visits were 
welcome because they were informative. 


Great Success With Cotton Mill 


Insurance 


One of the first things which attracted 
his attention was the fact that the cot- 
ton mills, which had built up the town, 
were not insured at the time in stock 
companies. Not a single mill was carried 
by the stock companies.. He decided 
something was the matter with ‘the pre- 
vious solicitation of that business. He 
saw no reason why the stock companies 
should not have that business. He quick- 
ly learned that the best way to capture 
the lines was to take advantage of the 
facilities of the Factory Insurance. As- 





CHARLES 


S. ASHLEY, JR. 


sociation. So he made a close study of 
its operations, its history, its success, and 
began to concentrate in that field. The 
first large line he got was the Wamsutta. 
Others came along and went on the 
books of the Ashley agency. 

Another outstanding bit of business 
was suggesting coverage having to do 
with the New Bedford Gas & Electric 
Light Co., which was an essential and 
which had not hitherto been furnished. 
This included an electric current inter- 
ruption policy. He wrote use and occu- 
pancy insurance against the failure of the 
equipment of the plants. Mill owners 
would have suffered substantial losses of 
income had the boilers or turbines ex- 
ploded in the power plant, and it was 
against the failure of this equipment that 
the mill owners insured. Mill owners 
needed and bought that protection. 


Some Prominent Companies in Agency 


The first representation that the Ash- 
ley agency obtained was the Massachu- 
setts B. & I. Co., being appointed gen- 
eral agents. The first fire company’s 
supplies received were those of the West- 
chester. Other companies whose repre- 
sentation the agency got in the early 
days was that of the Hanover, National 
Union, Citizens, Mechanics & Traders 
and the Hartford Steam Boiler. Later 
on there came the National of Hartford, 
the Hartford, Liverpool & London & 
Globe, North British & Mercantile and 
others. 

The agency became one of the strong- 
est in New England—certainly there was 
no more successful one in a town of 
New Bedford’s population—120,000. 

At the time Charles S. Ashley, Jr., left 
its premium income was in the neigh- 
borhood of $500,000 a year. He had his 
own personal reasons for desiring to 
leave New Bedford. 


Goes After and Lands a Home Office Job 


When Mr. Ashley decided to burn his 
bridges behind him in New Bedford and 
start all over again he felt that his ex- 
perience and background would fit in 
with a home office, and he went to Bal- 
timore and had an interview with Ed- 
ward J. Bond, Jr., now senior vice-presi- 
dent of the Maryland Casualty. Bond 


was pleased to see him; knew nothing 
about the object of the visit; and when 
Ashley asked him for a job with the 
company he was surprised. The inter- 
view was a happy one. He got the job, 
both parties to the transaction being 
pleased. 

After learning that he was to be put 
on the Maryland’s payroll Ashley’s first 
question was a characteristic one. 

“What shall I call you now,” he 
queried; “Mr. Bond or Ed?” 

They have been calling each other by 
their first names ever since. 


As Seen by E. J. Bond, Jr. 


When the Maryland took Ashley on 
there was no specific job in sight for 
him, but the company was so convinced 
of his ability and value that it did not 
want him to get away and look some- 
where else. It was not long before the 
Maryland found a place for him in its 
St. Louis office. 

“He did a splendid job there,” said 
Vice-President Bond to the writer, “not 
only building up a fine volume of busi- 
ness but also producing a satisfactory 
loss ratio, which is a real combination 
achievement in the St. Louis territory. 
We predict that he will do well in his 
present position and will be one of the 
outstanding managers in the city. In 
my opinion he is one of the foremost 
field men in our business; is ageressive 
and an absolutely straight shooter. 


St. Louis Experience 


One of Mr. Ashley’s closest friends in 
St. Louis is Emmett M. Myers, resident 
vice-president of the Fidelity & Deposit. 
The writer asked Mr. Myers if he would 
tell The Eastern Underwriter something 
about Mr. Ashley’s St. Louis activities 
and the impression he made there. 

“With real pleasure,” he replied. His 
comments follow: 

“In March, 1928, the Maryland Cas- 
ualty appointed Mr. Ashley manager of 
its St. Louis branch. Subsequently he 
was appointed resident vice-president. 
Charlie came to St. Louis a stranger and 
by reason of his very warm personality 
he became one of the most popular men 
in the casualty-surety business in St. 
Louis. He is a very attractive person; 
an excellent casualty man. His opinions 
are sought on matters of casualty-surety 
interest. He took a leading and active 
part in the various associations directly 
connected with the casualty and surcty 
business. 

“He was appointed treasurer of the 
Democratic Committee for the purpose 
of arranging campaign funds and was 
quite a factor in Democratic politics. 

“Charlie was a member of the Missouri 
Athletic Association. He had a liking for 
athletics and was a locker-room orator 
of some consequence. His orations on 
politics and any other subject are still 
talked about in the Missouri Athletic As- 
sociation. 

“Before leaving St. Louis he was ten- 
dered a dinner at the Racauet Club in 
St. Louis and present at that meeting 
were the representative insurance and 
surety men in St. Louis to the number 
of forty. It was stated at that meeting 
that it was the first time that the cross 
section of insuranc? interests in St. Louis 
gathered together at one time. Repre- 
sented at this dinner were fire insurance 
men, managers, state agents, Western 
managers, partners of the leading gcn- 

(Continued on Page 42) 
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1934 Improvements 
Noted by T. J. Falvey 


REPORTS TO STOCKHOLDERS 


Mass. Bonding Leader Cites Better Con- 
trol of Expenses, Greater Premium 
Volume, Surplus Increase 





T. J. Falvey, president, Massachusetts 
Bonding & Insurance Co., gave stock- 
holders a picture of much improved busi- 
ness and financial operations during the 
past year in rendering his annual report 
a week ago. Total income of the com- 
pany was greater, net premium writings 
10.7% ahead of 1933, management and 
underwriting expenses lowered by 1.2%, 


reserves strengthened, and surplus ac- 
count increased from the year’s opera- 
tions by $119,426. Here is a summary of 
the Massachusetts Bonding’s 1934 as 


presented by President Falvey: 
Total Net Premiums $12,405,480 


“Net Premium writings—after deduct- 
ing cancellations and premiums paid to 
other companies on business we reinsured 
with them—were $12,406,480, showing an 
increase over the previous year of $1,- 
200,094—or 10.7%. Income from inter- 
ests, dividends, rents and miscellaneous 
sources was $726,10l1—showing an _ in- 
crease over the previous year of $74,893. 

“Total income for the year from all 
sources was $13,132,582—being greater 
than the previous year by $1,274,988. 
Premiums collected during the year ag- 
gregated $13,407,682—an increase of $1,- 
252,231 over 1933—or 10.3%. 

“Total income over disbursements for 
the year was $1,307,958—a gain over the 
previous year of $560,924. Losses and 
loss expenses paid during the year ag- 
gregated $7,005,725 as compared with 
$6,622,348 for the previous year—an in- 
crease of $383,377. The ratio of losses 
paid to net premiums written was 56.47% 
as against 59.09% for 1933—a decrease 
of 2.62%. 

Expenses Reduced 

“We are pleased to be able to again 
report a reduction in management and 
underwriting expenses, which for the 
year 1934 was 1.2%. The company has 
complied with the N.R.A. regulations 
throughout. This result was achieved 
through a further refinement of efficient 
methods for the handling of details and 
the better control of expenses under spe- 
cialized, expert attention, which enabled 
us to take care of the increased business 
without correspondingly increasing our 
personnel. 

“The book value of investments which 
matured or were disposed of to strength- 
en our portfolio amounted to $1,118,947. 
The new investments made during the 
year amounted to $1,795,198—being a net 
increase of $676,251. 

“Total admitted assets are slightly less 
than the preceding year due to the fact 
that our securities are now valued as 
follows: 

_ 1. All bonds having the prescribed high rat- 
ings as required by insurance departments are 
carried on basis of amortized value. 

2. Bonds in default in either principal or 
interest and bonds not rated as above are valued 
at market. 

3. All stocks at market value. 

“This change in method of valuing se- 
curities: has eliminated the contingent 
reserve of $1,300,000 carried a year ago. 
The net result shows a decrease in assets 
of $21,967. 

Reserves Strengthened 

“Reserve for unearned premiums at the 
close of 1934 was $4,445,091 as compared 
with $4,080,460 the previous year. The 
increase, amounting to $364,631, is the 
natural result from the increase shown in 
premium writings. Reserve for claims 
accrued and accruing at the end of the 
year was $6,331,149, which is $746,392 
greater than at the close of the preced- 
ing year. 

“When the item of claim reserve is in- 
creased the underwriting loss is corre- 
spondingly increased. as such reserves, 
in the computation of underwriting profit 
or loss, are treated as losses paid. On 


N. Y. Legion Posts Oppose 
Exclusive State Fund Bill 


Definite opposition was directed against 
the exclusive state compensation fund bill 
before the New York legislature 
by 100 American Legion posts represent- 
ed at a meeting of New York county 
delegates January 28 at Hotcl Pennsyl- 
vania, New York. A resolution, present- 
ed by George Neff, insurance adjuster, 
member of N. Y. Post 1081, was unani- 
mously adopted. William R. Bonner of 
Stewart, Hencken & Will, Inc., who sec- 
onded the motion, made an enthusiastic 
address in which he pointed out the seri- 
ous consequences and drastic effect the 
bill would have on the public at large. 
He stated, among other things, that the 
essence of the bill was destructive rather 
than constructive since, if passed, it 
would throw thousands of insurance 
workers as well as many other workers 
into the ranks of the unemployed; that 
it struck at the foundations of Ameri- 
canism and private enterprise upon 
which Amcrican business institutions are 
built; that it would break down a busi- 
ness structure evolved after twenty 
years of experience and effort, which is 
fast reaching the proportions of a scien- 
tific profession, viz., the handling of 
workmen’s compensation insurance by 
private insurance brokers and insurance 
companies. 

Mr. Bonner further stated that when 
Insurance Post No. 1081 of :he American 
Legion was first organized it was looked 
upon by some insurance company execu- 
tives with a frown but that now as a 
result of the fine manner in which these 
legionnaires have carried on: their sin- 
cere interest in matters affecting the 
welfare of the general public; and the 
great amount of charitable work done 
outside their own ranks, the frowns have 
changed to smiles and the insurance pub- 
lic is solidly behind this post, which is 
continuing to work for the good of the 
public at large rather than confining its 
activities entirely to Veterans’ matters. 

Other speakers supporting the state 
fund resolution and opposing the bill 
were Albert Frank, adjuster, 84 William 
Street, and Reginald Field, attorney, 1 
East 42nd Street, New York City. 


now 





NOW 25-YEAR MEN 


K. J. Mullen and E. G. Babcock, U. S. 
F. & G. in New York, Given Luncheon; 
Complete Quarter Century Service 

Kearn J. Mullen and Edwin G. Bab- 
cock, both of whom have completed 
twenty-five years with the United States 
F. & G., were given a luncheon at the 
Drug & Chemical Club, New York, re- 
cently by the company in recognition of 
the milestone. 

Kenneth H. Wood, assistant manager 
of the New York office, acted as toast- 
master and Alonzo Gore Oakley, vice- 
president of the company, representing 
the executives, presented Messrs. Mullen 
and Babcock with silver vases from their 
office associates. 

Among those present at the luncheon 
were William H. Estwick, manager; 
Adolphus A. Jackson and M. A. Gesner, 
assistant managers; Charles E. Finken, 
William S. Hering, S. Frank Hedges, A. 
J. W. Hyde, William J. McArthur, Al- 
bert J. Rowland, Arthur J. Hand, Chester 
D. Marsac, Ray L. Walker and Howard 
EL, Cae 





NEW TEXAS COMMISSIONER 

R. G. Waters of Texarkana is the 
newly appointed casualty insurance com- 
missioner of Texas, succeeding W. S. 
Pope whose term expires February 10. 
Mr. Waters, who has been assistant dis- 
trict attorney of the Texarkana district, 
acted as campaign manager for Governor 
James V. Allred during his race for 


office. 





this basis the underwriting loss for the 
year was $417,335. 

“The net effect upon the surplus ac- 
count from the operations of the year is 


an increase of $119,426.” 


First Nation-Wide A. & H. Insurance 
Week Is Planned for April 15-29 


The first nation-wide observance of 
an accident and health insurance week 
is planned for April 15-20, 1935. This 
movement, which is strongly backed, is 
based to considerable extent on the suc- 
cess of the California Accident & Health 
week which has been carried on in that 
state for several years, and the national 
“Hoodoo Day” campaign last year. The 
special week will provide stimulation for 
the production of business and it is ex- 
pected that many of the companies will 
put on special drives. 

It is significant that the week has 
the backing of the chief executives of 
the Bureau of Personal Accident & 
Health Underwriters, the Health & Acci- 
dent Underwriters Conference and the 
Industrial Insurers Conference, the com- 
pany organizations in that field. The Na- 


tional Accident & Health Associatig 
representing the agency forces, wit 
2,000 members, is also behind the ide 
Local accident and health clubs in th 
larger cities are already at work on 5 ’ 
cial plans for production stimulation 
A contest is being conducted for the 
selection of the best slogan for National 
Accident & Health Insurance Week the 
judges being Harold R. Gordon, exec. 
tive secretary, Health & Accident Un. 
derwriters Conference ; Armand Sommer 
president, National Accident & Health 
Association, and Frank A. Post, editor 
of the Accident & Health Review. Thre: 
prizes are offered in this contest, which 
will close February 16. Suggested go. 
gans should be sent to The Accident g 
Health Review, Insurance Exchangy 
Chicago. if 





FORM N. Y. BRIDGE LEAGUE 


Eighty Contract Players Compete for 
Prizes in First Tourney; F. & D. and 
Indemnity of N. A. Men the Winners 
Following the first New York contract 

bridge insurance tournament last Friday 

evening in which forty teams competed 
it was voted to form the New York In- 
surance Bridge League. Stanley May- 
nard, Standard Surety & Casualty man- 
ager of agencies, was appointed chair- 
man in conjunction with R. A. Kearney, 

Sun Indemnity sccretary, to select a 

board of governors of nine men who will 

organize the league and will nominate 
officers for approval by its members. 

Because of the large number of teams 
entered in the tournament, which was 
played in two sections, trophy cups were 
given to the five leading teams in each 
section. Section I, consisting of twen- 
ty-two teams, produced the following 
cup winners: 

First—Fidelity & Deposit, Laib & Miller. 

Second—Weekly Underwriter, Knight & Daw- 
son. 

Third—Maryland Casualty, Peet & Palmer. 

Fourth—Hartford Accident, Earl & Brindley. 

Fifth—Ocean Acc. & Guar., Riley & War- 
nock; Standard Sur. & Cas. Co., Makosky & 

Maynrad—tie. 

The five cup winners of Section II, 
sisting of eighteen teams, were: 
First—Indemnity Ins. Co. of N. A., Rooney 


& Kennedy. 
Second—North British & Mer., Coleman & 
Dunn. 


Third—tTravelers, 

Fourth—National 
Lowe. 

Fifth—Nat. Bur. Cas. & Sur. Und., Riley & 
Ross. 


Barnes & Churchman. 
Union Fire, Rattleman & 


NEW HONOR FOR F. J. PARRY 





Goes on Burglary Protection Council of 
Underwriters’ Laboratories in Place 
of Late S. B. Brewster 

F. J. Parry, vice-president, American 
Surety, has accepted appointment to 
membership on the burglary protection 
council of Underwriters’ Laboratories. 
Mr. Parry takes the place of the late 
Samuel B. Brewster, also American 
Surety, who was a member of the coun- 
cil from its organization until his death. 

President A. R. Small of the Labora- 
tories succeeds the late Dana Pierce as 
chairman of the burglary protection 
council. 





N. J. STADIUM COVERAGE 

The Tri-City Stadium. Irvington, N. J., 
must carry adequate liability coverage 
before the Union Township officials will 
grant a license to the operators. The 
stadium is the scene-during the summer 
months of motorcycle races and is usual- 
ly attended by a large crowd. Its man- 
agement made. an offer to place a $5,000- 
$10,000 liability coverage, but the town’s 
council insisted that nothing less than 
$100,000 liability insurance would be ac- 
cepted. 





Survival After Death Of 


Personal Injury Action 


Of particular interest to casualty com 
panies is a recommendation to New Yor: 
legislature by the law revision commis. 
sion at Albany of a measure providin; 
for the survival after death of action 
for personal injuries. It is felt by th 
law revision commission that the harsh- 
ness of the law in cutting off recovery in 
an action for personal injuries upon th 
death of either the plaintiff or the de. 
fendant is unfair. The commission ha 
therefore presented a concrete proposa 
for ameliorating this situation which dif- 
fers in a number of respects from th: 
bill which it proposed last year on th 
administration of justice. 

In the opinion of an Albany observe: 
casualty companies must watch this pro 
posal to see that it is not made retro- 
active to apply to pending actions o 
proceedings and that it goes into effec 
at a sufficiently subsequent date so the 
contracts of insurance under existin 
policies will not be affected thereby. Ani 
if such a proposal were enacted into lay 
it would undoubtedly mean an ultimat 
increase in premium rates to cover th 
extra hazard involved. 





ROYAL-EAGLE N. Y. LECTURES 


Giving Three Sales Sessions on Bu 
glary Insurance; Messrs. O’Loughlin 
and Thistle in Charge 


In response to many requests, J. ! 
O’Loughlin, manager, Royal Indemnity: 
metropolitan office, and E. B. Thistk, 
Eagle Indemnity’s metropolitan manages 
are sponsoring a series of three meeting 
on burglary and robbery coverages. 

The first meeting was successfull 
staged January 31 in the lecture root 
of the companies’ head office building 4 
150 William Street. The speaker we 
V. Cavorley, superintendent, burglan 
department, Eagle Indemnity’s metropo 
itan office. His subject was “Resident 
Burglary, Robbery, Theft and Larcet 
Insurance.” st 

Following the plan adopted for simi 
lectures given by the Eagle and Roy 
in previous years, delivery of the pt 
pared address was followed by a genet 
discussion and question and  answt 
period. 

As in past years, printed copies of thi 
address, policy forms and circulars wet 
distributed to those in attendance. 

The subject for this week was “Me 
cantile Open Stock Burglary and - 
Burglary and Storekeepers’ Burglary a 
Robbery Insurance Coverages.” On Fe 
ruary 14 the subject will be “Inter 
Exterior and Paymaster Robbery anf 
Safe Denosit Box Insurance Coverage 


NEW CINCINNATI CLUB 
The Cincinnati Casualty & Surety As 
sociation with forty-seven offices ™ . 
membership, got under way recent); 
John H. Dickerson is its president 
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Work Relief Corp. Is 
Formed in Missouri 


APPROVED BY FERA OFFICIALS 
- Injury and Death Benefits Up 
be $3,000 Aaavegeans Has Earmarked 
"Fund of $57,000 


The Safety and Injury Relief Corpo- 
ration of Missouri has been incorporated 
here for the purpose of paying injury 
and death benefits to persons on work 
relief in Missouri. The organization was 
carried out through the Missouri Relief 
and Reconstruction Commission and the 
plan will go into effect when the Missouri 
General Assembly passes the new relief 


appropriation. 

Wallace Crossley, former lieutenant 
governor and director of the relief com- 
mission, is one of the incorporators and 
directors of the new company. The oth- 
ers mentioned in the incorporation papers 
are Herbert J. Brammeier and William L. 
Harrison. The concern was formed at 
the suggestion of the Federal Emergency 
Relief Administration, and the plan was 
prepared and approved by FERA offi- 
cals. A special fund of $57,000 has been 
earmarked in the new relief appropriation 
to create a reserve to pay benefits under 
the plan. Future funds will be obtained 
through an assessment of not more than 
3% of any relief appropriation. The cor- 
poration is non-stock and non-profit. 

The benefit payments are not to ex- 
ceed $20 a week or $3,000 in the aggre- 
gate. If more than $3,000 is needed by 
the injured person additional benefit pay- 
ments would be on the basis of budget- 
ary needs. Unlike workmen’s compen- 
sation there is no fixed percentage of 
benefits on the basis of weekly salary. 

Should the worker be fatally injured 
the benefits would be paid to his widow 
or orphans or other dependents. Spe- 
cific payments for loss of a leg, arm, foot, 
toe, finger or eye are provided and range 
from fifteen weeks’ pay for loss of a 
fourth finger to 220 weeks for loss of 
an arm. The directors of the corpora- 
tion have decided that benefit payments 
shall be final, with no appeal to the 
courts. Medical treatment costs are also 
guaranteed, provided they do not exceed 
$300 and funeral expenses of $150 in cities 
and $100 in rural sections. 

When the corporation is dissolved its 
funds shall then revert to the Missouri 
Relief and Reconstruction Commission. 





F. & C. SHOWING BETTER 





Cash Position Stronger Than Year Ago; 
Net Surplus $3,649,701; Total 
Assets $34,298,049 
The Fidelity & Casualty, America Fore 
Group member, closed 1934 with total as- 
sets of $34,298,049 as valued on basis ap- 
proved by the commissioners’ convention, 
and policyholders’ surplus of $5,899,701. 
If actual December 31, 1934, market quo- 
tations of bonds and stocks had been 
used the assets would have been $34,- 
665,088 and policyholders’ surplus $6,266,- 
79, both considerably above the 1933 to- 
tals. Cash on deposit and in office at 
the end of 1934 amounted to $2,320,783, as 
compared with $1,349,648 on December 

31, 1933. 

On the liabilities side the F. & C. set 
up an unearned premium reserve of $10,- 
311,049, slightly more than the previous 
year; reserves for claims of $15,612,867 
and reserve for taxes and expenses of 
$1,424,431. 





MO. SAFETY BILLS 


The roads and highways committee of 
the Missouri House has approved a bill, 
Presented by Speaker Christy, to require 
all automobiles to be equipped with lami- 
mated safety glass after January 1, 1936. 

he committee also approved an auto- 
mobile guest law to free the driver of 
lia ility to passengers except in cases of 
carlessness or recklessness. 


EDSON S. LOTT AMUSED 


Error by N. Y. Daily on His Death 
Started Telegraph Wires Humming; 
His Grandson Married 

Edson S. Lott, president, United States 
Casualty, who this year is observing his 
fortieth year with that company, was 
amused a few weeks ago when one of 
the New York dailies in commenting on 
the marriage of his grandson, Schuyler, 
referred to Mr. Lott as “the late Edson 
Schuyler Lott, one of the founders of 
the United States Casualty.” Immediate- 
ly thereafter the telegraph and telephone 
wires started humming and Mr. Lott was 
kept busy for several days denying the 
reports of his death. 

Grandson Schuyler and his bride, the 
former Miss Gloria Heublein of New 
York City, went south for their honey- 
moon and while in Virginia they had an 
automobile accident, which again got the 
name of Lott in the newspaper head- 
lines. Luckily, the accident was not seri- 
ous. The couple are living at Brook- 
glade Farm, New City, N. Y., where 
Schuyler, one-time metropolitan produc- 
er for the United States Casualty, runs 
an automobile sales agency and garage. 








Approve Ky. Increase 


The Kentucky Workmen’s Compen- 
sation Board at Frankfort, Ky., on 
Tuesday decided favorably upon the 
application of the National Council on 
Compensation Insurance for an in- 
crease in rates, ordering the 10 7/10% 
increase average over basic rate as 
applied for, following conferences held 
December 18 and January 15. 

There was one condition, however, 
and that was that “if it shall appear 
that anyone subject to the provisions 
of the act has applied for compensa- 
tion insurance and cannot obtain it 
through subscribers to the Council, the 
aforesaid 10 7/10% increase will be 
withdrawn and the old level restored. 
The increase is effective on March 31, 
1935. 











JOHN McGINLEY HONORED 


Agents of 55 John Street Branch in N. Y. 
Present Him With.Scroll at Din- 
ner; Leonard Toastmaster 

Agents of the 55 John Street branch 
of the Travelers in New York gave a 
dinner Monday at the Drug & Chemical 
Club in honor of John McGinley, recent- 
ly elected a vice-president of the com- 
pany, who has been casualty general 
manager in Greater New York for some 
time past. About 100 attended and ad- 
dresses were made by William J. Murray 
and O. A. Hendrian on behalf of the 
producers. Mr. McGinley was paid many 
compliments. 

Toastmaster at the affair was Eugene 


Mortgage Aid Bill 
Approved by Lehman 


CREATES STATE COMMISSION 


Takes Over Administration and Rehabili- 
tation of Mortgages from Superin- 
tendents of Banking and Insurance 





The Joseph bill, creating a state mort- 
gage commission of three members, was 
signed this week by Governor Lehman 
of New York State. This legislation, 
which will take over from the super- 
intendents of insurance and banks ad- 
ministration of all guaranteed mortgage 
certificate issues, is to take effect imme- 
diately. It is expected to bring relief 
to guaranteed mortgage certificate hav- 
ing par value of about $800,000,000 im- 
paired through the depression, and to 
bring about rehabilitation of underlying 
properties. It also paves the way for 
bringing Federal funds into the situation 
to aid certificate holders. 

Passing of the mortgage bill is regard- 
ed as a big victory for Governor Leh- 
man and one for which he has fought 
strenuously during the past year. He 
does not expect to appoint the commis- 
sion for some days as he has a large 
number of men under consideration and 
wants to proceed slowly in his selection 
of the men who will have to assume a 
tremendous amount of responsibility. 

In approving the bill the Governor said 
in part: “I am glad to have the legisla- 
ture pass this bill. Early last year the 
Moreland commissioner that I appointed 
recommended to me the need of legis- 
lation of this nature, and at that time 
I sponsored and advocated its enactment. 
Again I ‘urged its passage during the 
special session of last year. This bill 
should have been passed just one year 
ago, and had it been then passed would 
have done much good. 

“It is generally agreed that the crea- 
tion of a mortgage commission with the 
powers contained in this bill will go far 
to aid the situation that has been facing 
the holders of guaranteed mortgage in- 
vestments and the departments that have 
been administering the problem. But I 
want to point out very frankly and very 
clearly that this bill is not a panacea. 
It will not immediately restore the value 
of investments. It will not at once cure 
all the difficulties. That can only be done 
by concerted, united and unselfish effort 
on the part of the mortgage commission, 
the holders of the investments, their law- 
yers and representatives, real estate in- 
terests and the courts.” 





Leonard, and it was Joseph A. Dona- 
hue’s privilege to present Mr. McGin- 
ley with a framed scroll of the names 
of all the agents of the 55 John Street 
branch. 





National Surety Rewards Wall St. Sandwich 
Man Who Found $45,000 Securities in Gutter 


A sixty-seven year old sandwich man 
and a dozen or more energetic camera 
men armed with sound film machines 
gave plenty: of excitement to William 
Street, New York, at noon hour Wednes- 
day. Frank Greges, the sandwich man, 
center of interest, was being rewarded 
by the National Surety Corp. for his hon- 
esty in handing over to the police on 
Monday a leather wallet containing $45,- 
000 in negotiable securities which he 
fished from the gutter near Broad and 
Wall Streets. By mid-afternoon that day 
the securities were safe in the hands of 
their owners, Belden & Co. 1 Wall 
Street, and the sandwich man was back 
at his post, flashing his signs which pro- 
claimed to the financial world where 
passport photos could be obtained. 

At first no one could say whether 
Greges would receive a reward, but the 
uncertainty did not last long. News- 
paper reporters and sound film compan- 

ies, eager for human interest, came to 


118 William Street on Wednesday where 
the National Surety, which bonded Bel- 
den & Co., set the stage for a cash pres- 
entation in keeping with its long estab- 
lished policy to reward honesty. 

At the scene of the activity, the sixth 
floor claim department, it was so crowd- 
ed with spectators and camera men that 
Sandwich Man Greges was hard to find. 
Finally he emerged from a private office 
with Leo F. Fitzpatrick, office manager. 
He wore a set smile, bright gold and red 
necktie, and the passport signs which he 
is paid $5 weekly for carrying around. 

With unusual poise he faced the Kleig 
lights, listened gravely while the presen- 
tation was made by Walter L. Flynn, in 
charge of blanket bond claims for the 
company’s metropolitan department. He 
received $75 in cash and was told by Mr. 
Flynn that a trust fund of $20 a week 
for the next ten weeks was being set up 
for him. Asked by reporters about his 
returning of the securities, he said: “Oh 
what the heck, she no belong to me.” 


Social Insurance 
(Continued from Page 19) 


ditions, should be not less than the cost 
when the annuity is purchased from a 
private company. “If a wider spread of 
old-age protection for our citizens is de- 
sired,” continued Mr. Lincoln, “the Gov- 
ernment may indeed welcome that evan- 
gelical education which will be spread 
by the sales force of the private com- 
panies, whereas, on the other hand, the 
Government, by its advocacy of old-age 
protection, individually financed, will offer 
a valuable example to be cited in behalf 
of the private companies.” He com- 
mented on the analagous situation when 
the Government undertook the so-called 
War Risk insurance during the World 
War. 

Private companies co-operated with 
the Government in setting up and sup- 
porting the War Risk insurance plan. 
American people became more insurance 
conscious. Life insurance business had a 
vaster growth in consequence. 


Unemployment Compensation 


In discussing the Government’s pro- 
posal for unemployment compensation, 
Mr. Lincoln’s summary as to its effect 
on the Metropolitan Life follows: 


Unemployment compensation is a subject of 
necessary experimentation. This is frankly rec- 
ognized by the Government. The principle of 
making available for an employe who becomes 
unemployed through no fault of his own a cer- 
tain income for a certain period of time, to tide 
over his immediate distress, is a principle which 
we endorse. The concrete proposal for taxing 
employers will be expensive in our own case 
without probable corresponding direct benefit. 
It is not possible to name the precise cost to 
this company, but it may well run to a very 
substantial sum. Our employment record during 
the recent depression would indicate that such 
a charge on this company, and on its policy- 
holders, is a rather grievous burden in view of 
the lack of susceptibility of our business to 
much drain for unemployment. However, it 
remains for the development of the scheme and 
of legislation in the different states to show 
whether or not a high charge on our company 
will be involved. In the meantime it does 
seem, from the point of view both of our policy- 
holders and of the company, that in many cases 
the benefits coming to the policyholders through 
the medium of unemployment compensation may 
assist them to continue in force their necessary 
life insurance protection. Specifically, we en- 
dorse the principle of unemployment compen- 
sation, reserving judgment as to whether any 
particular type of legislation is suitable for the 
purpose. We shall study with great interest 
the proposals which may come out of the dif- 
ferent states. 


How Life Insurance Companies Are Af- 
fected by Old Age Plans in 
Security Act 


Mr. Lincoln’s summary as to the effect 
on the Metropolitan Life of old-age as- 
sistance benefits and creation of a con- 
tributory old-age retirement plan follows: 
_First—The project for furnishing old-age as- 
sistance benefits to all needy persons now or 
presently to become age 65, and over, imposes 
upon us the necessity for paying our part of 
the general taxes from which the necessary 
funds will be available. We have no special 
liability different from other taxpayers, whether 
employers or otherwise. Some form of pro- 
vision for indigent old age seems imperative, 
and the plan proposed would seem to extend 
throughout the country the principles of legis- 
lation already in force in some states and 
deemed to be sound and desirable. 

Second—The proposal for the creation of a 
contributory old-age retirement plan to be gen- 
erally applicable to persons in employment, 
would subject our company to a tax as an em- 
ployer and would subject our employes to the 
corresponding tax as employes. Inasmuch as the 
company has already set up a_ thoroughgoing 
old-age retirement plan for its employes, under 
which it has set aside the necessary accrued lia- 
bility and shares current cost with its employes, 
the adoption of this legislation may result in 
the transfer out of the company’s plan of so 
much of the cost and so much of the benefits 
as may be embraced in the Government’s p'an. 
The company would then continue the modified 
benefits, and the company and the employes 
would then continue to make the modified con- 
tributions necessary for that part of the com- 
pany’s present plan which exceeds the _ part 
which will be covered by the Government, With- 
out going into mathematical niceties, it would 
seem that this part of the federal project should 
involve little material difference to the Met 
ropolitan or to Metropolitan employes. Apart 
from the cost and benefits as related to the 
Metropolitan coverage, there is a general con- 
sideration that the Government old-age plans 
will aid many of the old-age part of our pop- 
ulation who might otherwise be dependent, and 
to that extent at least, whether directly or be- 
cause their families may be relieved of their 
charge, the general population should be in bet- 
ter position to maintain necessary life insurance 
protection. From the company’s point of view. 
the principle of the federal contributory annuity 
plan is unobjectionable. 
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Broadened Coverages 
Urged by J. J. Magrath 


MANY COOD SUGGESTIONS MADE 








N. Y. Dep’t Official Sees Present Method 
of Underwriting Selected Hazards 
Open to Improvement 





J. J. Magrath, rating chief, New York 
Insurance Department, covered a lot of 
ground in his thoughtful address on 
“Modern Insurance Requirements” at 
Monday’s Pittsburgh Insurance Day. He 
was impressed by the fact that prop- 
aganda on what insurance do is 
heard less from the great army of insur- 
ance people in the nation than from the 
advocates of various brands of social and 
political economy, who know little or 
nothing about insurance. Therefore, it is 
the duty of those experienced in the fun- 
damentals of insurance to make them- 
selves heard, he said. 

3uilding up his theme Mr. Magrath 
discussed first the business outlook, sug- 
gesting that the “Monday morning quar- 
terbacks”—those who point to past mis- 
takes and offer no constructive ideas— 
be ignored. Panaceas will never take the 
place of experience and intelligence, he 
said, and plenty of well-directed energy 
is needed constantly to keep the business 
of insurance efficient and up to date. In 
other words, the speaker declared, the 
judgment of those that have had long 
experience in the business must not be 
lightly discarded. “But by the same 
token, these veterans should not ignore 
the present day tendency toward pro- 
gressiveness and liberality in the insur- 
ance field. A proper mixture of the con- 
servative judgment of insurance veterans 
with the vigorous pioneer spirit of the 
younger generation should develop this 
business to greater heights than it has 
ever seen.” 


More Balanced Coverage Needed 


In Mr. Magrath’s opinion the greatest 
present need of the public is more bal- 
anced and complete insurance coverage. 
He said: 

“As a minimum, every person requires 
enough life insurance to support his de- 
pendents during the period of their de- 
pendency. Experience shows that these 
benefits should preferably be paid in 
periodic instalments to prevent dissipa- 
tion of the principal. With the rate of 
income required the age of the assured 
and the period of the dependency, the 
cost of such coverage is a matter of ac- 
tuarial computation. The changing ages 
of the dependents altering the period of 
dependency may be taken into account to 
modify the annuity periods and the 
amounts required. Such coverage might 
well be converted into a retirement an- 
nuity when the assured reaches an age 
at which he has no dependents other 
than his wife. 

“More life insurance may be sold on 
this basis, especially if the coptracts of- 
fered are patterned to fit more closely 
the individual needs of each assured. 


will 


Suggests Impartial Medical Council 


“Insurance against loss of earning 
power, due to illness and disability, is an 
important coverage. While the experi- 
ence of companies writing non-cancelable 
policies has been unsatisfactory, it would 
appear that permanent contracts provid- 
ing for continuing benefits are neces- 
sary. A continued study of this subject 
may lead to the development of contracts 
whereby such coverage may be soundly 
offered and undertaken without loss to 
the carrier. It is possible that an im- 


partial medical council may prove to be 
the answer to the problem of malinger- 
ing. 

“We are still groping in the dark in 
the matter of unemployment insurance. 
It is safe to say no private carrier today 





J. J. MAGRATH 


woud care to undertake the hazard with- 
out putting a limit upon the aggregate 
extent to which it would be called upon 
to make up deficiencies. Insurance men, 
with the assistance of those devoting 
themselves to economic research, should 
pursue a diligent and tolerant study for 
the solution of the problems involved. 
“The insurance of property and the 
responsibilities that arise from it are 
the chief concern of fire, marine, casualty 
and surety companies. The _ present 
method of underwriting selected hazards 
should be open to improvement. Insur- 
ance men know that the choice of haz- 
ards by the assured results in what is 
known as adverse selection against the 
company. Efforts are being made and 
should be vigorously pursued to broaden 
the scope of coverages bought by the 
public and sold by the companies. 
“Marine offices set the example of 
broad coverages with few exclusions. Ex- 
perience on this type of underwriting 
should encourage the development of 
broader coverages on property in the 
non-marine field. 
Favors All-Risk Supplemental Contracts 
“The dwelling catastrophe cover sup- 
plemental contract is a step in the direc- 
tion of increasing the number of hazards 
insured on a simple form. Why not de- 
velop the underwriting of all-risk sup- 
plemental contracts. In many instances 


the rates and forms would have to be 
somewhat experimental and certain pro- 
gressive steps must be taken, but these 
should not be long deferred. 

“This statement should not be con- 
strued as an advocacy of the Lloyds form 
of personal property floater, but rather 
that the principles therein should be 
adapted and reviewed bv those engaged 
in underwriting fixed property risks.” 

Mr. Magrath regarded as significant 
the substantial rise in premiums other 
than fire as reported by the fire and ma- 
rine companies, and said it is probable 
that much of the future growth in the 
fire and marine field must be sought in 
the development of coverages for losses 
not now bought in sufficient volume or 
scope and the sale of coverages for losses 
incidental to fire. 

He further observed that the cost of 
insurance quite naturally furnishes the 
greatest subject of sales resistance to be 
overcome. “Rate-makers follow to the 
best of their judgment the indicated 
probabilities of future loss as reflected 
by classified experience,” he explained. 
“and the loadings added are calculated 
to cover expenses and a small underwrit- 
ing profit, which when added to invest- 
ment earnings are supposed to pay the 
company a fairly handsome profit if com- 
petition and catastrophes do not destroy 
this hope.” 

Can’t Trifle With Rate-making 

“With all its difficulties including the 
difficulty of obtaining an exact refine- 
ment, measuring hazard or the personal 
equation, rate-making is a science that 
cannot be carelessly trifled with. 

“Unsound and surreptitious rate-cut- 
ting is not only inexcusable but danger- 
ous to insurer and insured. Frugality in 
operating expenses and careful selection 
of risks, agents and brokers makes pos- 
sible a limited amount of non-board com- 
petition that is difficult to challenge. 
This, coupled with mutual competition, 
should serve to keep the business alive 
to its problems of classified rate-making 
and the necessity of keeping expenses 
at a minimum constant of efficiency. 

“The payment of premiums is frequent- 
ly deferred longer than the broker, agent 
and company would like to have it. Now 
in the life business there is no coverage 
until the premium is paid, except for the 
allowance of thirty days’ grace on re- 
newals. By the same token, however, 
the life people are not unwilling to sell 
insurance on what we will call conven- 
ient payments. 

“Automobile casualty insurance is now 


(Continued on Page 42) 





Maryland Attorney-General’s Banquet Talk on Crime 


Pittsburgh’s Insurance Day held on 
Monday went down in history as one 
of the most successful and best attend- 
ed gatherings of the Insurance Club 
of Pittsburgh. The theme this year cen- 
tered around modern trends of insurance, 
and the program builders included John 
C. McCarthy, A. C. Suplee, president of 
the club, and A. W. Pardew, who was 
the banquet toastmaster. Unfortunately 
the state’s new insurance commissioner, 
Major Owen B. Hunt, could not be pres- 
ent because of his recuperation from an 
appendicitis operation. His place was 
taken at the banquet by Deputy Commis- 
sioner E. S. Joseph. 

The banquet speaker was Herbert R. 
O’Conor, attorney-general of Maryland, 
who talked about crime and urged that 
the states of the nation co-operate with 
every force available swiftly to appre- 
hend, try and punish major criminals. 
For minor offenders he was more lenient 
suggesting that they be mentally rehabili- 
tated and given a change of environment. 

Close attention was given to the ad- 
dress on “Unemployment Insurance, Its 


Scope and Limits” by Dr. Francis D. 
Tyson, University of Pittsburgh, who 
went into detail on the Federal social 
security program. He said the program 
was no cure-all; that the responsibility 
for depression relief rests upon employer 
and employe. He predicted that two 
years will be needed to build employ- 
ment reserves which can only come from 
return of wages. He thought the states 
should take the primary responsibility 
in the program with Federal aid as sec- 
ondary. One of Dr. Tyson’s most sig- 
nificant statements was that Federal 
unemployment reserves and old age 
insurance would not be competitive with 
commercial insurance. 

Other addresses are reviewed else- 
where in this issue, the speakers includ- 
ing A. W. Barthelmes. America Fore 
Group; J. J. Magrath, New York Insur- 
ance Department; Charles J. Haugh, Na- 
tional Bureau of Casualty & Surety 
Underwriters; H. P. Jackson, Bankers 
Indemnity, and J. Dillard Hall, United 
States F. & G. E 

“Saving Seconds,” the highway safety 
film of the Aetna Casualty & Surety, 
was also shown. 


Safety Work Has Big 
Pocketbook Appeaj 


J. DILLARD HALL’S KEYNOTE 





U. S. F. & G. Manager Tells Pit 
Club Meeting of Agents’ Renn 
bility in Auto Accident Prevention 





J. Dillard Hall, manager, central divi- 
sion, United States F. & G., in Chicago, 
who is one of the most earnest expo- 
nents of automobile accident prevention 
in the country, brought a strong Message 
to the Insurance Club of Pittsburgh on 
Monday in his talk on “Safety Organiza. 
tion—Humanitarian and Economic As. 
pects.” His keynote was that every in- 
surance man should make it his respon. 
sibility to be actively interested in auto- 
mobile accident conservation, which, he 
said, had been one of his hobbies for the 
past four or five years. He used the 
“pocketbook appeal” in giving his audi- 
ence reasons why they should take this 
interest. 

First of all, to promote good will every 
agent and broker should be as keenly 
alert to the preventing of injury or death 
from automobile accidents in his com- 
munity as he has been in fire prevention 
activities. Second, after promoting this 
good will, it should be a very easy mat- 
ter, from the various contacts made in 
his endeavors to prevent accidents, for 
the agent to greatly increase his auto- 
mobile business. Third, by way of sta- 
bilizing and holding business the agent 
who is outstanding for his interest in 
saving lives or preventing injuries in his 
community will stand less of a chance of 
losing his business to cut-raters or the 
mutuals. 


Qualifications 


As to qualifications, Mr. Hall said: 
“One of the first attributes of any suc- 
cessful insurance man is that he should 
be a good salesman. He must be con- 
vincing or he will not go very far in the 
insurance business. This qualification is 
peculiarly needed in conservation work. 
I do not know of any one who has a 
more commercial interest in this work, 
with perhaps the exception of the auto- 
mobile manufacturer, than the insurance 
man. To eliminate the automobile busi- 
ness would reduce your compensation 


(Continued on Page 42) 


H. P. Jackson Talk 


(Continued from Page 36) 


too great and the future too uncertain 
unless we are ready to set forces into 
action which will bring some measure of 
relief.” 


Mr. Jackson referred to the record of 
the conservation department of the Na- 
tional Bureau, to its safety work and to 
the efforts made having to do with the 
detection and conviction of those in- 
volved in claim fraud as highly success 
ful but limited in both instances. But 
he said they point the way for greater 
achievement if we will pursue it co-op 
eratively. In his opinion there is at 
awakening to safety and the necessity 
for drastic enforcement of traffic laws 
on the part of citizens and communities. 
State agencies are readv to co-operate 
as well as local newspapers. The terrible 
toll last year of 30,000 killed and 1,000,00 
injured in automobile accidents has pet- 
etrated the intellect of thoughtful pet 
sons. 

“Now is the time to tell the story of 
casualty insurance through an extensive 
educational campaign and it is our ft 
sponsibility to do so as a humanitariat 
duty regardless of the fact that it ® 
certain to improve our underwriting tt 
sults,” he emphasized. 
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On the Production “Firing Line” 








Chairman Moe Werbelovsky and his 
committee who arranged the ninth an- 
nual dinner and dance of the Independ- 
ent Brokers Association of Brooklyn, 
Inc. are entitled to a vote of apprecia- 
tion for the success of this affair which 
was given a week ago at the Park Man- 
or, Brooklyn. More than 300 were pres- 
ent despite the bad weather, including 
at least half a dozen members of the 
New York Insurance Department’s ex- 
ecutive staff. Supreme Court Judge Al- 
bert Conway was toastmaster—and a 
good one—and George S. Van Schaick, 
Superintendent of Insurance, was the 
principal speaker. eae 
As president of the association it was 
Samuel D. Rosan’s honor to introduce 
Judge Conway to the gathering. Appro- 
priately he called attention to the fact 
that the dinner was being held on Pres- 
ident Roosevelt’s birthday and that in 
keeping with the occasion the association 
was making a contribution to the Warm 
Springs Foundation fund. 

A feature of Judge Conway’s short talk 
was the high tribute he paid to Super- 
intendent Van Schaick’s work during the 


“Teeth in Law” Talk Given By Van Schaick 


Before Independent Brokers’ Association 


trying depression years. The Superin- 
tendent in his address made the brokers 
feel good when he thanked their respec- 
tive associations for the help they have 
given him in solving many of the baffling 
problems occasioned by five depression 
years. He then asked the brokers to take 
a wider viewpoint on legislative prob- 
lems, not for their immediate selfish in- 
terest but rather for the good of the bus- 
iness. In this connection it was em- 
phasized that if there is to be law en- 
forcement to the benefit of all, there have 
to be teeth in the law and vigorous 
measures must be backed up by the in- 
surance broker. He said he did not feel 
that any of the proposed legislation is 
giving the New York department too 
much power. 

Arthur Arnow and Paul Simon were 
on hand from the General Brokers’, W. 
W. Ellis and Bertram Harris from the 
Insurance Brokers Association; T. W. 
Buckley, Bronx Insurance Men’s Asso- 
ciation; H. L. Heistad, Brooklyn Insur- 
ance Brokers; Albert Dodge represented 
the New York State Association of Lo- 
cal Agents, and W. J. Manning the 
Brooklyn Fire Agents Association. 





CLEVELAND CHANGES 





Bankers Indemnity Strengthens Branch 

Office There; George E. Lasch Coming 

on From New York City 

The Cleveland branch office of the 
Bankers Indemnity under the manage- 
ment of J. L. Crowley, resident vice- 
president, has been strengthened by the 
following staff changes: 

George E. Lasch, formerly with the 
Fidelity & Casualty metropolitan office 
in New York City, will take charge of 
underwriting as of March 1 succeeding 
A. W. Hall, resigned. He has had fifteen 
years’ underwriting experience. 

J. E. Whiteside succeeds the late R. 
L. Ring as claim manager. Mr. White- 
side, a lawyer, is a graduate of Ohio 
State University. He has been with the 
Cleveland office of the company for four 
years, 

W. D. Gustavson, an experienced claim 
man, has been added to the claim de- 
partment. 

E. C. Laude has been appointed in- 
snector for southern Ohio. He has had 
extensive engineering and inspection ex- 
perience. 

John F. McGuire will take charge of 
collections and audits. Mr. McGuire has 
been with the company since 1929 in a 
similar capacity in its New Jersey and 
New York departments. 





Mortgage Refunding an Event 
In Maryland Casualty Year 


Jn his annual report to stockholders 
Silliman Evans, Maryland Casualty pres- 
ident, refers to the company’s successful 
completion of its mortgage refunding 
plan as one of the most important events 
of 1934, He said: 

Under this plan, approximately $50,- 
10,000 of collateral trust mortgage bonds 
i which guarantees of the company 
Were involved have been refunded on a 
substantially reduced basis for a period 
ol twenty years. While the cost of plac- 
ig this plan into effect will possibly 
aggregate $1,000,000, of which the larger 
Portion has already been paid, it will 
paterially relieve the company in the 
ture although some continued expen- 
tures arising out of the mortgage sit- 





Edwin C. Budlong, Back In 
Agency Ranks, Optimistic 


The recent resignation of Edwin C. 
Budlong as vice-president of the Federal 
Life of Chicago, to return to agency de- 
velopment and personal production, did 
not come as a surprise to his many 
friends in the health and accident insur- 
ance business. It is recalled that he spent 
much of his career in the business build- 
ing a Des Moines accident company from 
an annual premium volume of $36,000 to 
nearly $600,000 in less than fifteen years. 
The Bankers Accident of Des Moines, of 
which he was vice-president and super- 
intendent of agencies, led all accident and 
health companies for many years in Iowa 
premium volume. 

In 1922 the Federal Life bought the 
Bankers Accident and brought Mr. Bud- 
long and much of the latter company’s 
agency force to Chicago. His decision 
to enter the field is regarded by many 
as an indication that the outlook is en- 
couraging for agency building and pro- 
duction of accident, health and life insur- 
ance. Mr. Budlong points to the marked 
increases in accident and health business 
enjoyed by many leading companies 
throughout the country during 1934, some 
reporting as high as 50% increases, in- 
dicative of a growing demand for disa- 
bility insurance. 

His success as a personal producer and 
manager in Minneapolis and Des Moines, 
as well as an agency official, has mado 
Mr. Budlong a leading authority in ac- 
cident and health field problems. He is 
a past president of the Health & Acci- 
dent Underwriters Conference., 

His new agency for the Federal Life 
will be located in the Insurance Center 
building, Chicago. 





uation may be expected during the next 
year. 

“The company has created the Kes- 
wick Corp. to service the mortgages and 
properties involved in the mortgage re- 
funding plan. These mortgages and 
properties comprise approximately 15,000 
items in thirty-six states. "The Keswick 
Corp. has already taken over the servic- 
ing of approximately 40% of these prop- 
erties and has been able in the short 
period of its operation to reduce ma- 
terially the servicing cost to the com- 
pany.’ . 


WRITE YOURSELF A POLICY 
YIELDING DAILY DIVIDENDS OF 
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Golden Hill 


| RESTAURANT 
at Fulton and William Streets 








Excepting, perhaps, a fat bundle of signed “‘contracts,” 
your most cheering experience in the downtown insur- 
ance district is a hearty drink and a heartening repast at 
CHILDS GOLDEN HILL. A club-like atmosphere 
. - - delicious, delightfully varied dishes . . . skillfully 
mixed cocktails . . . sound wines . . . top-quality liquors. 
You may prefer the friendly informality of the Colonial 
Room .. . the quiet of a semi-private room . . . or a quick 
snack at the Lunch Bar. 


WINE, DINE AND DANCE AT 


SPANISH GARDENS 
12 East 59th Street 


Don Alfredo and his 
Marimba Band 


RAINBOW CLUB 


103rd St. & Broadway 
Recadway & 730d Steve Ted Martin and his 


Jerry Kay and his Knight Hawks Orchestra 
No Cover Charge At Any Time 


Childs Usual Modest Prices 
—THE NATION’S HOST FROM COAST TO COAST— 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 


Art Kahn and his Music-Makers 


FOUNTAIN ROOM 
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Muddled Occupational Disease Situation 
In Illinois Reviewed By P. J. Angsten 


Employers from all parts of Illinois 
flocked to the Congress Hotel, Chicago, 
last week to spend a day conferring with 
medical and insurance men on the trou- 
blesome occupational disease situation. 
Welcomed was the evening address by 
F. Robertson Jones, general manager, 
Association of Casualty & Surety Execu- 
tives, in which he stressed the urgency 
of state legislation covering occupational 
diseases, and the resumé by Peter J. 
Angsten, chairman, Industrial Commis- 
sion of Illinois, on the events which 
have occurred since the now famous 
Burns Glass case was handed down last 
June by the Supreme Court of that state. 
(Other addresses by notable medical men 
were referred to in The Eastern Under- 
writer last week as well as Mr. Jones’ 
address.) 

Mr. Angsten was frank in saying that 
the state industrial commission has lit- 
erally been in a state of siege since the 
famous case became public. “Letters, 
telephone calls, personal interviews have 
occupied a tremendous portion of our 
time,” he said, “as both sides of the 
controversy are sincerely in earnest try- 
ing to solve this most important prob- 
iem.” 

Calm, Cool Discussion Now Needed 


He said it recalled the day of 1913, 
when the commission was handed the 
administration of the first compensation 
law of Illinois. Then, as now, there was 
doubt and uncertainty as to what was 
intended by the legislature, who were 
covered by the workmen’s compensation 
act and the measure of liability attached 
thereto. The same doubt and uncertain- 
ty exists at the moment, plus the added 
unrest arising out of the present depres- 
sion, he emphasized. 

“Tt is a time of all times when calm. 
cool and collected discussion is needed 
to guide the ship safely into port. The 
industrial commision has no right to 
enter the picture, except as it affects pro- 
cedure or militates against the efficient. 
economical and honest administration of 


the law as it now appears on the stat- 
ute. We are an administrative body with 
quasi judicial powers organized to admin- 
ister the law as handed to us by the 
legislature. We can assist, and are more 
than anxious to be helpful to the parties 
by way of counsel and placing at their 
disposal whatever records, data or infor- 
mation we have.” 

Constructively Mr. Angsten pointed to 
the need for a thorough study and analy- 
sis of the import of the occupational dis- 
ease hazard, emphasized that every ef- 
fort should be made to bring about a 
meeting of the minds of both employer 
and employe so as to effect a remedy, and 
urged an honest survey by employers of 
the enormous waste and resulting loss 
suffered by them due to lack of knowl- 
edge or non-co-operation with organized 
forces of safety in Illinois. 

Breakdown of Cases Made 


He said that immediately following the 
Burns. case the commission called the 
parties together in an attempt to clarify 
and analyze the situation so no unnec- 
essary expense be incurred either in the 
prosecution or defense of these newly 
created cases. After full discussion the 
commission decided to go slow in settline 
the 400 cases, which were filed with it 
indicating occupational diseases in some 
form or other, until an agreement had 
been reached or the subject matter better 
understood through subsequent decisions. 
According to present plans the first case 
will be heard by the commission some 
time after March 1, 1935. 

Mr. Angsten’s breakdown of the cases 
filed with the commission was heard with 
keen interest and it showed 371 on file 
on which a total compensation of $1.- 
519,408, plus pension, was claimed. A 
total of $76,650 was the amount of medi- 
cal claimed. Annual wages reported were 
$493,818. Of the total number of cases 
177 were for silicosis, 183 for occupa- 
tional disease, and eleven for tubercu- 
losis. In addition there have probably 
been fifty others of occupational disease 











J. D. Hall on Safety 


(Continued from Page 40) 


materially, so certainly, there is a “pock- 
etbook appeal” to becoming active in this. 

Mr. Hall paid the state of Pennsyl- 
vania a compliment when he pointed out 
that it has one of the most outstanding 
drivers’ license laws of the twenty-nine 
states having such a law. He pictured 
the other states “catching up with you 
before we can show any appreciable re- 
sults.” He then said that he hoped the 
day is not far distant when we will have 
a drivers’ license law from Maine to 
California, and at the same time have a 
universal motor vehicle law in compari- 
son with some forty-eight different laws 
we now have. 

Gives Safety Suggestions 

The speaker urged his Pittsburgh audi- 
ence not to rest on their laurels in hav- 
ing such a fine drivers’ license law “for 
your work has just begun.” He sug- 
gested: 

“Look upon your drivers’ license law 
as wonderful fire apparatus that your 
city has purchased and realize that this 
fire apparatus cannot be as effective as 
it should be until there are an adequate 
number of firemen, and that is your part. 
Do not hesitate to work with your motor 
vehicle department, your highway depart- 
ment, the chief of police, the sheriff or 
anyone else interested in seeing that your 
law is enforced. Never lose sight of the 
fact that by saving one life or preventing 
one injury you are doing a real service 
to your assureds, for that is the only 
known way that automobile rates can be 
reduced. Take an active part in civic 


organizations. 
“To sell automobile liability insurance 


you should be saturated with information 
as to what causes accidents, and the in- 
suring public should rightfully look to 
the insurance men, as thev have to the 
fire boys, to more or less lead them out 
of the wilderness. 


“The high school student of today is 
not only the automobile driver of to- 
morrow but your assured of tomorrow 
as well, so do not overlook the activity 
that can and should be displayed by you 
in working with and for the schools in 
teaching the future autemobile owners 
and assureds how to avoid the pitfalls of 
the past generation in the operation of 
automobiles. 


His Statistical Display 


An impressive feature of Mr. Hall’s 
talk was the way in which he illustrated 
his points with safety statistics. After 
very exhaustive study he has built up a 
mass of information, facts and figures 
from such authoritative sources as the 
National Burean of Casualty & Surety 
Underwriters, National Safety Council, 
Illinois motor vehicle department, Chi- 
cago police department and the coroner 
of Cook county. This material has been 
made up in chart form as a tieup with 
his safety talks. Mr. Hall’s conclusion 
is that such information should be more 
readily retained through the ear and the 
eye and not be so tiresome and the re- 
sponse from his Pittsburgh listeners in- 
dicated the accuracy of this conclusion. 

His final suggestion was that automo- 
bile accident conservation is an insur- 
ance man’s job; that the thing most 
needed now is a great army of men to 
carry on this work, and that the insur- 
ance fraternity can render no greater 
Service than to join hands, nation-wide, 
in putting the message across. 


nature, Mr. Angsten said, which have 
been settled by agreement during the last 
three weeks. These settlements ranged 
in amounts from $200 to $4,000 per case. 

Legislative and Safety Developments 

As to what has happened in the courts 
since the Burns case was made known 
Mr. Angsten gave some citations which 
showed that even the courts are much 
at sea. The final termination must be 
made by the Supreme Court of Illinois, 
he said. 

The speaker brought out the difficulty 
of bringing labor and capital into agree- 
ment on a bill covering occupational dis- 
eases which “would have a fair chance 
of passing the present legislation,” sayin: 
that he had discussed the matter with 
both parties but so far “have not been 
able to bring them together.” 

Mr. Angsten put emphasis on the pre- 
vention of accidents by the removal of 
hazardous conditions and the protection 
of the worker rather than the payment 
of compensation for claims. Pointing out 
that at present accident frequency in IIli- 
nois has arisen at an alarming pace, he 
referred to lack of interest on the part 
of management in safety programs as 
one of the most important reasons for 
this increase. Demoralized morale due 
to uncertainty of job tenure is another 
important cause, he said. The return to 
work of men after lone lay-offs, with 
an attendant loss of skill, has contrib- 
uted to the rising accident rate. Cur- 
tailed supervision, new men at unfamiliar 
job, curtailment of safety programs, all 
of these and many other contributing 
causes might be enumerated. Praising 
the fine work of the Chicago Safety 
Council, he said in conclusion: 

“The significant fact for all of us to 
recognize is simply this—that industrial 
accidents are increasing and that from 
an economic as well as humanitarian 
standpoint manufacturers must take the 
necessary steps to bring about an im- 
provement of this condition.” 





AULSTATE SURPLUS GAINS $39%, 

The Allstate Insurance Co. and AIll- 
state Fire, writing automobile coverages 
only, had a 1934 premium income com- 
bined of $882,359, a gain of 31.2%, and 
a total income of $1.027,180 or 32% 
ahead of 1933. The Allstate passed the 
million mark in policyholders’ surplus 
with $1,016,644, a 39% gain, with total 
admitted assets of $1,760,583. The All- 
state Fire showed total assets of $387,- 
219. All figures were based on actual 
market values of securities owned on 
December 31, 1934. 





MICH. DEPOSIT BOND OUTLOOK 

Reinstatement of depository bond re- 
quirements for public funds may be 
asked at the current session of the 
Michigan legislature. 


J. J. Magrath Talk 


(Continued from Page 40) 


available on the instalment plan and if it 
will result in the sale of more coverage, 
instalment payments should be extended 
to other classes of business.” 


1935 Legislation 


Before closing, Mr. Magrath discusscd 
the legislative outlook and observed that 
frequently the responsibility for the poor 
quality of proposed laws rests both upon 
the authors and those embraced in their 
scope. He suggested: 

“The authors of such bills should un- 
questionably seek the knowledge and ex- 
perience of those who have a conception 
of the fundamentals and practical as- 
pects of insurance. Many of the bills 
proposed are based upon a complete mis- 
conception of the very nature of insur- 
ance. Those who are affected by such 
bills should make it their business to seek 
out the authors and if they have a real 
or fancied grievance against the busi- 
ness of insurance, serious attention 
should be devoted to eliminating the 
cause. Any delay in meeting a real issue 
° merely a postponement of the evil 
day.” 
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cral agencies and managers of all cas. 
ualty and surety businesses in the St 
Louis area. ; 
“Mr. Ashley is a_ regular and he is 
missed by his many St. Louis friends.” 
Made Sensation at Convention 


When he was a local agent Charles § 
Ashley, Jr., became a familiar figure at 
conventions. He not only went to those 
of the local agents, but attended the cas. 
ualty conventions at White Sulphur 
Springs, W. Va. There was one conven. 
tion at the West Virginia resort which 
he will never forget; neither will most 
of the other people who attended, espe- 
cially those whose wives were there. The 
drama grew out of the prize awards in 
the golf tournament which, with the din- 
ner at which the prize winners are an- 
nounced and the prizes awarded, con- 
st'tutes the principal feature of the cas- 
ualty conventions outside of the business 
sessions. It is the custom for prominent 
members of the insurance fraternity to 
donate these prizes, and they are worth 
winning. Instead of confining them to 
the old-fashioned silver cups, the White 
Sulphur golf shooters play for some very 
attractive and useful articles. 

Upon the occasion of the convention 
under discussion Ashley asked the chair- 
man of the committee if he might con- 
tribute one of the prizes. When told he 
could he caused a sensation by offering 
a large cedar box with an output of 
Wamsutta mills, consisting of enough lin- 
en to equip an entire houschold. There 
were sheets, pillow cases and other ar- 
ticles which had been made in the New 
Bedford mills, sent to the Philippines to 
be hand embroidered and then shipped 
back to the mills. It comprised an outfit 
which could not be duplicated by stores 
in most of the towns where the wives 
lived. When the women saw the box of 
special linen exhibited among the other 
prizes they started out to play the best 
golf of which they were capable. The 
prize supplanted all other topics of con- 
versation at the convention. 

Has Always Ridden Saddle Horses 

No one enjoyed the situation more 
than did Mr. Ashley, whose sense of 
humor is considerable. It also disclosed 
that he understands publicity and has a 
pretty good grasp on psychology. New 
York casualty insurance managers can 
use a good sense of humor; so Mr. Ash- 
ley can consider that a worth-while asset 
in this town. Psychology also comes in 
handy. About the only thing now wor- 
rying Mr. Ashley is a problem of Great- 
er New York life which these qualities 
and qualifications are not sufficient to 
meet. And that is, how is he to find 
time and opportunity for the recreation 
of which he is most fond. And that 1's 
horseback riding. He has always owned 
saddte horses. ; 

Mr. Ashley was for three years preési- 
dent of the Insurance Federation of 
Massachusetts. He led the fight to keep 
out the reciprocals, and was successftl. 





J. A. GRIFFIN ON VACATION 

John A. Griffin, Fidelity & Deposi! 
vice-president in New York. left this 
week for a vacation in Florida. 


TO TEST MICHIGAN LIQUOR LAW 

Some interpretations of the scope of 
the present laws governing liquor am 
beet bonds are expected soon in Michr 
gan. The relatively few carriers wit 
ing this class of business are report 
to be anxiously awaiting the decisions 
determine whether present prem! 








rates are sufficient. 
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Cams, suggestions on bonding, fire insurance 
definitions, safety suggestions to pass along to 
policyholders, a few statistics, articles on accident, 
automobile, steam boiler and liability insurance, 
actual photographs, and a sprinkling of drawings 
. - « that was the basic recipe for the February 
issue of The Employers’ Pioneer. With it came the 
instructions to “‘season to taste”? so we added a 
few miscellaneous articles that seemed to be 
needed. Put them all together they spell sales. 
Such a statement is based on the supposition 
that the insurance producer reads and digests the 
contents of this particular issue and then puts 
this literary meal to work for him, just as he 
would put to work the corned beef and cabbage 
(or what have you) he had for dinner. To put ideas 
to work means to work. To have ideas and not use 
them is, of course, an economic waste. If it’s ideas 
you’re looking for, the February issue of The 
Employers’ Pioneer should help you. Frankly, if it 
doesn’t, we want to know it. We welcome sugges- 


tions and criticisms from anyone which will help 
us in our efforts to make The Pioneer more 
helpful to insurance agents and brokers. To get 
your copy of the February issue, simply address 
your request to The Publicity Department, 110 
Milk Street, Boston. There is absolutely no 
obligation on your part, should you decide to get 
this particular copy of this publication which is 
edited by insurance men, for insurance men. The 
Employers’ Group, publishers of The Employers’ 
Pioneer, includes the world’s pioneer in liability 
insurance, The Employers’ Liability Assurance 
Corporation, Ltd.; The Employers’ Fire In- 
surance Company and the American Employers’ 
Insurance Company. 


THE EMPLOYERS’ 


110 MILK STREET, BOSTON 


Practically every kind of insurance except 
life, including fidelity and surety bonds. 
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LOYALTY GROUP 








Firemen’s Insurance Company of Newark, New Jersey, organized 1855 
The Girard Fire & Marine Insurance Company 
The Mechanics Insurance Company of Philadelphia 
Superior Fire Insurance Company 

The Metropolitan Casualty Insurance Company of New York “ 1874 Commercial Casualty Insurance Company cu 1909 








organized 1853 Milwaukee Mechanics’ I e Company organized 1852 
. 1854 National-Ben Franklin Fire I e Company sy 1866 
bed 1871 The Concordia Fire Insurance Company of Milwaukee - 1870 





" WESTERN DEPARTMENT 
844 Rush Street, Chicago, Illinois 


CANADIAN DEPARTMENT 
461 Bay Street, Toronto, Canada 


PACIFIC DEPARTMENT 
220 Bush Street, San Francisco, Cal. 


SOUTH-WESTERN DEPT. 
912 Commerce Street, Dallas, Texas 


| 
EASTERN DEPARTMENT | 
10 Park Place | 
Newark, New Jersey 





Age - Experience - Good Faith - Steadfast Support of Sound Insurance Principles 
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